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Re-organization Of 
Southern Surety 
Nears Completion 


Stockholders to Vote June 25 on 
Details Incidental to Forma- 
tion of New York Company 


TIEUP WITH CALDWELL & CO. 


Important Working’ Alliance With 
Missouri State Life Also 
Being Arranged 








The final step in winding up the af- 
fairs of the Souther- Surety of Iowa 
will be consummated next Monday, June 
25, at a special stockholders’ meeting 
when a definite vote will be made upon 
(1) the company’s contract with Caldwell 
& Co., of Nashville, providing for the re- 
insurance of the policies and bonds of the 
Southern Surety in a corporation being 
organized in New York State, known as 
the Southern Surety of New York; (2) 
any modification of this contract or other 
contract of agsimilar nature that may 
be presented to the meeting; (3) au- 
thorization of transfer and delivery of 
the assets and business to be conveyed 
under the terms of such contract as may 
be accepted and approved by the meet- 
ing; (4) authorization of the execution 
of such re-insurance agreement or agree- 
ments as the directors may deem neces- 
sary; 

(5) Consenting to*the incorporation of 
the new corporation.under “ t laws of 
New York state; (6) the? aking of all 
corporate action necessary to perm a 
the contract and coysummate such p. 
and (7) authorization of the cessation of 
active business of the Iowa Company 


when and as determined by the board of 
directors. 


To Have Capital of 250,000 Shares 


These"important items which will be 
up for consideration are all in connec- 
tion with the plans and negotiations for 
the new Southern Surety of New York 
which the officers have been working on 
for some months. The new company will 
have a capital of 250,000 shares of stock 
of $10 par value each, of which 120,000 
shares are being offered to the stockhold- 
ers of the Southern Surety of Iowa in 
exchange for their present stock, share 
for share. The completed capital of the 
hew company will be $2,500,000 and a sur- 
plus of similar amount. 

\ letter sent out recently by C. S. 

obb, president of the organization, calls 
attention to the substantial advance in 
Price of the Southern Surety stock on 
the market in recent weeks. Mr. Cobb 
fecls that this rise has been due largely 
to the fact that it has become known 
that Caldwell & Co.. of Nashville, and 

‘idder, Peabody & Co., of Boston and 
New York, have already made large in- 
vestments in the stock of the company 
and are financing its reorganization in 
New York state. 

Mr. Cobb says further: “Our future 

(Continued on Page 40) 





PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 
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Indemnity Company 
150 William Street, New York 
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Reaping Has Begun 


Our man-power expansion program has already resulted in a heavy gain in 
new business over the first five months of last year, demonstrating the effect- 
iveness of the plans supplied to our General Agents, and the quality of the 
material for selection and training which was gathered and distributed to them. 
Adding new men and neglecting adequate’stipervision is money wasted. Our 
General Agents are adding and are supervising. And a gratifying increase of 
volume of new business is the result, just as }taping follows sowing. 


We have openings for men and women are ambitious,industrious, and 
intelligent. Wecan teach them how to prosper. 


Wm. A. LAW, President 
Wm. H. KINGSLEY, Vice-President HUGH D HART, Vice-President 


The Penn Mutual Life Insurance Company 
Independence Square 


Philadelphia, Pa. 


Founded 1847 























Companies Recover 
$15,000,000 Taxes 
From U. S. Govern’t 


Revenue Act 1921 Unconstitutional 
As Regards 10% Levy On 
Exempt Securities 


NATIONAL LIFE DECISION 


Supreme Court Verdict Great Vic- 
tory for William Marshall 
Bullitt, Who Argued Case 


Of supreme importance to life insur- 
ance companies is the decision of the 
Supreme Court of the United States on 
June 4, 1928, reversing the case of the 
National Life Insurance Co. vs. the United 
States in connection with the 10% in- 
come tax derived from tax exempt se- 
curities, by which life insurance com- 
panies will recover in back taxes about 
$15,000,000 from the Government. 

The case was argued for the National 
Life by William Marshall Bullitt of 
Bruce & Bullitt, celebrated Louisville, 
Ky., attorney and trustee of the Mutual 
Life, New York. 

The Supreme Court held that the Rev- 
enue Act of 1921 was unconstitutional 
(and of course the subsequent revenue 
acts containing the same identical pro- 
vision are likewise unconstitutional) in- 
so far as it placed a 10% income tax 
on the income of all life insurance com- 
panies derived from tax exempt securi- 
ties, to wit: government bonds, state 
bonds and city and county bonds. 

Prior to 1921 the income tax on life 
insurance companies. was quite compli- 
cated. They simplified it in 1921. Some 
of the companies were satisfied with it, 
even although it did tax their tax exempt 
income. Other companies were satisfied 
with it except they didn’t want to stand 
for having their tax exempt income 
taxed. The Metropolitan, the Pruden- 
tial, and the Mutual Benefit employed 
Judge Charles Evans Hughes to assist 
the Government in sustaining the valid- 
ity of the Act. The National Life of 
Vermont tested the matter by bringing 
a suit to recover $92,000 of taxes for the 
year 1921. They lost it in the Court of 
Claims. They then took it to the Su- 
preme Court and after it got in the 
Supreme Court they employed William 
Marshall Bullitt to argue the case, 
which he did in April, 1928, with the 
above result. 

The Court split, six to three, the ma- 
jority holding that the Act was bad and 
that the National Life could recover its 
$92,000 for 1921, and of course this auto- 
matically enables the company to re- 
cover for all the rest of the years, 
amounting in all to something like $500,- 
000. The total amount that the life in- 

(Continued on Page 4) 
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THE LEADER! 


Again this Agency leads all agencies of the National Life! 


OUR RECORD FOR MAY, 1929 


FIRST IN BUSINESS ISSUED. 
FIRST IN BUSINESS PRODUCTION. 
FIRST IN TOTAL AMOUNT OF PREMIUMS. 





Not only is the leading agent of the National Life for May a 
member of our Agency, but of the thirteen leading producers 


of the company for this year, five are members of this organ- 
ization. 


THERE’S A REASON! 


We believe it is the unique sales direction that our agents are 
receiving. Success begets success. 


“Get the National Habit 
Call Cortlandt 7980” 


WELLS, MEISSEL & PEYSER, Inc. 


General Agent | 
117 Liberty Street - - New York 


National Life Insurance Company 
Montpelier, Vermont 


~@| like to enter the Life Insurance Busi- 


If you know a salesman who} would 
ness" right—send him in to |see§us. 
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Selects Sculptor For 
Statute of Lincoln 


WELL-KNOWN PAUL MANSHIP 





Lincoln National Life Commissions Him 
to Do the Emancipator as a Young 
Man; Fee Js $75,000 


Paul Manship, distinguished American 
sculptor, has been commissioned by the 
Lincoln National Life of Indiana to pre- 
pare a Statue of Abraham Lincoln as a 
young man, which will occupy a place in 
the entrance court of its home office 
building. 

The contract agreement with Mr. 
Manship includes a fee of $75,000, and a 
specification calling for the completion 
of a model not later than the fall of 
1930 which is the twenty-fifth anniver- 
sary of the company. The work will be 
later cast in bronze as the permanent 
and final contribution. Mr. Manship is 
one of America’s younger artists who 
early gained distinction in his field. The 
leading art museums cf New York, 
Brooklyn, Detroit, Minneapolis, Chicago, 
St. Louis, Paris and other cities have 
notable exhibits of his work. 

Mr. Manship was selected for the com- 
mission by a committee composed of A. 
F. Hall, chairman; S. M. Foster, W. M. 
Grifin, F. B. Mead and R. C. Rockhill. 
After a conference of this committee in 
New York, and having canvassed the 
field of available sculptors they made a 
unanimous decision in choosing Mr. 
Manship for the task. This. committee 
has assured him that every possible as- 
sistance available will be given him 
through the Historical Research Founda- 
tien of the company. 

It is the plan of The Lincoln National 
Life to make the theme of this statue, 
“The Young Lincoln.” In order to get 
atmosphere on this period of Lincoln’s 
life Mr. Manship is making a careful 
study with the close co-operation of 
Leuis A. Warren, director of The Lin- 
colin Historical Research Foundation. 
Mr. Warren and Mr. Manship have just 
returned from a motor trip to the Indi- 
ana Lincoln country where they studied 
the project together in the very atmo- 
sphere which Lincoln breathed. 

Most of the statues of Lincoln repre- 
sent him as the President and they are 
known to sculptors as the “bearded” 
Lincoln. But few attempts have been 
made to present him as a young man, 
and but four of these have ever received 
any recognition whatever. The Lincoln 
National Life statue will be a “beardless” 
Lincoln, presenting him as he leaves the 
Indiana country for Illinois at the time 
he became of age. This will be the 
youngest likeness of Lincoln in bronze 
and should properly stand on Indiana 
soil, Incidentallv it will be the first rec- 
ognition of the Great Emancipator in he- 
toic bronze in the state. 

Although it is to be regretted that it 
will be impossible to have this proiect 
completed in time for the twenty-fifth 
anniversary of the founding of the com- 
pany, in September, 1930, it has been 
agreed that there will be arranged a life- 
sized original model in bronzed plaster 
at that time. The permanent statue will 
be ready a year later. 





W. R. WILSON’S NEW POST 





Joins Old Line Life As Assistant To The 
President; Plans to Develop North- 
west Territory 
The Old Line Life. of Milwaukee, has 
appointed W. Rolla Wilson as insurance 
assistant to the president, Rupert F. Fry. 
Mr. Wilson plans to devote several 
Months to agency work out of the home 
office, after which he will undertake the 
ig directorship in the northwest ter- 

ritory, 

Mr. Wilson was vice-president and su- 
Periitendent of agents of the Northwest- 
ern National for a period of eight years, 
and vice-president and agency director 
for the Central Life of Illinois for the 
Past three years. 











Walls of Sparta 


Lycurgus had little faith in battlements of 
brick and mortar. When he was asked why 
Sparta had no walls he madea classic reply, after 
waving a hand toward his army: 


“‘There,’” he said, “‘thou beholdest the walls 
ot Sparta, and every man a brick!’’ 


There is a great wall protecting the Amer- 
ican family. But neither is it of brick 
and mortar. It is erected of millions of 
Lite Insurance policies on millions of 
lives—a protective barrier of impreg- 
nable strength. 


The Prudential Ordinary Agencies 
invite brokers to avail them- 
selves of their cooperation. 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 
Epwarp D. Durrmtp, President 
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Extends Period For 
Additional Insurance 


WITHOUT MED. EXAMINATION 





Mutual Life Calls Plan in No Sense 
the So-Called Non-Medical Insurance; 


Details Announced 


The Mutual Life of New York has ex- 
tended the period for additional insur- 
ance without further examination and in 
a statement from Second Vice-President 
George K. Sargent the company has ad- 
vised its agents that this arrangement 
will be in force until further notice. It 
applies to present policyholders who are 
still residents of the United States or 
Canada, and to whom insurance on regu- 


lar examination was granted within 
three years. 


The company reserves the right to call 
for a new medical examination in any in- 
dividual case not measuring up to its 
standards of selection for this procedure. 
Medical examination will also be required 
in all cases where state or provincial 
laws or insurance department rulings re- 
quire. 

The additional insurance is limited by 
age and amount. A special form of ap- 
plication will be required. Policies will 
net be issued subject to the procurement 
of this application form. 

The present rules and practice regard 
ing additional policies applied for with- 
in sixty days of examination will con- 
tinue with respect to that class of addi- 
tional insurance. The usual rules as to 
delivery will apply, the 60-day period 
running from the date of the application. 

This program involves no change in 
the company’s well established rules of 
selection. It is designed to facilitate the 
sale of additional insurance to policy- 
holders more recently examined. It is 
not to be used to avoid the usual me:l- 
ical or other requirements based upon 
age or amount, 

Furthermore, the plar. is not in anv 
sense the so-called non-medical insur- 
ance. It is not intended as a step in 
that direction, as that plan is based on 
an entirely different method of selection. 





LIFE COVERAGE GAINS 





18.6% More New Insurance Written in 
May, 1928, Than Same Month 
1927 

New life insurance production during 
May was 186% greater this year than 
in 1927. Such writing during the first 
five months of this year were 6.5% 
greater than during the corresponding 
period of last year. These results are 
shown by a compilation forwarded by the 
Association of Life Insurance Presidents 
to the United States Department of 
Commerce for publication. The report 
combines the records of new life insur- 
ance production—exclusive of revivals, 
increases and dividend additions—of 
forty-four member companies having 
82% of the total life insurance in all 
United States legal reserve companies. 

For the month of May, new ordinary 
insurance amounted to  $749,297,000 
against $699,846,000 in 1927—a gain of 
7.1%. New industrial amounted to $216,- 
396,000 in 1928 against $241,662,000 in 
1927—a decrease of 10.5%. New group 
insurance was $205,195,000 against $45,- 
683,000 last year—a gain of 349.2%. The 
aggregate of all classes was $1,170,888,000 
against $987,191,000 in 1927—a gain of 
18.6%. ; 

For the five-month period, new ordi- 
nary insurance amounted to $3,473,140,000 
against $3,393,124,000 during the corre- 
sponding period of last year—a gain of 
2.4%. New industrial was $1,208,160,000 
against $1,103,151,000—a gain of 9.5%. 
New group insurance was $463,534,000 
against $336,264,000—a gain of 37.8%. 
The total written during the first five 
months of 1928 was $5,144,834,000 against 
$4,832,539,000 during the same period of 
1927—an increase of 6.5%. 
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Companies Recover 
$15,000,000 Tax 
From U.S. Gov’t 


(Continued from Page 1) 


surance companies will get back as stated 
above is somewhere around , $15,000,000. 
The big companies will get back several 
million dollars apiece. 

As this case was lost in the Court of 
Claims and as it was won in the Supreme 
Court by such a narrow margin, and as 
it is such a tremendous financial vic- 
tory for the life insurance companies, it 
adds lustre to the already brilliant 
achievements of William Marshall Bul- 
litt who pleaded the case. 

The decision as rendered by Justice 
McReynolds follows: 

In 1921, departing from previous plans, 
Congress laid a tax on life insurance 
companies based upon the sum of all 
interest and dividends and rents received, 
less certain specified deductions—(1) 
interest derived from tax exempt securi- 
ties, if any; (2) a sum equal to four 
per centum of the company’s legal re- 
serve diminished by the amount of the 
interest described in paragraph (1); (3) 
other miscellaneous items—seven—not 
presently important. 

Petitioner maintains that, acting under 
this plan, the Collector illegally required 
it to pay taxes, for the year 1921, on 
Federal, State and Municipal bonds; and 
it seeks to recover the amount so ex- 
acted. The Court of Claims gave judg- 
ment for the United States. 

The Revenue Act of 1921, approved 
November 23, 1921, Chap. 136, Title II, 
Income Tax (42 Stat. 237, 238, 252 261) 
provides— 

Sec. 213.: That for the purpose of 
this title (except as otherwise provided 
in Sec. 233) [the exceptions not here 
important] the term “gross income’”— 

(a) Includes gains, profits, and in- 
come... 

(b) Does not include the following 
items, which shall be exempt from tax- 
ation under this title: 

(1) (2) and (3) [not here import- 
ant] 

(4) Interest upon (a) the obliga- 
tions of a State, Territory, or any 
political subdivision thereof, or the 
District of Columbia; or (b) securi- 
ties issued under the provisions of 
the Federal Farm Loan Act of July 
17, 1916; or (c) the obligations of 
the United States or its possessions ; 


Sec. 230. That, in lieu of the tax im- 
posed by section 230 of the Revenue 
Act of 1918, there shall be levied, col- 
lected, and paid for each taxable year 
upon the net income of every corpora- 
tion a tax at the following rates: 

(a) For the calendar year 1921, 10 
per centum of the amount of the net 
income in excess of the credits provid- 
ed in section 236; and 

(b) For each calendar year there- 
after, 12%. per centum of such excess 
amount. 

Sec. 243. That in lieu of the taxes 
imposed by sections 230 [general cor- 
poration tax] and 1,000 [special taxes 
on capital stock] and by Title III 
[war profits and excess profits taxes] 
there shall be levied, collected, and 
paid for the calendar year 1921 and 
for each taxable year thereafter upon 
the net income of every life insurance 
company a tax as follows: 

(1) In the case of a domestic life in- 
surance company, the same percentage 
of its net income as is imposed upon 
other corporations by section 230 [ten 
per cent for 1921, twelve and one-half 
thereafter]; 

(2) In the case of a foreign life in- 
surance company, the same percentage 
of its net income from sources within 
the United States as is imposed upon 
the net income of other corporations 
by section 230. 

Sec. 244. (a) That in the case of a 
life insurance company the term “gross 
income” means the gross amount of in- 
come received during the taxable year 


from interest, dividends, and rents. 

(b) The term “reserve funds re- 
quired by law” includes . . . 

_Sec. 245. (a) That in the case of a 
life insurance company the term “net 
income” means the gross income less— 

(1) The amount of interest received 
during the taxable year which under 
paragraph (4) of subdivision (b) of 
section 213 is exempt from taxation 
under this title; [interest on tax ex- 
empt secttrities.] 

(2) An amount equal to the excess, 
if any, over the deduction specified in 
paragraph (1) of this subdivision, of 4 
per centum of the mean of the reserve 
funds required by law and held at the 
beginning and end of the taxable year, 
plus [certain other sums not here im- 
portant] .. 

(3) (4) (5) (6) (7) (8) and (9) grant 
other exemptions not now important. 
The mean of petitioner’s reserve funds 

for 1921 was $67,381,877.92. Four per 
centum of this is $2,695,279.12. 

During 1921 interest derived from all 
sources amounted to $3,811,132.78; from 
dividends, nothing; from rents, $13,460.00. 
Total, $3,824,592.78. $1,125,788.26 of this 
interest came from tax exempt securities 
—$873,075.66 from State and Municipal 
obligations and $252,712.00 from those of 
the United States. 

The Collector treated interest plus div- 
idends plus rents, $3,824,592.78, as gross 
income, and allowed deductions amount- 
ing to $2,899,690.79, made up of the fol- 
lowing items: $1,125,788.26, interest from 
tax exempt securities; $1,569,490.86, the 
difference between 4% of the reserve 
fund ($2,695,279.12) and ($1,125,788.26) 
interest received from exempt securities; 
miscellaneous items, not contested and 
negligible here, $204,411.67. After deduct- 
ing these from total receipts ($3,824,- 
592.78—$2,899,690.79), there remained a 
balance of $924,901.99. This he regarded 
as net income and upon it exacted ten 
per centum, $92,490.20. 

If all interest received by the Com- 
pany had come from taxable securities, 
then, following the statute, there would 
have been deducted from the gross of 
$3,824,592.78—-4% of the reserve, $2,695,- 
279.12, plus the miscellaneous items $204,- 
411.67—$2,899,690.79, and upon the bal- 
ance of $924,901.99 the tax would have 
been $92,490.20. Thus it becomes appar- 
ent that petitioner was accorded no ad- 
vantage by reason of ownership of tax 
exempt securities. 

Petitioner maintains that the result of 
the Collector’s action was unlawfully to 
discriminate against it and really to ex- 
act payment on account of its exempt 
securities, contrary to the Constitution 
and laws of the United States. Also 
that diminution of the ordinary deduc- 
tion of 4% of the reserves because of 
interest received from tax exempt securi- 
ties, in effect, defeated the exemption 
guaranteed to their owners. 

The portion of petitioner’s income 
from the three specified sources which 
Congress had power to tax—its taxable 
income—was the sum of these items less 
the interest derived from tax exempt se- 
curities. Because of the receipt of inter- 
est from such securities, and tovits full- 
extent, pursuing the plan of the statute, 
the Collector diminished the 4% deduc- 
tion allowable to those holding no such 
securities. Thus, he required petitioner 
to pay more upon its taxable income 
than could have been demanded had this 
been derived solely from taxable securi- 
ties. If permitted, this would destroy 
the guaranteed exemption. One may not 
be subjected to greater burdens upon 
his taxable property solely because he 
owns some that is free. No device or 
form of words can deprive him of the 
exemption for which he has lawfully con- 
tracted. 

The suggestion that as Congress may 
or may not grant deductions from gross 
income at pleasure, it can deny to one 
and give to another is specious, but un- 
sound, The burden from which Federal 
and State obligations are free is the one 
laid upon other property. To determine 
what this burden is requires considera- 
tion of the mode of assessment, includ- 





ing, of course, deductions from gross 
values. What remains after subtracting 
all allowances is the thing really taxed. 

United States v. Ritchie (1872) Fed. 
Cases 16, 168. 


Ritchie was the state’s attorney for 
Frederick County, Md. The federal stat- 
ute allowed an exemption of $1,000. The 
collectcr claimed that if Ritchie’s salary 
was held free from taxation, one thous- 
and dollars of it should be applied to the 
exemption clause. Giles, J., held: “The 
United States could not apply the com- 
pensation of a state officer to the satis- 
faction of the exemption alone, because 
that would, indirectly, make his income 
from such source liable to the taxation 
from which it is exempt; that to exhaust 
the exemption clause by taking the 
amount out of his official income, would 
be to make it, in effect, subject to the 
revenue law, and to deny to a state’s of- 
ficer the advantage of the state’s ex- 
emption, and that therefore the official 
income of defendant was not to be taken 
into consideration in the assessment of 
the tax.” 

People, etc. v. Commissioners, ete. 
(1870) 41 How. Prac. Reports, 459. 

Held : —That in determining the amount 
of personal property of an individual, by 
assessors or commissioners of taxes, for 
the purpose of taxation, stocks and 
bonds of the United States are to form 
no part of the estimate. They cannot 
be excluded or deducted from _ the 
amount of his assets, liable to taxation, 
for it is error to include them in such 
assets. 

Packard Motor Car Co. v. City of De- 
troit (1925) 232 Mich. 245. 

Held: —That tax exempt credits may 
not be taxed, directly or indirectly, and 
in levying a tax on propertv they must 
be treated as nonexistent. The provision 
of Act No. 297, Pub. Acts 1921, provid- 
ing that if the person to be taxed “shall 
be the owner of credits that are exempt 
from taxation such proportion only of 
his indebtedness shall be deducted from 
debts due or to become due as is repre- 
sented by the ratio between taxable 
credits and total credits owned, whether 
taxable or not,” is void as an interfer- 
ence with the power of the United States 
government to raise money by issuance 
of tax exempt obligations and is in con- 
flict with the Constitution of the United 
States. 

See also City of Waco v. Amicable 
Life Ins. Co. (1923) — Texas —; 248 S. 
W. 332. 

Miller. et al. Executors v. Milwaukee, 
272: US: 743: 

Held :—That where income from bonds 
of the United States which by Act of 
Congress is exempt from state taxation 
is reached purposely. in the case of cor- 
poration-owned bonds, by exempting the 
income therefrom in the hands of the 
corporations. and taxing only so much 
of the stockholder’s dividends as corre- 
sponds to the corporate income not as- 
sessed, the tax is invalid. 

It is settled doctrine that directly to 








IF YOU DON’T KNOW, 
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$3.00 per Copy 


80 Maiden Lane 
New York N. Y. 
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tax the income from securities amounts 
to taxation of the securities themsclves 
Northwestern Mutual Life Ins. C.. \ 
Wisconsin, 275 U. S. — (Nov. 21, 1927) 
Also that the United States may no: tax 
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New York, offering an unusual 
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State or Municipal obligations. Metcalf 
& Eddy v. Mitchell, Admx., 269 U. S. 514, 
521. 

How far the United States might re- 
pudiate their agreement not to tax we 
need not stop to consider. Counsel do 
not claim that here State obligations 
should have more favorable treatment 
than is accorded to those of the Federal 
Government. The Revenue Act of 1921 
(Sec. 213) expressly disavows any pur- 
pose to tax interest upon the latter’s ob- 
ligat‘ons. 

Sec. 1403 provides— 

That if any provision of this Act, or 
the application thereof to any person 
or circumstances, is held invalid, the 
remainder of the Act, and the appli- 
cation of such provision to other per- 
sons or circumstances, shall not be af- 
fected thereby. 

Congress had no power purposely and 
directly to tax State obligations by re- 
fusing to their owners deductions al- 
lowed to others. It had no purpose to 
subject obligations of the United States 
to burdens which could not be imposed 
upon those of a State. 7 

Considering what has been said, to- 
gether with the saving clause just quoted, 
and the manifest general purpose of the 
statute, we think that provision of the 
Act which undertook to abate the 4% 
deduction by the amount of interest re- 
ceived from tax exempt securities cannot 
be given effect as against petitioner un- 
der the circumstances here disclosed. It 
was unlawfully required to pay $92,- 
490.20 and is entitled to recover. 

The judgment of the Court of Claims 
must be reversed. If within ten days 
counsel can agree upon a decree for 
entry here, it may be presented. Other- 
wise, the cause will be remanded to the 
Court of Claims for further proceedings 
in conformity with this opinion. 

+ ORS 


+ Justices Brandeis, Holmes and Stone 


Dissenting 


Ever since Corporation Tax Act, 
August 5, 1909, c. 6, § 38, 36 Stat. 11, 112, 
the United States has laid upon life in- 
surance companies a special excise tax 
measured by net income. But the sev- 
eral revenue acts have varied as to the 
rate of the tax and also as to the method 
of computing the taxable income. That 
is, the items to be included in gross in- 
come and the items to be allowed as de- 
ductions have been changed from time 
to time. In the earliest act no deduc- 
tion was made of interest on tax-exempt 
bonds. Until 1921, the gross income con- 
sidered included premium receipts. See 
New York Life Insurance Co. v. Ed- 
wards, 271 U. S. 109; McCoach v. In- 
surance Co. of North America, 244 U. S. 
5385. Compare Penn Mutual Life Insur- 
ance Co. v. Lederer, 252 U. S. 523. The 
inclusion of premium receipts, with cor- 
responding deductions, was found to be 
unsatisfactory. After much considera- 
tion, Congress, upon consultation with 
the life insurance companies and with 
the approval of at least most of them, 
substituted a new basis for computing 
the tax. Act of November 23, 1921, c. 
136, $§243-245, 42 Stat. 227, 261. The 
validity of that Act is now attacked by 
the National Life Insurance Company. 
Other companies have, as amici curiae, 
filed a brief in support of the legislation. 

The gross income to be considered un- 
der the Act of 1921 is limited to that 
received “from interest, dividends, and 
rents.” In order to ascertain the tax- 
able income, this gross investment in- 
conic: is to be reduced by nine classes of 
deductions, so far as severally applicable. 
Only two of these are material here— 
the provisions in paragraphs (1) and (2) 
of £245. Taken together, they provide 
for ‘he deduction from the gross invest- 
men! income of the interest from tax- 
exempt bonds or of an amount equal to 
4% of the mean insurance reserve, 
whichever sum is the greater. That is, 
Paracraph (1) provides for a deduction 
of interest received from tax-exempt 
bonds; and this deduction is to be made 
to the full extent, under all circum- 


stances. Paragraph (2) provides that 
there shall be deducted such amount, if 
any, as is required to be added to the 
income from the tax-exempt securities, 
to equal 4% of the mean insurance re- 
serve. Thus, no deduction under para- 
graph (2) will be allowed, if the income 
from the tax-exempt securities equals or 
exceeds 4% of the required reserve. And 
if the Company has any income from 
tax-exempt bonds, it will not receive the 
full deduction of 4% of the required re- 
serve, under paragraph (2). The reason 
for allowing the deduction of 4% of the 
reserve is that a portion of the “inter- 
est, dividends, and rents” received have 
to be used each year in maintaining the 
reserve, i.e., adding to it on the basis of a 
certain interest rate, varying from 3% 
to 4% according to the requirements of 
the statutes of the several States. 

The National Life Insurance Company 
had, during the year 1921, gross invest- 
ment income amounting to $3,824,592.78. 
Of this income, $1,125,788.26 was interest 
on tax-exempt bonds. Four per cent of 
the Company’s insurance _ reserve 
amounted to $2,695,279.12. As the inter- 
est received from tax-exempt bonds was 
less than 4% upon its reserve, the Com- 
pany was allowed under paragraph (2) 
the additional deduction of a sum equal 
to the difference between these two, 
namely $1,569,490.86. The aggregate of 
the deductions allowed under paragraphs 
(1) and (2) was thus no greater than the 
deduction would have been if all the 
Company’s income had been derived 
from taxable securities. 

That the return and the payment re- 
quired of the Company was in exact ac- 
cord with the Act is conceded. The con- 
tention is that the Act is unconstitu- 
tional, because as applied it renders the 
tax-exempt privilege of no value to the 
Company. The argument is that the tax 
burden from which such federal and 
state obligations are free is the one laid 
upon other property; that a person may 
not be subjected to greater burdens upon 


his taxable property because he owns 
some that is free; that here the Com- 
pany has been required to pay more 
upon its taxable income than could have 
been demanded «under the statute had 
the income been derived solely from tax- 
able securities; that to permit this to be 
done would destroy the guaranteed ex- 
emption for which the bondholder law- 
fully contracted, and would enable the 
Federal Government to burden’ thé 
States; and that this cannot be done, 
whatever the device or form of words 
employed by Congress. The argument 
rests, I think, upon misconceptions. 
Some of the tax-exempt bonds held by 
the Company were state (including 
county, district and municipal) bonds. 
Some were United States bonds which 
in terms provide for exemptions from 
federal taxes. With the holders of state 
bonds the United States has entered into 
no contract. Whatever rights the Com- 
pany may have as to them niust tlow 
either directly from the terms of the 
federal act which provides for the deduc- 
tions to be made in computing the net 
income, or must arise indirectly out of 
the Constitution. The objection made, 
and sustained by the Court, is that the 
Act is void because thereby Congress 
taxes the bonds, an instrumentality of 
the States, or that it discriminates 
against the holder. Compare Collector 
v. Day, 11 Wall. 113, 124, Metcalf & 
Eddy v. Mitchell, 269 U. S. 514, 521-524. 
As to the United States bonds, the claim 
is that the due process clause of the 
Fifth Amendment is violated, because 
the Act nullifies the provision in the 
bond that it shall be exempt from fed- 
cral taxation. On this contention the 
Court does not pass. Compare Brusha- 
ber v. Union Pacific R. R. Co., 240 U. S. 
1, 25. But it holds, nevertheless, that 
there must be deducted the full 4% of 
the reserve in addition to the tax-exempt 
interest from federal as well as from 
state securities. It interprets the will of 
Congress to be that such a deduction 
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should be made, because otherwise fed- 
eral obligations would have less favor- 
able treatment than must be accorded 
state bonds. 


_ As the tax imposed by the Act of 1921 
is on net income, I should have supposed 
that it was settled by Flint v. Stone- 
Tracy Co., 220 U. S. 107, 147, 162, that 
the inclusion in‘the computation of the 
interest on tax-exempt bonds, like the 
inclusion of the receipts from exports, 
Peck v. Lowe, 247 U. S. 165; Barclay & 
Co. v. Edwards, 267 U. S. 442, 447, or the. 
inclusion in a state tax of receipts from 
interstate commerce, United States Glue 
Co. v. Oak Creek, 247 U. S. 321, 326: 
Shaffer v. Carter, 252 U. S. 37, 57; Un- 
derwood Typewriter Co. v. Chamberlain, 
254, U. S. 113, 120, would not have 
rendered the tax objectionable. Compare 
Interboro Rapid Transit Co. y. Sohmer, 
237 U. S. 276, 284. But here it is indis- 
putable that no part of the income de- 
rived from tax-exempt bonds is taxed. 
For the statute requires that in comput- 
ing the taxable income the full amount 
of the interest on tax-exempt securities 
should be deducted. The only question 
that can arise in any case is how much 
additional shall be allowed as a deduction 
under paragraph (2). 

The only factual basis for complaint 

by the Company is that, although a 
holder of tax-exempt bonds, it is, in re- 
spect to this particular tax, no better off 
than it would have been had it held only 
taxable bonds. Or, to put it in another 
way, the objection is not that the plain- 
tiff is taxed on what is exempt, but that 
others, who do not hold tax-exempt se- 
curities, are not taxed more. But neither 
the Constitution, nor any Act of Con- 
gress, nor any contract of the United 
States, provides that, in respect to this 
tax, a holder of tax-exempt bonds, shall 
be better off than if he held only tax- 
able securities. Nowhere can the require- 
ment be found that those who do not 
hold tax-exempt securities shall, in re- 
spect to every tax, be subjected to a 
heavier burden than the owners of tax- 
exempt bonds. 
_ It is true that the tax-exempt privilege 
is a feature always reflected in the mar- 
ket price of bonds. The investor pays 
for it. But the value of the tax-exempt 
feature, like the value of the bond itself, 
may fluctuate for many reasons. Its 
value may be lessened by changing, 
through legislation, the supply or the de- 
mand. It may be lessened by laws which 
have no relation to taxation, as was done 
when the Federal Reserve legislation 
changed the basis for securing notes of 
issue. The recent successive reductions 
in federal surtaxes lessened for many 
holders the relative value of tax-exempt 
bonds. The narrowing thereby of an ex- 
isting use for the tax-exempt bonds was 
important enough to affect the market 
value. Some of the States lessened the 
value of United States bonds to many a 
holder, when they substituted a small 
tax on intangibles, or an income tax, 
for the heavy general property tax to 
which all taxable bonds had theretofore 
been subject. The amendment of the 
state constitution involved in Florida v. 
Mellon, 273 U. S. 12, by which Florida 
prohibited its Legislature from imposing 
taxes on succession or on income, and 
offered to the rich a haven of tax im- 
munity, reduced the potential demand 
for, and hence the value of, tax-exempt 
bonds. By all such legislation the rela- 
tive advantage, with respect to some 
taxes, of tax-exempt over taxable bonds 
was lessened. With respect to other 
taxes the relative advantage was wholly 
removed. And the relative value of the 
tax-exempt bonds to the holder was 
thereby necessarily reduced. But obvi- 
ously that lessening of relative advantage 
and of value did not impair any legal 
right possessed by the holder. 

The holder of tax-exempt bonds often 
finds himself with respect to taxes im- 
posed under legislation other than the 
Act of 1921, no better off than if he had 
owned only taxable bonds. But this 
Court has never held a statute invalid 
on that ground. A state inheritance or 
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lcgecy tax is valid although the tax is as 
high when the estate transmitted consists 
in part of bonds of the United States as 
when none are held. Plummer v. Coler, 
178 U. S. 115; Orr v. Gilman, 183 U. S. 
278. Compare Greiner v. Lewellyn, 258 
U. S 384 This is true also of the tax 
upon Connecticut savings banks upheld 
in Society for Savings v. Coite, 6 Wall. 
594; of that upon Massachusetts savings 
banks upheld in Provident Institution v. 
Massachusetts, 7 Wall.611; of that upon 
Massachusetts manufacturing corpora- 
tions, upheld in Hamilton Co. v. Massa- 
chusetts, 6 Wall. 632; of that upon in- 
surance corporations, upheld in Home 
Insurance Co. v. New York, 134 U. S. 
594. Under all of these statutes a cor- 
poration holding bonds of the United 
States was obliged to pay the same 
amount in taxes that it would have been 
required to pay if it had not been a 
holder of United States bonds. Similarly 
it has been held, in a long line of cases 
sustaining state laws taxing shares in a 
national bank to the shareholders, that 
no deduction need be made in the as- 
sessment on account of the United States 
bonds constituting a part of the assets 
of the bank by which the value of the 
shares is measured. Van Allen v. As- 
sessors, 3 Wall. 573, 583; People v. Com- 
missioners, 4 Wall. 244, 255; Peoples Na- 
tional Bank of Kingfisher v. Board of 
Equalization, 260 U. S. 702; Des Moines 
National Bank v. Fairweather, 263 U. S. 
103, 114. 

The mere fact that the National Life 
Insurance Company was not allowed a 
larger deduction than would have been 
available if it had held only taxable 
bonds, cannot, therefore, render the tax- 
ing provision void. Whether there is in 
the provision for deductions some ele- 
ment of discrimination which renders it 
unconstitutional, remains for considera- 
tion. It may be assumed—if the term is 
used with accuracy—that the United 
States may not discriminate against state 
bonds or against its own outstanding 
bonds. Discrimination is the act of 
treating differently two persons. or 
things. under like circumstances. Com- 
pare Merchants Bank v. Pennsylvania, 
167 U. S. 461, 463. Here the sole com- 
plaint is that the two. although the cir- 
cumstances are unlike, are treated 
equally. The claim is not that the holder 
of tax-exempt bonds is denied a privilege 
enjoyed by others. It is that the holder 
of tax-exempt bonds should be given in 
respect to another matter a preferred 
status. The preference claimed is that 
it shall be allowed, in addition to tax 
exemption on its bonds, a deduction of 
4% of the reserve. The Constitution 
does not require the United States to 
hold out special inducements to invest in 
state bonds, compare Florida v. Mellon, 
273 U. S. 12, 17, nor to give to holders 
of its bonds privileges not granted by its 
contract with them. As was stated by 
counsel for the amici curiae: “This al- 
lowance of a deduction of a fixed per- 
centage, or 4% of the mean of the re- 
serve, itself points to the nature of the 
deduction, not as a right but as a favor. 
In granting this favor, in the interest of 
policvholders, Congress was entitled to 
consider the deduction already allowed 
for income on tax-exempt securities.” 

There is no suggestion that, in fact, 
Congress. discriminated against tax- 
exempt bonds, or against insurance com- 
panies as holders thereof. In the Senate, 
it was stated that all the life insurance 
companies favored the measure. There 
is no suggestion of a purpose in Con- 
gress to favor some companies at the 
expense of others. But even if the pos- 
sibility of such discrimination appeared, 
the objection of inequalitv in operation 
(if it were applicable to federal legisla- 
tion. Brushaber v. Union Pacific R. R., 
220 U. S. 1, 25; La Belle Iron Works v. 
United States, 256 U. S. 377, 392; Bar- 
clay v. Edwards, 267 U. S. 442, 450), 
would not be open here. For there is no 
finding of the Court of Claims that the 
National Life fares less well than some 
other company. See Pullman Co. v. 
Knott, 235 U. S. 23, 26; Oliver Iron Co. 
v. Lord, 262 U. S. 162, 180, 181. 
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I find nothing in the cases cited by the 
petitioner which lends ‘support to the 
view that its rights have been violated. 
Directly to tax the gross income jrom 
securities amounts, of course, to taxing 
the securities themselves. Northwestern 
Mutual Life Insurance Co. v. Wiscousin, 
275 U. S. 136. In Miller v. Milwaukee, 
272 U. S. 713, as was stipulated, the divi. 
dends which this Court held could not be 
taxed by the State were directly declared 
from interest accruing from United 
States bonds. Thus the dividends from 
tax-exempt bonds were taxed while 
those from other sources were free from 
the tax. The tax challenged in People 
v. Weaver, 100 U. S. 539, in Farmers & 
Mechanics Savings Bank v. Minnesota, 
232 U. S. 516, 521, and in each of the 
cases from the state courts cited, was a 
direct property tax imposed upon fed- 
eral obligations. 

To hold that Congress may not legis- 
late so that the tax upon an insurance 
company shall be the same whether it 
holds tax-exempt bonds or does not, 
would, in effect, be to read into the Con- 
stitution a provision that Congress must 
adapt its legislation so as to give to state 
securities, not merely tax exemption, but 
additional privileges; and to read into 
the contract of the United States with 
its own bondholders a promise that it 
will, so long as the bonds are outstand- 
ing, so frame its system of taxation that 
its tax-exempt bonds shall, in respect to 
all taxes imposed, entitle the holder to 
greater privileges than are enjoyed by 
holders of taxable bonds. But no rule is 
better settled than that provisions for 
tax exemption, constitutional or contrac- 
tual, are to be strictly construed. Com- 
pare Tucker v. Ferguson, 22 Wall. 527, 
575; Wilmington & Weldon R. R. v. 
Alsbrook, 146 U. S. 279, 294; Bank of 
Commerce v. Tennessee, 161 U. S. 13, 
146; Ford v. Delta & Pine Land Co., 14 
U. S. 662; Chicago Theological Seminary 
v. Illinois, 188 U. S. 662, 674; People ex 
rel. Metropolitan Street Ry. Co. v. New 
York, 199 U. S. 1, 3; Jetton v. Uni- 
versity of the South, 208 U. S. 489, 499. 
The rule was acted upon as recently as 
Millsaps College v. City of Jackson, 275 
U. S. 129. 

Moreover, even if the decision of the 
Court on the main question be accepted 
as the rule of substantive law, I am un- 
able to see how the Company can be 
allowed to recover anything. The provi- 
sion of $245 is that there shall be de- 
ducted from the gross income: “(2) An 
amount equal to the excess, if any, over 
the deduction specified in paragraph (1) 
of this subdivision [i.e., the interest on 
tax-exempt securities] of 4 per centum 
of the mean of the reserve funds re- 
quired by law.” The Court has, of 
course, power to declare that the system 
of taxation established by Congress is 
unconstitutional. But I find no power 
in the Court to amend paragraph (2) 
of §245 so as to allow the Company to 
deduct 4% of its reserves, in addition to 
its income from tax-exempt securities. 
Congress was confessedly under no obli- 
gation to allow any deduction on account 
of the insurance reserves of any com- 
pany. To expand the scope of the per- 
mitted deduction is legislation—and none 
the less so because the operation can be 
performed by striking out certain words 
of the act. 

The power so to legislate is not con- 
ferred on this Court by § 1403 of the 
Act. That section declares: “That if any 
provision of this Act, or the application 
thereof to any person or circumstances, 
shall not be affected thereby.” The lim- 
ited purpose and the narrow effect of 
such a clause was stated by this Court 
in Hill v. Wallace, 259 U. S. 44, 71. It 
“furnishes assurance to courts that they 
niay properly sustain separate sections 
or provisions of a partly invalid act with- 
out hesitation or doubt as to whether 
they would have been adopted, even 
the legislature had been advised o! the 
invalidity of part. But it does not give 
the court power to amend the act.” 

Even if such a clause could ever per 
mit a court to enlarge the scope «I 4 
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deduction allowed by a taxing statute, 
the present case would be wholly inap- 
propriate for the exercise of such a 
power. Here the asserted unconstitu- 
tionality can be cured as readily by 
striking out the whole of paragraph (2) 
as by enlarging it. Section 1403 gives 
no light as to which course Congress 
would prefer. So far as there are indi- 
cations elsewhere, they would point to 
the former course. The new method of 
taxation was intended by Congress to 
procure additional revenue from the in- 
surance companies. House Report, 67th 
Congress, Ist Session, No. 350, p. 14. 
And the deduction permitted by para- 
graph (2) was a concession which Con- 
gress need not have made. Whether, in 
view of these facts, a court could prop- 
erly save the Act by striking out para- 
graph (2), or whether the alleged un- 
constitutionality necessarily renders in- 
valid the whole scheme of taxation— 
thus leaving in force the tax on insur- 
ance companies contained in the Act of 
1918, there is no need to consider. Com- 
pare Springfield Gas & Electric Co. v. 
Springfield, 257 U. S. 66, 69; Dorchy v. 
Kansas, 264 U. S. 286, 290. On either 
view there can, in my opinion, be no 
recovery on the findings here. 


Justice Stone’s Dissenting Memorandum 


While it may be conceded that the pe- 
titioner has been discriminaeed against, 
the discrimination occurs only in respect 
of an act of bounty. Petitioner’s only 
complaint is that Congress has not 
granted it as large an exemption—purely 
amatter of grace—as it has accorded to 
others owning no tax-exempt securities. 

In granting a bounty of any sort Con- 
gress had a particular purpose: the gen- 
erous protection of insurance reserves in 
the interest of the policy holders. For 
that purpose an exemption of 4% of the 
reserves was considered sufficient. In 
the case of companies already entitled 
to an exemption of 4%, a further act of 
bountv was of course unnecessary to ac- 
complish the end in view. Unless estab- 
lished principles require it, I do not 
think we should hold that Congress was 
powerless to act as generously as was 
necessary to achieve its useful purpose 
without granting additional and unneces- 
sary bounties to insurance companies 
fortuitously in possession of tax-exempt 
bonds. 

_ There is a distinction between impos- 
ing a burden and withholding a favor. 
By the Constitution or by contract the 
holders of tax-exempt securities are pro- 
tected from burdens: but from neither 
source do they derive an affirmative 
claim to favors. If Congress voted to 
subsidize all insurance companies except 
those holding tax-exempt bonds, what- 
ever other objections might be made to 
such a course I do not think petitioner 
could complain because it had not been 
made the recipient of a gift. For the 
same reason I believe that its present 
contention is insubstantial. 


sut even though the result now 
teached were to be deemed a logical im- 
dlication of the doctrine announced in 
The Collector v. Day, 11 Wall. 113, that 
neither national nor state governments 
may tax the instrumentalities of the 
other, still, as this Court has often held, 
that rule may not be pressed to the 
logical extreme of forbidding legislation 
which affects only remotely or indirectly 
the holders of the other’s securities. See 
Metcalf & Eddy v. Mitchell, 269 U. S. 
514, 523. As Mr. Justice Brandeis has 
lust pointed out, “a state inheritance or 
egacv tax is valid although the tax is 
as hich when the estate transmitted con- 
‘ists in part of bonds of the United 
States as when none are held”; and this 
Court has sustained statutes under which 
a corporation holding bonds of the 
United States was obliged to pay the 
Same amount in taxes that it would have 
een required to pay if it had not been a 
holder of United States bonds.” Not all 
mcome earned in the employment of a 
State is exempt from federal taxation, 
Metcalf & Eddy v. Mitchell, supra; in- 
strumentalities affecting indirectly or re- 


motely the functions of one government 
may nevertheless be taxed by the other, 
Gromer v. Standard Dredging Co., 224 
U. S. 362; Baltimore Shipbuilding Co. v. 
Baltimore, 195 U. S. 375; Fidelity & De- 
posit Co. v. Pennsylvania, 240 U. S. 319. 

Now, the rule which, under the de- 
cisions of this Court, has been thus nar- 
rowly limited, is extended into a new 
field; and the Government is forbidden 
to grant any benefit or immunity to a 
taxpayer unless it be extended in addi- 
tion to the immunity already assured by 
reason of his possession of tax-exempt 
securities. Here, too, the remedy is not 
the cancellation of the benefits to others 
of which petitioner complains, but the 
grant to it of an added bounty which 
Congress has not authorized and which 
the Constitution, it seems to me, neither 
requires Congress nor permits this Court 
to give. 





GRADUATES TWENTY-FIVE 
The Guardian Life graduated twenty- 
five agents from its Educational Course 
in the six weeks period ending June 4. 
This makes a total of ninety students 
who have finished their studies since the 
first of the year. 


WRITES $1,500,000 POLICY 

The Metropolitan Life has issued the 
largest single life insurance policy ever 
issued by cne company—a $1,500,000, 25- 
year endowment contract on the life of 
a prominent Manhattan business man, 
according to an announcement made last 
week. Although several men and women 
are insured for a total in excess of this 
amount, the risks always have been dis- 
tributed among a number of companies. 
That the Metropolitan was able to ac- 
cept the entire risk in this instance, was 
due to its wide reinsurance .- facilities, 
which also made possible the issue of 
the insurance within a week after the 
medical examination. The annual pre- 
mium on the policy is in excess of $70,- 
000. The application was obtained by 
Clinton Davidson, head of the Estate 
Planning Corporation, and its acceptance 
by the Metropolitan was made possible 
through the company’s recent decision to 
accept business from insurance brokers. 





Jack Byrley, who resigned the Atlanta 
General Agency of the Volunteer State 
Life more than a year ago to become 
associated with his father in an Ohio 
agency, has returned to Atlanta and re- 
joined the agency force of the company. 


REAL PROGRESS 


Increase in 
New ‘Business 
1927 over 1926 

43.44% 


The 
Manhattan Life Insurance 


Company 
66 Broadway - New York 


Thomas E. Lovejoy, President 





























HARRIGAN PROMOTED 
J. Harrigan, formerly assistant man- 
ager of the Colonial Life of Americ at 
Jersey City, has been promoted to the 
managership of Camden, effective June 11. 








Why You 


Life 
Accident - 
Group 





Its multiple line of Life, Accident 
and Health, Salary Saving and Group 
Insurance multiplies the Agent’s 
opportunities for success. 


Its new, liberal policy forms offer 
unusually attractive selling plans. 


Its Branch Office service, available 
in twenty-six of the principal cities of 
the country, extends to field men the 


Health 


Should Represent 
the Missouri State Life 


HE progressive, pioneering spirit of the Missouri State Life 
makes strong appeal to live, aggressive, forward-looking 
Agents. It’s the kind of Company they like to represent. 


Men of high character and ability 
are offered a real future with the 
Missouri State Life—The Progressive 


Company. 


LC > 2] 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


personal c.-operation of trained repre- 
sentatives in each of its multiple lines. 


Its rapid growth and expansion 
means corresponding growth and 
development for its representatives. 


Home Office, St. Louis 





Name 





Missourt STaTE Lire INSURANCE COMPANY, 
Saint Louis, Missouri 
Send me your Agency proposal 
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United States Court Recognizes Section 55A And 
Ignores Section 52 in Recent Decision Effect- 
ing Rights of Widow in Bankruptcy 

A recent decision in the United States Court, Eastern District of New 


York, is of interest to the New York Life Insurance fraternity because of the 
conflicting laws of New York state with reference to insurance of bankrupts 


and the amount of exemption for their widows. 


In the June &th issue of The 


Eastern Underwriter the conflict was pointed out., It had to do with the fact 
that Section 52, covering bankrupts, was enacted in 1840, while Section 55A, also 
covering the subject, does not match up with it. Section 52 is of the Domestic 


Relations Law. 


Section 55A is of the insurance: code. 


In the decision above mentioned, the plaintiff being Morris Messinger, trad- 
ing as Diener-& Co., Judge Campbell confirmed the report of the referee and 
directed that the life insurance policy on the life of the bankrupt, which had 
been turned over to the trustee for inspection, should be returned to the bank- 


rupt. 


The wife of the bankrupt was the beneficiary and the right to change 
the beneficiary had been reserved and there was a surrender value. 


In the 


decision, Judge Campbell based his rulings on Section 55A, and apparently ig- 
nored Section 52. From the standpoint of insurance and of the widow the de- 
cision is of first importance as it illustrates that there can be decisions which 
do not take into consideration Section 52 of the Domestic Relations Law. The 
decision of the referee, to which Judge Campbell assets, follows: 


UNITED STATES DISTRICT COURT 
EASTERN DIST. OF NEW YORK 


In the matter of Morris Messinger, 

trading as Diener & Co., Bankrupt. 
bse Mate bin obin wa mares Ristorante x 

Title to Property — Exemption — Life 
Insurance Policies Exempt Under Sec- 
tion 55A Insurance Law—New York 
State. 

Under Section 55A (1927) of New York 
Insurance Law a bankrupt’s insurance 
policies payable to his wife as benefi- 
ciary, with power of revocation reserved, 
are exempt and do not pass to trustee. 

Motion by bankrupt for order direct- 
ing trustee to return insurance policies. 
Granted. 

Sobel & Brand for Bankrupt 
Samuel C. Duberstein for Trustee 
McDonald, Referee. 

Insurance policies issued on the life 
of the bankrupt were turned over by 
him to the trustee for inspection. The 
bankrupt now make a formal motion for 
the return thereof upon the ground that 
the policies are exempt and that the 
trustee has no title nor beneficial interest 
thereunder. In each instance the wife 
of the bankrupt is the beneficiary; the 
right to change the beneficiary has been 
reserved; there is a surrender value. 

Section 55A of the New York Insur- 
ance Law, effective March, 1927, and the 
decision of the United States Supreme 
Court in Holden v. Stratten, 198, U. S. 
202 are invoked by the bankrupt. 

The trustee relies upon the authority 
of Cohen v. Samuels, 38 Sup. Ct. 36 and 
numerous other decisions of the Supreme 
and Circuit Courts of Appeal. 

It is conceded that under Cohen v. 
Samuels prior to 1927 the trustee would 
be entitled to the surrender values of 
the policies. It is likewise conceded that 
if Section 55A has created a valid ex- 
emption of insurance policies Holden v. 
Stratton applies and the trustee has no 
claim to the policies. 

Any exemption arising from Section 
55A must be my implication. The word 
“exempt” is not used. 

The statute reads as follows: 

“If a policy of insurance, whether here- 
tofore or hereafter issued, is effected by 
any person on his own life or on an- 
other life, in favor of a person other 
than himself, or, except in cases of trans- 
fer with intent to defraud creditors, if 
a policy of life insurance is assigned or 
in any way made payable to any such 
person, the lawful beneficiary or as- 
signee thereof, other than the insured 
or the person so effecting such insur- 
ance, or his executors or administrators, 
shall be entitled to its proceeds and 
avails against the creditors and repre- 
sentatives of the insured and of the 
person effecting the same, whether or 
not the right to change the beneficiary 
is reserved or permitted, and whether 
or not the policy is made payable to the 
person whose life is insured if the bene- 
ficiary or assignee shall predecease such 
person, provided, that, subject to the 
statute of limitations, the amount of any 


premiums for said insurance paid with 
intent to defraud creditors, with inter- 
est thereon shall enure to their benefit 
from the proceeds of the policy; but 
the company issuing the policy shall be 
discharged of all liability thereon by pay- 
ment of its proceeds in accordance with 
its terms, unless before such payment 
the company shall have written notice, 
by or in behalf of a creditor, of a claim 
to recover for transfer made or premi- 
ums paid with intent to defraud credi- 
tors, with specification of the amount 
claimed.” 

This first and most natural inquiry in 
construction is the evil or condition 
sought to be remedied or the rights to 
be created. Just prior to the statute 
Cohen v. Samuels was binding authority 
on all bankruptcy courts in New York 
state and was being uniformly followed. 
The rights of a trustee in bankruptcy 
had become definitely fixed. 

Perhaps as much could not be said 


for the rights of a receiver appointed 
in proceedings supplementary to execu- 
tion. 

See Gersheim v. Berliner, 214 App. 
Div. 198 (ist Dept.) and Maurice v. 
Travelers Insurance Co., 121 Misc. 427, 
holding that a receiver in supplementary 
proceedings did not take title to the 
proceeds of insurance wherein a third 
party has been designated as beneficiary. 

See also Matter of Rockwood & Co. 
v. Trop, 211 App. Div. 421 (Znd Dept.) 
holding that a receiver in supplementary 
proceedings did take title to the pro- 
ceeds of life insurance policies payable 
to the insured or his estate. 


Manifestly the rights of a trustee in 
bankruptcy and a receiver appointed in 
proceedngs supplementary to execution 
are not coincident. And no attempt is 
made in Section 55A to equalize them. 

It appears quite clearly that the legis- 
lature had in mind the superior rights 
of a trustee in bankruptcy. Matter of 
Goldberg, 10 Am. B. R. (N. S.) 678. 
Primarily the statute deals with those 
cases in which the insured names a 
third person as beneficiary. 

Any attempt to enlarge the rights of 
beneficiaries and assignees of policies 
must necessarily curtail the rights of a 
trustee in bankruptcy of the insured. 

With this general purpose in mind the 


_extent of the restrictions becomes the 


real issue. If the trustee herein is cor- 
rect the rights of a trustee in bank- 
ruptcy have not been changed and the 
legislature has placed an idle statute on 
the ‘books. Considerable care should be 
exercised before such a finding is made. 

I shall take up the objections to the 
statute; the answers thereto and de- 
cisions of other states with ‘similar laws. 

The first and principal objection to 
Section 55A is the failure to include the 
word “exempt.” 

In Holden v. Stratton, 198 U. S. 202, 
the United States Supreme Court held 
that in those states exempting insurance 
policies the trustee took no title thereto. 
This decision was a natural construction 
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HE past three months have resulted in an unbroken string 
of record months for The Guardian in paid-for business. 


FEBRUARY 1928 
Biggest February in our history 
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of Section 6 of the Bankruptcy Act, 

“Sec. 6. Exemption of Bankrupits— 
This Act shall not affect the allowance 
to bankrupts of the exemptions which 
are prescribed by the State Law in force 
at the time of the filing of the petition 
in the State wherein they have had their 
domicile for the six months or the great- 
er portion thereof immediately preceding 
the filing of the petition.” 
and of that provision in Section 70 which 
provides that the trustee shall take title 
to that property “not exempt,” etc. 

The very omission of the term “ex- 
empt” would seem to indicate a desire 
to prevent the application of the rule 
in the Holden case. If not, it shows 
a weakness in the statute despite the 
fact that a number of states have con- 
strued similar language sufficient to cre- 
ate the exemption sought. I will re- 
vert to this objection subsequently. 

It is contended that if any exemption 
is to be spelled out of Section 55A it 
can only be an exemption in favor of 
the beneficiairies as distinguished from 
the insured. The difficulty of continu- 
ing such a distinction becomes apparent. 
Assume it to be true. How is it sug- 
gested to protect this particular exemp- 
tion ? 

Under the decision of the United 
States Supreme Court in Cohen v. Ma- 
lone, 248 U. S. 450 the beneficiary under 
a policy where the insured has reserved 
the right of revocation has an “altogeth- 
er contingent” right subject to defeat by 
the action of the bankrupt. See also 
in Re Greenberg (C. C. A. 2nd Cir.) 
271 F. 258 holding: 

“The beneficiary in a life insurance 
policy who may at any time be removed 
from the benefitted position by the in- 
sured and against the beneficiary’s will 
can not have a vested interest.” 

A beneficiary under policy with right 
of revocation reserved does not take 
vested interest. 

Cooley’s Briefs on Insurance Laws Vol. 
4, p. 3,755 citing: 

Robinson v. U. 
68 Fed. 825. 

Hopkins v. Northwestern Life Assur- 
ance Co., 99 Fed. 199. 

Callory v. John Hancock Life Ins. Co., 
57 App. Div. 227. 

See also 

Slocum v. Metropolitan Life Ins. Co., 
245 Mass. 565. 

If the wife of the bankrupt, as bene- 
ficiary, should attempt to intervene in 
the bankruptcy proceedings to protect 
her right of exemption the decision of 
Referee Marsilliot in the Matter of Stan- 
sell, 6 Am. B. R. (N. S.) 567 would be 
applied: 

“The wife of the bankrupt having no 
vested interest in any of these policies 
of insurance during the life time of her 
husband, for the reasons _ hereinafter 
pointed out, she is without standing in 
Court with regard to the issue now to 
be determined. Her petition will, there- 
fore, be dismissed and the cause will pro- 
ceed upon the petition of the trustee and 
the answer of the bankrupt.” 

This decision was quite properly made 
in the proceeding even though the Ref- 
eree found the policies exempt and not 
the property of the trustee. See also 
Matter of Ellis, IF. (2nd) 341 (D.CN. 
x2 Matter of Lang 9 Am. B. R. (N. S.) 


S. Mut. Acc. Ass'n. 


The decisions which hold that a bank 
rupt may properly raise, in his proceed- 
ing, exemptions granted his wife and 
children are not overlooked. Section 
55A includes many other classes of bene- 
ficiaries. 

Adopting the theory of the trustee we 
must find that a possible claim of ex- 
emption has been created in favor of a 
third party; that such claim is contin- 
gent only; that no one has the right to 
intervene in the bankruptcy proceedings 
to protect such claim because it is con- 
tingent; that intervention would be use- 
less because the trustee still retains the 
right to surrender the policy for its cash 
value. 

One of the particular reasons urged 
for a strict construction of Section 55A 
is the extreme liberality in the class 0 
beneficiaries and the unlimited amount 
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of insurance allowed, 
provisions as to fraud). 

In this spirit is the statement in Cohen 
ve ae by the Supreme Court: . 

ler such conditions to hold that 
-. was nothing of property to vest 
in a trustee would be to make an insur- 
ance policy a shelter for valuable assets, 
and it might be a refuge for fraud.” 

No question of exemption has been 
raised in that case. 

Undoubtedly considerable care should 
be used to determine whether a statute is 
intended as an exemption law but once 
satisfied of the intention of the legisla- 
ture a liberal policy of construction must 
prevail. 

As stated by the Supreme Court in 
the Holden matter: 

nd the meaning which we deduce 
from the text and context of the proviso 
is greatly fortified by obvious considera- 


(subject to the 


tion of public policy. It has always been 


the policy of Congress, both in general 
legislation and in bankrupt acts, to rec- 
ognize and give effect to the State ex- 
emption laws. This was cogently point- 
ed out by Circuit Judge Caldwell, in de- 
livering the opinion in Steele v. Buel, 
where he said (5 Am. B. R. 169, 104 
Fed. 972) : 

“‘From the organization of the Fed- 
eral courts under the Judiciary Act of 
1789, the law has been that creditors 
suing in these courts could not subject 
to execution property of their debtor 
exempt to him by the law of the State. 
Judiciary Act of 1789, 1 Stat. 93, c. 21; 
Waymen v. Southard, 10 Wheat. 1, 32, 

Ed. 253; Lamaster v. Keeler, 123 U. 
S. 376; St G8? Sup; Ct. 197,32 L.. Ed. 
238; Dartmouth Sav. Bank y. Bates (C 
C.), 4 Fed. 546, . The same rule 
has obtained under the Bankrupt Acts, 
which have sometimes increased the ex- 
emptions, notably so under the Act of 

1867 (section 5,045, Rev. Stat.), but have 
never lessened or diminished them. An 
intention on the part of Congress to vi- 
olate and abolish this wise and uniform 
rule observed from the creation of our 
Federal system should be made to appear 
by clear and unmistakable language. It 
will not be presumed from a doubtful 
or ambiguous provision fairly susceptible 
of any other construction.’ ” 

Throughout the decisions it will be 
noted the Federal Courts do not attempt 
to pass upon the desirability of the vari- 
ous exemptions or the persons benefited 
thereby. In many of the States there 
have been established exemptions which 
would never find favor in some of the 
more cosmopolitan states and cities. 

The policy set forth by Collier Vol. 1 
r: - (13th Ed.) is uniformly recog- 
Bae 

“It is therefore well settled that the 
provisions of the bankruptcy act and 
state laws in regard to exemptions should 
receive a liberal and not a narrow or 
technical construction.” 

The fact that the legislature has open- 
ed the class of beneficiaries to include 
creditors, employes or other persons is 
purely a matter of State policy. So also 
is the amount of premiums which may be 
paid by the insured. 

Writing on this subject Joyce on In- 
surance, Vol. 2, p. 1,915 (2nd Ed.) makes 
this comment: 

“If the amount of benefit funds ex- 
empted by the statute from seizure for 
the insured’s and beneficiary’s debts is 
unreasonable the statute to that effect is 
unconstitutional and void.” 

‘iting How v. How, 59 Minn. 415. 
‘uta check-up on the various State 
iption statutes passed within the last 
years will show almost a uniform 
( toward abolishing the premium and 
heiary limitations. As supplemen- 

the ‘reto most of the statutes express- 

‘gnize or create a cause of action 
| tavor of the creditors of the insured 

‘ny premiums paid in fraud of credi- 


exe 
er 
tre 
1 
De 


tar 


ontinue the answer to the first ob- 
i that the term “exempt” has not 
used and at the same time to in- 
¢ the sources of Section 55A I shall 
‘© Trom some of the statutes and 
orities in other states. Particular 
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attention is drawn to the similarity of 
certain clauses in the Massachusetts, 
Pennsylvania, Minnesota and Kentucky 
statutes. 


In the matter of Clifton Renaker, 295 
Fed. 858, the following Kentucky statute 
was passed upon by the United States 
District Court of Kentucky: 

“When a policy of insurance is ef- 
fected by any person on his own life 
or on another life in favor of some per- 
son other than himself having an insur- 
able interest therein the lawful bene- 
ficiary thereof, other than himself or his 
legal representatives shall be entitled to 
its proceeds against the creditors and 
representatives of the person effecting 
the same.’ 

Under such statute it was held that in- 
surance policies issued to the bankrupt, 
on his life, payable to his children, with 
right of revocation were exempt and the 
trustee’s claim to the surrender value 
thereof denied. 

To the same effect was the earlier de- 
cision in the Matter of Pfeffinger, 164 
Fed. 526 (D. C. Ky,). 

In the District Court of Minnesota, 
Judge Willard passed upon the following 
statute in re Johnson, 176 Fed. 59: 

“Section 1691. Whenever any insur- 
ance is effected in favor of another, the 
beneficiary shall be entitled to its pro- 
ceeds against the creditors and represen- 
tatives of the person effecting the same. 
All premiums paid for insurance in fraud 
of creditors with interest thereon, shall 
enure to their benefit from the proceeds 
of the policy, if the company is specifi- 
cally notified thereof in writing before a 
payment.” 

Held that such statute created an ex- 
emption and that policies issued to the 
bankrupt, on his life, payable to his 
wife, with power of revocation reserved, 
did not pass to the trustee in bankrupt- 
cy of the insured. 

In Aberle v. McQuaid, 283, Fed. 779 
the Circuit Court of Appeals of the 


Eighth Circuit was called upon to con- 
strue the Minnesota statute (above set 
forth). 

Following Cohen v. Malone, 248 U. S. 
450 and in the absence of any decision 
of the highest Minnesota State Court 
the Circuit Court decided that the trus- 
tee was entitled to the policies. 

Subsequently the Supreme Court of 
Minnesota in Murphy v. Casey, 150 
Minn. 107 found to the contrary and 
held the policies exempt. 

In Ralph vy. Cox 1 F. (2nd) 435 the 
Circuit Court expressly reversed its de- 
cision in Aberle v. McQuaid and fol- 
lowed the Supreme Court in Murphy v. 
Casey, 150 Minn. 107. 

The District Court of Pennsylvania in 
the Matter of Jamison & Co. 222 Fed. 
92 and in re Shoemaker 225 Fed. 329 
held that under the Pennsylvania stat- 
ute then existing, if the insured reversed 
the right to change the beneficiary the 
latter could not take advantage of the 
exemption laws providing for an exemp- 
tion of the proceeds of life insurance 
taken out for the benefit of a wife or 
child. 


As a result of these and other de- 
cisions the Pennsylvania statute was 
amended in June, 1923, to provide as 
follows: 

“That the net amount payable under 
any policy of life insurance or under any 
annuity contract upon the life of any 
person heretofore or hereafter made for 
the benefit of or assigned to the wife or 
children or dependent relative of such 
person, shall be exempt from all claims 
of the creditors of such person arising 
out of or based upon any obligation cre- 
ated after the passage of this act 
whether or not the right to change the 
named beneficiary is reserved by or per- 
mitted to such person.” 

In the Matter of Weisl, Dudley & 
Breaker, 2 A. M. B. R. (N. S.), 258, Ref- 
eree Davis -in the Southern District of 
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New York passed upon the following 
Massachusetts statute: 

“If a policy of insurance is effected 
by any person on his own life or on an- 
other life, in favor of a person other 
than himself having an insurable interest 
therein, the lawful beneficiary thereof, 
other than himself or his legal repre- 
sentative shall be entitled to the pro- 
ceeds against the creditors and repre- 
sentatives of the person effecting the 
same; and the person to whom a policy 
of life or endowment insurance, issued 
subsequent to April 11th, 1894, is made 
payable may maintain an action thereon 
in his own name, provided that subject 
to the statute of limitations, the amount 
of any premium for said insurance paid 
in fraud of creditors, with interest there- 
on, shall enure to their benefit from the 
proceeds of the policy; but the company 
issuing the policy shall be discharged of 
all liability thereon by payment of its 
proceeds in accordance with its terms, 
unless before such payment the company 
shall have written notice, by or in behalf 
of a creditor, of a claim to recover for 
certain premiums paid in fraud of credi- 
tors, with specifications of the amount 
claimed. 

“Every policy of life or endowment 
insurance made payable to or for the 
benefit of a married woman, or after its 
issue assigned, transferred or in any way 
made payable to a married woman, or to 
any person in trust for her or for her 
benefit, whether procured by herself, her 
husband, or by any other person, shall 
enure to her separate use and benefit and 
to that of her children, subject to the 
provisions of the preceding section rela- 
tive to premium paid in fraud of credi- 
tors and to sections one hundred and 
forty-four to one hundred and_ forty- 
eight inclusive.” General Laws Massa- 
chusetts, Chap. 175, ‘secs. 125, 126. 

Under this statute he held that the 
policy of the New York Life Insurance 
Company required the consent of the 
beneficiary for the surrender thereof. 
Other policies involved in the litigation 
contained no right to change the bene- 
ficiary. 

A reading of this statute will indicate 
one of the sources of the present New 
York legislation. 

Although the Massachusetts statute 
has been amended from time to time the 
substantial provisions thereof were ap- 
proved in Bailey v. Wood, 203 Mass. 549 
wherein the right of a wife to exemption 
under a policy not taken out for her in- 
terest originally but assigned to her on 
the eve of bankruptcy was held to be 
exempt. 

It will be noted in the Minnesota and 
Massachusetts laws that two classes of 
exemption are recognized. In the first 
the beneficiaries are unlimited. The sec- 
ond recognizes a special exmption for 
the wife of the insured (Massachusetts) 
and for the family of the insured (Min- 
nesota). 

In the first class the insurance must 
be taken out originally for the bene- 
ficiary. In the second class the wife (or 
family) can claim either as original ben- 
eficiaries or by assignment or transfer 
of the policy. 

Section 55-A combines both classes. 

In neither Kentucky, Massachusetts 
nor Minnesota statutes is the word “ex- 
empt” used. And yet a studied search 
of those State and Federal decisions fails 
to reveal any reported case holding that 
such statutes did not create an exemp- 
tion to the insured as against his trustee 
in bankruptcy. 

The attorney for the trustee has cited 
a number of decisions to support his 
position. Among others is the Matter of 
Grant 21F (2d) &8 by the District Court 
of Wisconsin. The real finding in that 
decision was to the effect that a reserva- 
tion of the right to change the bene- 
ficiary took the policy out of the pro- 
visions of the Wisconsin statutes as to 
exemption. To state the matter in an- 
other form there was a finding that the 
reservation of the right to change the 
beneficiary amounted to a waiver of the 
exemption. 

No question of this kind could possibly 
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arise under Section 5-A in view of the 
express provision of the statute that it 
was to apply even in those instances 
where the right to change the bene- 
ficiary was reserved. 

In Morgan v. McCaffery (C. C. A. 5th 
Cir.) 286 Fed. 922 the Circuit Court held 
that under the wording of the Florida 
statute no claim of exemption could arise 
until the death of the insured. In view 
of the decision of the United States Su- 
preme Court in the Holden v. Stratton 
case and the express use of the terms 
“proceeds and avails” in Section 55-A 
the Moran decision is not in point. 

The opinion of the District Court of 
Pennsylvania in the Matter of Flannigan, 
228 Fed. 339, upon the rights of the trus- 
tee in bankruptcy must be deemed pure- 
ly dictum. The only material question 
before the court was one of jurisdiction. 
It was held that the Referee in Bank- 
ruptcy did not have summary jurisdic- 
tion in a controversy between the trustee 
in bankruptcy and the wife of the bank- 
rupt over certain insurance funds where 
the wife had possession of the policies. 
The Court itself says: 

“Unless this case is the proper subject 
of summary proceedings it is unneces- 
sary and (if its merits are to be deter- 
mined elsewhere) unprofitable for us to 
discuss any of the grounds for review 
other than the first.” 

The first ground in review was the 
question of jurisdiction. Having found 
that the Referee had no jurisdiction the 
rest of the opinion lost all substantial 
value. 

The bankrupt cites In re Stansell, 6 
Am. B. R. (N. S.) 566. Aff'd in the Mat- 
ter of Stensell, 8 F. (2nd) 363 by District 
Judge Anderson. 

That decision can not be used as true 
support for a claim to exemption under 
Section 55A. The Tennessee statute un- 
der consideration provides as follows: 

“When poliices of insurance are effect- 
ed by any person on his life for the 
benefit of any one or more of his chil- 
dren, or for the joint benefit of his wife 
and children, the creditors of the person 
thus insured shall have no claim on the 
proceeds of the policy, and the same 
shall inure to the persons for whose 
benefit the insurance was effected. Cred- 
itors shall have an insurable interest in 
the life of their debtors.” 

The expression, “and the same shall 
inure to the persons for whose benefit 
the insurance was effected” is substan- 
tially different from that used in Section 
55A. It has been judicially construed by 
the Circuit Court of Appeals for the 
Eighth Circuit—In re rear, 189 Fed. 866 
as follows: 

“The statute, while in the nature of an 
exemption law, is more than that. It 
declares that this property shall inure 
t» the separate benefit of the wife. Or- 
dinary exemption laws leave the full 
right and title to the property in the 
debtor. This law deciares that this pol- 
icy shall inure to the separate benefit 
of the wife.” 

The decision in re Weick, 2 Fed. 
(N. S.) 647 by the Circuit Court of Ap- 
peals of the Sixth Circuit needs little 
comment. The Ohio statute which was 
there construed provided that the pro- 
ceeds or avails of all life insurance taken 


out by the insured for the benefit of his 


wife or children or any deponent relative, 
or assigned in good faith to such depon- 
ent should be “exempt” from all liabili- 
ties of debt or debts of such insured 
person. Such statute brings the matter 
clearly within the Holden v. Stratton de- 
¢ision. 

After careful consideration I have 
reached these conclusions. 

The legislature of the State recognized 
the need of an exemption statute. 

An attempt was made to select the ad- 
vantageous parts of the exemption laws 
from several states and fuse the same 
into Section 55A of the New York State 
Insurance Law. The bulk of the statute 
undoubtedly follows that of Massachu- 
setts. The expression “proceeds and 
avails” comes from the Washington 
statute with the advantage of judicial in- 
terpretation in Holden v. Stratton. The 


express mention of the right to change 
the beneficiary probably follows the 
Pennsylvania amendment. 

It is immaterial whether or not the re- 
sulting statute is 100% clear. Under lib- 
eral construction if the intention of the 
legislature can be spelled out it should 
be recognized. 

I find that under Section 55A of the 
Insurance Law policies of life insurance 
taken out by the bankrupt on his life, 
naming his wife as beneficiary, reserving 
the right to change the beneficiary, are 
exempt; that the trustee has no right or 
title either to the policy or surrender 
value thereof. 

The trustee will be directed to return 
the policies to the bankrupt. 

Dated, April 14th, 1928. 


MUTUAL BENEFIT MEN ELECTED 

Representatives of the Mutual Bene- 
fit Life in the Lansing, Mich., territory, 
were awarded three important official 
positions in the Lansing Life Under- 
writers’ Association at the annual meet- 
ing last week. Asa P. Gray, one of the 
Mutual Benefit agents, was named pres- 
ident; R. A. Stowe, a representative of 
the same company, was elected secre- 
tary, and J. Arthur Pino, head of the 
Mutual Benefit agency in this district 
was named to the executive committee. 
Other officers chosen were H. L. Skid- 
more, New York City, vice-president; S. 
B. Simmons, Massachusetts Mutual, 
treasurer, and Glenn Kies, Peoria Life, 
retiring president, executive committee- 
man. The annual meeting was held at 
the Elks home. 








SEEKS POLITICAL OFFICE 

Joseph F. Dickmann, president of the 
First National Life, St. Louis, Mo., has 
filed as a candidate for the Democratic 
nomination for Circuit Attorney of St. 
Louis. He is the third Democrat to seek 
that office. Dickmann, who has practiced 
law in St. Louis for fourteen years was 
an assistant under Circuit Attorney Law- 
rence McDaniel. 
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Northwestern Nat'l. 
Financial Statement 


SHOWS ASSETS OF = $29,347,831 





Report Gives Company’s Stand on Par- 
ticipating and Non-Participating 
Business Since Jan. 1 





The report of a convention examina- 
tion of the Northwestern National Life, 


made as of December 31, 1927, has just 
been filed with the insurance depart- 
ments of the states in which the com- 
pany operates. Special interest attaches 
to the report because of the inclusion 
therein of a statement of the principles 
and methods that will be followed by 
the company in segregating the accounts 
on the company’s participating and non- 
participating business. Since January 
Ist last, the company has been issuing 
both participating and non- participating 
policies. The following states partici- 
pated in the examination: Virginia, Min- 
nesota, North Dakota, South Dakota, and 
Iowa. 











ers and shareholders. 
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participating business. 


Highest rating awarded. 





An Extract From 
Best’s 1928 Reports--- 


“This Company [Northwestern National Life, 
Minneapolis] is jointly controlled by its policyhold- 
The directorate is composed 
of prominent business men of the Northwest, lead- 
commercial, 
world, who actively direct the affairs of the Com- 
pany through an executive committee composed of 


yet conservative growth. Its surplus is ample. 
expense of management and the cost of new busi- 
ness is low. The mortality rate is very favorable. 
Its investments are diversified and yield a very good 
Death claims are promptly paid. Net 
cost under its participating policies is very low. 


Our general rating of this company is ‘excellent.’ 


“Dividends on the stock are limited to the interest 
on the capital and the profits derived from non- 
No surplus derived from 
participating business paid to shareholders... . 
These provisions are all praiseworthy and very fair.” 

—Best’s Life Insurance Reports, New York, 1928. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


©.J. ARNOLD, Prsswext 
STRON G~— MinneapolisMinn. ~ LIBERAL 


The Company combining with all the advantages 
of mutuality, the benefits of a substantial capital. 


and industrial 


It has had a very rapid, 
The 

















The financial statement, as brought out 
by the examiners, shows assets, at De- 
cember 31, 1927, ‘at $29, 347,831.82: ; Capi- 
tal and unassigned funds $3,053,968.85 
after setting aside $250,000 as a real es- 
tate and mortgage loan reserve; and in- 
surance in force $257,825,730, with re- 
insurance of $17,179,953. 

The plan to be followed in segregating 
the company’s participating and_ non- 
participating busines was worked out by 
Woodward, Fondiller and Ryan, consult- 
ing actuaries, of New York, represent- 
ing the company, and S. H. and Lee J. 
Wolfe representing the departments. 

The methods of allocating income and 
disbursements as between the _partici- 
pating account and the non-participating 
account will be divided into five general 
divisions, as follows: 

1. Items which can be directly allo- 
cated to the participating account ~ 
the non- participating account. 2. 
allocable items which are to be distri 
buted on the basis of the number of 
policies written. 3. Unallocable items 
which are to be distibuted on the basis 
of total premium income. 4. Unallo- 
cable items which are to be distributed 
on the basis of the mean ledger assets. 
5. Unallocable items which are to be 
distributed on the basis of first year 
premiums written. 

The report sets forth in detail under 
which division each item of income and 
disbursement in the convention form of 
annual statement, is to be treated for 
the purpose of segregation, and similarly 
the assets and liabilities. The opinion 
is expressed that by following the meth- 
od outlined the division between the two 
departments will be to all intents and 
purposes a just one and will enable the 
company to intelligently interpret Ar- 
ticle XI of the Articles of Incorporation 
which reads as follows: “Dividends on 
stock shall at no time exceed the sum 
of (1), the proportionate amount of net 
investment income, gains and_ profits 
properly attributable to the capital stock 
and paid in surplus, and (2), the amount 
that may be carried to surplus from the 
earnings and profits on policies here- 
after issued, if any, which are not by 
their terms entitled to participate in 
surplus or profits.” 





NOW GENERAL AGENT 

A. Bonman, formerly connected with 
the Western Union Life, has been ap- 
pointed general agent for the Mountain 
Life for the Panhandle territory of Idaho 
with headquarters at Coeur d’Alene. He 
succeeds E. M. Jones, who, however, 
continues with the Montana Life as spe 
cial agent. Gerald Monroe of Mullan, 
Harry R. Trekell of Coeur d’Alene and 
R. S. Ivey of Burke, who were local 
agents in the Jones agency, will continue 
with the Bonman agency. 





BATTENBERG FORMING CO. 

J. P. Battenburg, formerly president 
of the Northwestern State Teachers 
College at Alva, Okla., is organizing an 


insurance company which will probably 
have its home office in Oklahoma City. 
Mr. Battenberg has conferred with the 
insurance department on the matter but 
he has not as yet filed papers of im 
corporation. 
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Life Underwriters, N. Y., 
Had Prosperous Year 


COMMITTEES’ SPLENDID WORK 





Peter M. Fraser, Retiring President, 
Praises the Co-Operation of Entire Or- 
ganization During His Administration 





Peter M. Fraser, retiring president of 
the Life Underwriters’ Association of 
New York, praised the various commit- 
tees for their efficient co-operation dur- 
ing the past year, in his report which 
was read before members of the associa- 
tion at their meeting last week. 

“Of preeminence in the association’s 
accomplishments during the year was the 
publication of the Monthly Bulletin, 
which, besides being an interesting and 
instructive periodical, has shown a very 
good profit through the medium of bank- 
ing advertising,” the report stated. It 
further stated that: 

“The executive committee of the asso- 
ciation, which is the nucleus around 
which our activities function, has been 
most faithful in attendance at all meet- 
ings, and its members have been judi- 
cious and unbiased in the performance of 
their duties. The chairman of this com- 
mittee, Gustav C. Wuerth, has been an 
active and indefatigable worker for the 
association for many years, and has effi- 
ciently conducted the meetings through- 
out the past year. He is to be congratu- 
lated upon the wisdom displayed with 
regard to questions concerning the in- 
surance business. 

“The committee on business conduct, 
whose duties are most important, deal- 
ing with violations of the law and all un- 
ethical practices, had one of its most suc- 
cessful years under the able leadership 
of Mervin L. Lane, as chairman. Mr. 
Lane has been tireless in his efforts to 
investigate fairly complaints in reference 
to twisting, misrepresentation and other 
breaches of the tenets of the business. 
To direct successfully the investigation 
of these many cases is a very difficult 
assignment, and takes much of a man’s 
personal time and energy. Too much 
credit cannot be given to this committee 
jor their work throughout the year. The 
association has been successful in intelli- 
gently presenting to the insurance de- 
partment cases which have been of para- 
mount importance to the business. This 
committee, acting as intermediary for the 
association, has not always been success- 
iul in the completion of its cases, never- 
theless, every violation of the ethics of 
the business which has been brought to 
the attention of the Insurance Depart- 
ment has been a step forward in the 
abolition of the slowly-ebbing evils with 
which we have to contend. 

Membership Drive 


“In order to manage an association, it 
is necessary to have a well-established 
budget and a sound financial program 
and this may be accomplished only by 
securing a great number of new mem- 
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ANCESTRY AND TRADITIONS 


Each year a step of Progress! 
thing is created suddenly—none thrive on 
ancestry and traditions alone. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
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Over 81 years in Business 


No great 
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bers throughout the year. James P. Gra- 
ham, Jr., chairman of the membership 
committee, who is well-known for the 
energetic and progressive method with 
which he tackles all problems, was chosen 
to handle this very difficult assignment, 
and his success is evidenced by the man- 
ner in which he conducted the annual 
membership drive in February. 


“Grant L. Hill, as chairman of the 
thrift committee, deserves much credit 
for conducting a very worthwhile cam- 
paign during the month of January. The 
work of this committee was expanded, 
and the insurance business received con- 
siderable favorable publicity during this 
period through the medium of advertis- 
ing in the railroads, distribution of thou- 
sands of “Thrift Thru Life Insurance” 
pamphlets, talks before schools, radio 
broadcasting and other contacts. Mr. 
Hill personally spent many hours in rais- 
ing money for a cause, the conclusive 
results of which are not tangible at the 
present time, but from which continued 
advantages will ensue. 


Association’s Publication Success 


“Frank J. Mulligan, Editor-in-Chief of 
the Bulletin, has sacrificed a great deal 
of his own time and thought in the pub- 
lication of the Association’s periodical. 
We have been particularly fortunate in 
having for this post a man who, in the 
past, has had so much experience in this 
type of work. It might not be amiss to 
take this opportunity to say that we are 
extremely grateful to the many contrib- 
utors for their excellent articles submit- 
ted throughout the year, and to express 








the hope that the coming months will 
witness an even larger publication.” 

The report spoke highly of the execu- 
tive secretary. It mentioned the efficient 
operation of the machinery of the asso- 
ciation as being dependent, in a very 
large degree, upon the incumbent of this 
office, and the spirit of helpfulness, geni- 
ality and fairness evidenced by Fred P. 
McKenzie has been of material help in 
handling, with a minimum of friction, 
those delicate and intricate problems 
which arise every day. 





AGENTS WRITE GOOD BUSINESS 


The Brooklyn branch of the Guardian 
Life, managed by Paul Alexander, has 
entered enthusiastically into the spirit 
of “Policyholders Month” campaign for 
additional business. The campaign will 
run to the end of June and already the 
agents connected with this organization 
have paid for $174,000 of business up to 
June 12. Leon Alexander, crack agent 
and president of the Guardian Leaders 
Club for 1928, has paid for $68,000 of 


business. 





HEADS HOME OFFICE AGENCY 


Edward. E. Lowe has been made head 
of the home office agency of the Cedar 
Rapids Life. He has been cashier and 
bookkeeper in the home office for several 
years. During the years that Mr. Lowe 
was the company’s cashier he formed ac- 
quaintances with most of the members 
of the field force and he knows what the 
man in the field faces and is thoroughly 
conversant with his problems. 


WINS McGREGOR CUP TROPHY 





Scranton Agency, Mutual Life, Captures 
Company’s Quarter Million Club 
Prize; Permanent Possession 

At the convention of the Quarter Mil- 
lion Dollar Field Club of the Mutual Life, 
held in Washington, D. C., late in May, 
the “McGregor Cup,” for several years 
a coveted prize, was permanently award- 
ed to the company’s Scranton agency. 
Alexander McGregor, of Boston, the 
donor of the cup, made the formal pres- 
entation and C. J. McCole, of the Scran- 
ton agency, accepted the trophy. 

The cup is of solid silver, beautiful and 
chaste in design, and has this inscription: 
Labor Omnia Vincit 
McGregor Trophy 
$250,000 Club 
Of The 
Mutual Life Insurance Company 
of New York 


In presenting the cup in 1920, Mr. Mc- 
Gregor set out the purpose of his gift 
and the terms upon which it was to be 
won as follows: 

“To encourage team work, to ensure 
co-operation, to promote good-natured 
but keen rivalry, I hereby offer a loving 
cup as a prize to the agency showing 
the largest number of delegates to the 
1920 convention per million of agency re- 
quirement of paid-for business; this cup 
to be held for one year, and the agency 
first securing three wins to retain per- 
manent possession.” 

Scranton won it in the club years 1923- 
24, 1926-27 and 1927-28. The winning of 
this trophy is a high honor in the field 
of the Mutual Life. It is a sign of great 
work, as that kind of work, maintained, 
is necessary to win it with many agen- 
cies near the mark and constantly mov- 
ing upward, 





W. E. THOMPSON PROMOTED 





Made Assistant Superintendent of Agen- 
cies of Security Mutual; With 
Company 33 Years 

Announcement has been made by the 
Security Mutual Life of the promotion of 
Walter E. Thompson to assistant superin- 
tendent of agencies. Mr. Thompson came 
with the company in 1895 and was rapid- 
ly promoted from clerkships to manager 
of the policy department. Later he was 
placed in charge of the conservation bu- 
reau, and still later was made assistant 
secretary, and then agency secretary. 

e is a graduate of the Alexander 
Hamilton Institute Course as well as the 
Powell System of Advertising and the 
International Correspondence School 
Course in Advertising. 





W. A. Watson, Jr., has been appointed 
general agent for the Northwestern Na- 
tional at Farmville, Va. Mr. Watson’s 
territory will include Prince Edward 
county, in which Farmville is located, as 
well as several adjacent counties. 
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RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Massachusetts Mutual Life Insurance 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half of Insurance in Force 


Company 














ian 





Pennsylvania 








The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Provident Mutual 


Life Insurance Company of Philadelphia 





Sinze premiums were much reduced January 1, 
1927, the average premium per policy has been 
n>r21321 owing to a larger av2rag? policy 
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tactical Surgestions to Hetpthe Man With the Rate 
“oak Increase His Income and Generali Efficiency 





Robert E. Keeley, a 


How To successful producer 
Dig Up of the Chicago Agen- 
Prospects cy of the Union Cen- 


tral Life, tells in a 
current issue of the Union Central Life 
Bulletin how he gets prospects. He 
says: “My favorite way of building up 
a list of prospects is to get names of 
people whom I do not know but who are 
known by friends and acquaintances of 
mine. 

“One of the ways I secure prospects is 
to ask for at least two names of friends 
of a prospect whom I have just sold, and 
I seldom experience any difficulty in get- 
ting them. However, a great number of 
the best prospects I have ever had do 
not come in this way, but do come by 
listening to the other fellow talk. In 
conversation he will invariably mention 
the name of some friend or acquaintance. 
By careful questioning, valuable informa- 
tion can be elicited, such as the income 
of the friend mentioned, his business ad- 
dress, whether or not he is married, if he 
has children, etc., without letting the one 
who is speaking know that he is giving 
a lead. 

“Tf I am standing on a street corner, 
or seated in a restaurant, engaged in 
conversation, and one whom I do not 
know passes and speaks to the man to 
whom I am talking, I always find out 
just how well my companion knows the 
passerby, and other necessary informa- 
tion. 

“The way I have accumulated the 
greatest amount of prospects is this: I 
make it a point to become well acquaint- 
ed with some young man who is a mem- 
ber of a club, fraternity, or some other 
organization which is composed entirely 
of young men. I observe closely his 
habits, likes and dislikes, dine with him 
and otherwise seek his company until I 
have won his confidence and to a certain 
extent his friendship. Then I solicit him 
and usually make the sale. 

+ + *£ 


The Agency Bulle- 


Selling tin of the Union Cen- 
Business tral Life contains an 
Insurance article on how to sell 


business insurance by 
General Agent Harry O. Steel. It fol- 
lows in part: “You can sell anybody 
anything to make money. But you have 
to find an idea to interest them. 

“There is a large creamery and dairy 
supply firm where one member of the 
firm died and the remaining party want- 
ed to buy the business. After consid- 
erable negotiating he finally got it. I 
felt that this was a splendid time to go 
around and sell them some Business In- 
surance. That was shortly before I came 
here. I asked about his help, and he 
told me that he had had six boys work- 
ing for him a long time and that he had 
put upa proposition to them that if they 
could show an increase in business dur- 
ing the coming year, he would give them 
a percentage of the profits on increased 
business. 

“T saw the man the next day and said 
‘This business is going to be hard to sell 
if you die. You know these boys work- 
ing for you and you would like to have 
the business carried on, perhaps by one 


of these boys after you are gone, instead 
of giving them percentage of the profits. 
What you should do is to buy Life In- 
surance and put it in a trust fund for 
them so that they can buy the business 
I talked with the boys and they were 
tickled to death to get the protection 
and the proposition went through easy.” 


x ok x 
The late Edward A. 
An Woods once offered 
E. A. Woods _ this summary of what 


the future might hold 
in store and of what 
life insurance would mean in any of 
these contingencies: 

“You will either live many years; or 
you will not. If not, life insurance will 
be very important. 

“If you live many years, you will eith- 
er continue to be insurable, or you will 
not. If not, you will not regret having 
life insurance. If you continue to be 
insurable, you will either continue to 
prosper, or you will not. If not, a nest 
cgg will be useful. 

“If you reach old age, you will either 
have ample funds besides those provided 
by life insurance, or you will not. If 
not, this fund will be valuable. 

“In short, you will either succeed, fail, 
or die prematurely. 

“If you succeed, the savings through 
life insurance will be no hardship. In 
either of the other two contingencies, 
life insurance may mean everything in 
the world.” 


Description 





DENY A RUMOR 


Despite the fact that many old-line life 
insurance companies are running nation- 
al newspaper advertising campaigns ad- 
vocating endowment insurance, a report 
has been growing in volume in Eastern 
life insurance circles that certain com- 
panies were discouraging their agency 
staffs from writing endowment insur- 
ance. However, Philadelphia companies, 
two of which were mentioned in the ru- 
mor, declare that the report is all news 
to them. Those companies, which have 
always featured the long endowment 
form are continuing to push it and the 
new business written bears out the com- 
panies’ statements. 





REPEAT ORDER PROPOSITION 

Remember that the life insurance busi- 
ness is a repeat order business, that if 
you serve conscientiously at all times you 
will write insurance some of the time, 
and that this business so written will 
persist, says R. P. Withington, National 
Life of Vermont. 





NEW GENERAL AGENTS 


The Kansas City Life have announced 
the appointment of Albert E. Fridge and 
George D. Nelson as general agents for 
eastern Louisiana. This territory covers 
ten parishes east of the Mississippi River 
and north of the New Orleans district. 
Mr. Fridge for many years has been con- 
nected with the Life Insurance Company 
of Virginia., and Mr. Nelson has a broad 
experience in that field. Their headquar- 
ters are at 317 Louisiana National Bank 
building, Baton. Rouge. 
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Question: Does The Lincoln National Life Accept Sub-stand- 


Answer: A representative of this strong company may sell 
standard, sub-standard and preferred risks. 
for all ages, and tor women as well as men, in a wide range 
An agent's contract with The Lincoln 
National Life Insurance Company is a mighty valuable docu’ 
Ask us about it! 


THE LINCOLN NATIONAL LIFE INSURANCE CO. 
‘Its Name Indicates its Character”’ 


Fort Wayne, Ind. 
MORE THAN $535 MILLIONS OF INSURANCE IN FORCE 


There are policies 











INCREASE GROUP INSURANCE 





U. S. Rubber Co. Extend Coverage To 
Wage Employes Through Equitable 
Life Society 

After two years of successful experi- 
ence with Equitable group insurance for 
its salaried employes, the United States 
Rubber Company has extended the privi- 
leges of this form of insurance to its 
wage employes. On May Ist, the amount 
of insurance in force was $17,561,000. 

The total insurance now in force is 
$36,249,500, and protects 26,227 employes 
of the United States Rubber Company 
located throughout the world. The in- 
crease is accounted for by $13,786,000 
granted to wage employes and $4,902,000 
additional insurance granted to salaried 
employes under a new system of allot- 
ment. 

This is one of the first dozen poli- 
cies in size in existence, and it ranks 
with the very first in the number of 
persons insured. During the past two 
year period, under Equitable group in- 
surance, a total of $218,600 has been paid 
in claims; $179,500 for 102 death claims, 
and $38, 500. for eighteen total disability 
claims. 

Participation in the Equitable group 


insurance plan is entirely voluntary on 
the part of the employes. Among the 
salaried employes, 92.9% of those cligible 
are carrying the insurance; among the 
wage employes 88% of those cligible 
are protected. The insurance may be 
carried by salaried employes in amounts 
up to $10,000, the size of the policy be- 
ing determined by the salary reccived, 
Among the wage employes the amount 
is $1,000 for male wage employes, and 
$500 for female wage employes. 

The offer to the wage employes was 
not made until two years after it was 
made to the salaried workers because it 
was felt they might not be interested, 
especially in view of the larger percen- 
tage of female employes; yet out of 18- 
677 persons eligible, 16,367 applied for the 
insurance. This number will be further 
increased in the near future. 





KEDERICH SHOWS GAIN 
Charles Kederich, manager of the 
Madison Square branch of the New 
York Life, has paid for over $10,000,000 
of business so far this year. This rep- 
resents a gain of $1,500,000 over the busi- 
ness done for a similar period last year. 








in America then and there. 


are invited to apply to 


DAVID F. HOUSTON 
President 


34 Nassau Street 





Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
| of New York 


2nd Vice- President and M 


The Mutual Life began 


GEORGE K. SARGENT 
of Agenci 





New York, N. Y. 
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Industrial Health 
Conditions Improved 


TUBERCULAR DEATHS LOWER 





Statistical Bulletin, Metropolitan Life, 
Report Fewer Suicides and Homi- 
cides During Month of April 





Health conditions among the industrial 
populations of this country and Canada 
were better during April than is usual 
for that month, according to the current 
issie of the Statistical Bulletin of the 
Metropolitan Life. They were not as 
favorable as those of the same month in 
1927, when the mortality reached the 
lowest. point ever recorded for April 
among the industrial policyholders of the 
company. There was a slight seasonal 
decline from the March, 1928, mortality 
rate. The Bulletin further states in part 
that : 

“The higher mortality as compared 
with April a year ago is accounted for, 
in large part, by large increases in deaths 
from influenza, pneumonia and other 
respiratory conditions. These diseases 
were jointly responsible for 20% of all 
the deaths in April. As is invariably 
the case when there is increased prev- 
alence of influenza-pneumonia, relatively 
higher deathrates were experienced in 
April for the principal chronic “degene- 
rative” diseases. The heart disease 
deathrate was 11% higher, and that for 
Bright’s disease, 13% higher than for 
April a year ago; and there was a some- 
what smaller rise for cerebral hemor- 
rhage. 

“Two of the principal epidemic diseases 
of childhood, measles and scarlet fever, 
also showed higher rates than were in 
evidence a year ago. This has little sig- 
nificance with respect to scarlet fever, 
as the rate has been unusually low both 
this year and last. Deaths from measles, 
however, have been much more frequent 
than during the early months of 1927. 
The year-to-date deathrate, up to May 
12, was 7.3 per 100,000 as compared with 
47 for the corresponding period of 1927. 
There were small increases in April in 
the rates for diabetes, diarrheal com- 
plaints and puerperal diseases. 


Tuberculosis Death Rate Lower 


“Tuberculosis continues to be the out- 
standingly favorable item in the health 
record of 1928. No doubt whatever now 
exists that 1928 will register a new mini- 
mum mortality rate for this disease. The 
winter and early spring seasons, when 
deaths from tuberculosis are always most 
numerous, are now behind us; and up to 
the week ending May 12, the tuberculosis 
deathrate among Metropolitan Industrial 
policyholders was only 93.7 per 100,000 
as compared with 102.5 for the corre- 
sponding period of last year. This is a 
gain of 8.6%. 
year 1927 was 93.5 per 100,000. Obvi- 
ously, then, the tuberculosis deathrate 
for the worst part of 1928 is as low as 
for all of 1927; and after the influence 
of the summer and fall months is felt, 
the 1928 tuberculosis mortality rate will 
be sure to drop to a new low point. All 
mdications are that the gain will be 
large. 

“The April record for violent deaths 
shows improvement in every respect, 
with fewer suicides, homicides, fatal ac- 
cidents and automobile fatalities than 
were registered in April, 1927. The 1928 
deathrate for automobile accidents, up 
to May 12 was, nevertheless, consider- 


The rate for the whole 


ably in excess of that for the correspond- 
ing period of last year. 

“The general deathrate for the large 
cities of the United States, in April, was 
14.9 per 1,000. This is much higher than 
in April, 1927 (13.8), and slightly above 
the rate for March, 1928. Reports from 
all sections of the country show that 
fewer cases of the “notifiable” diseases 
were reported in April than in March. 
Typhoid fever is the only exception. 
There were fewer cases of diphtheria, in- 
fluenza, measles, poliomyelitis, scarlet fe- 
ver and smallpox. As compared with 
April a year ago, there was greater prev- 
alence of influenza, measles, poliomyelitis 
and smallpox, with less scarlet fever, ty- 
phoid fever and diphtheria.” 





BLIND BOGEY GOLF CONTEST 
Held At Actuarial Meet, Des Moines; 
Winners, A. J. McAndless, J. D. 
Williamson, L. C. Cortright 
High scores were turned in in the 
Blind Bogey golf contest which was held 
in connection with the Spring meeting of 
the American Institute of Actuaries, 
which took place on the golf course of 
the Wakonda Country Club, Des Moines, 
Iowa, during the week beginning June 
4. The bogey chosen by lot was ninety 
and the prize was divided equally be- 
tween A. J. McAndless, J. D. Williamson 
and L. C. Cortright. The course was 
somewhat new to most of the players 
and was rather slow, due to heavy rain 
on the days of playing. This was the 
reason for the high scores turned in. 
The names of those who took part and 

their scores are as follows: 


Name Gross H’dicap Net 
Thompson, A. R..... 109 35 74 
Dastdy, Fe Pieces ssi 110 35 75 
Graham, George, ..... 95 17 78 
Coit, We Be cs. . scscs 98 18 80 
KRahnbach: EL. J....... 100 20 80 
Parker, i Gre. i cekec 99 18 81 
Hunter, Arthur ...... 101 19 82 
Mathews, A. R....... 108 25 83 
Beckett, C. Hen... ess 102 18 84 
Waites Fe Ness cce acc 100 16 8&4 
EaGg Ee. ERecwskecc<s 105 20 85 
Conrod, Stuart F..... 103 18 85 
Moir, Henry ........ 93 8 85 
Perrin, OF Wireesccecs 101 16 85 
Ganeton, JF. G..cccss 96 10 86 
Coburn, Arthur ...... 91 5 86 
Reilly, Jno. E........ 111 25 86 
Powell, John: ........ 109 22 87 
Shepherd, C. O....... 102 15 87 
Stookey, FJ... ce es: 107 18 89 
Cress Ce Wee acess 94 5 89 
Jordan) Fi Revciccss 106 17 89 
McAndless, A. J...... 104 14 90 
Williamson, J. D..... 109 19 90 
Corttignt. bo Gos... 125 35 90 
Sarason, To Mi... 6. 107 15 92 
Swiclait: ©oi@i ce. ccs 108 15 93 
Moeris, W.. Mi... 30: 103 10 93 
HOGG So Bat venscess 139 35 104 


Ambler, Arthur B.... 128 20 108 





SICKNESS INSURANCE REVIEW 


Compulsory insurance against illness is 
more effective than is the voluntary sys- 
‘tem, according to a statement just made 
public by the Bureau of Labor Statistics, 
Department of Labor of the United 
States, reviewing the world-wide devel- 
opment of such insurance. A compulsory 
system for wage earners is in force in 
twenty-four countries, the bureau stated. 
Voluntary systems are found in twenty- 
seven countries, although in only three 
of these countries are any considerable 
proportion of the workers insured. 
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Pittsfield, Massachusetts 





THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 













1928 


1851 
FRED. H. RHODES, President 





HAS HUGE AIRWAY SIGN 


Lincoln National Life Makes Arrange- 
ment With General Electric for 
Its Illumination 

An arrangement has just been made 
by The Lincoln National Life of Indiana, 
with the General Electric Co. for the il- 
lumination of the giant aviator’s sign on 
the roof of its home office. 

This air sign is composed of Ictters 
twelve inches long plus an arrow forty- 
seven inches in length, pointing to the 
municipal air field five miles away. It 
is divided into three parts. On the roof 
of one of the wings are the words, 
“FORT WAYNE” and on the other the 
words, “LINCOLN LIFE.” 

The letters are made of sheet metal 
and these are placed upon standards of 
steel three feet high. This construction 
maks the sign prominent even under con- 
ditions of snowfall and shadow. 

The great personal interest of Presi- 
dent Arthur F. Hall of the Lincoln Na- 
tional Life in aviation projects is wide 
ly known, and his interest and study has 
culminated in this finest of airway signs, 
which is already in place. 








FLETTER SUCCEEDS REAUBEAU 

E. H. L. Gregory, general agent for 
the Aetna Life at San Francisco, has 
announced the appointment of Oliver W. 
Fletter as district agent and agency su- 
pervisor at Oakland. The appointment 
became effective June 15. Since joining 
the Aetna organization in January, 1926, 
Mr. Fletter has been an outstanding pro- 
ducer of new paid business, his total 
last year exceeding the $400,000 mark. 
He succeds W. L. Reaubeau, who has 
resigned to devote his full time to per- 
sonal production. Mr. Reaubeau will re- 
tain his connection with the Gregory or- 
ganization. 





Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, had 
a story in the New York “American,” 
recently, based upon the Equitable’s as- 
sets passing the billion dollar mark. 





HAlcHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 





FRANKLIN M. CLARK DIES 
Franklin M. Clark, for many years in 
the legal department of the Mutual Life 
of New York, died suddenly last week 
of heart failure at his residence, 83 EI- 
liott Place, East Orange, N. J. He is 
survived by a wife and a small daughter. 
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Jnsurance Company of America 


MILWAUKEE, WIS. 


operating in the following states: 


California Oklahoma 

Illinois Oregon 

Iowa Pennsylvania 

Michigan South Dakota 

Minnesota Texas 

Ohio Washington 
Wisconsin 


Give us a ring or address us if 
unattached 



































111 N. Broad Street 





ANOTHER FORWARD STEP 


COMPLETELY REVISED POLICY FORMS 
NEW OWNERSHIP, BENEFICIARY and ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties who may have an 
interest in the policy. 


A PLAIN ENGLISH POLICY 
that will particularly appeal to the conscientious life underwriter. 
Also a new LOW COST PREFERRED RISK POLICY 
Write for Information 


Philadelphia Life Insurance Company 


Philadelphia, Pa. 

















Assets Over 


dends of the mutual. 


company. 





ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over.... 


Oe were enseeee 


er 


THE IDEAL POLICY 
The low initial premiums of the stock company, combined with the divi- 
A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer Building, 601 13th Street, N. W. 


$264,258,116.00 
$ 23,369,387.87 
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Mrs. Floyd Bennett 
Sells Life Insurance 


BROOKLYN 


WITH NATIONAL 





Widow of Famous Flier Makes Connec- 
tion with Jack Warshauer Agency; 
Began Last Week 





Mrs. Floyd Bennett, widow of the late 
Floyd Bennett, the famous flyer, has 
taken life insurance as her occupation 
for the future. She began selling last 
week for the Jack Warshauer Agency 
of the Brooklyn National Life. 

When Floyd Bennett, on an errand of 
mercy, died on April 25th at the Jeffrey 
Hale Hospital in Quebec as a result of 




















MRS FLOYD BENNETT 


pneumonia in its most violent form, Mrs. 
Zennett was left with an endowment 
policy of $10,000 and a converted war 
policy of $1,300. This brought life in- 
surance to her mind as a possible means 
of livelihood. 

Mr. Warshauer told The Eastern 
Underwriter that he personally called on 
Mrs. Bennett on two different occasions 
and discussed with her the advisability 
of engaging in life insurance as a profes- 
sion. 


Talks It Over With Byrd 


Mrs. Bennett decided to talk the mat- 
ter over with Commander Richard E. 
Byrd, who was closely associated with 
Mr. Bennett. Upon the advice of Com- 
mander Byrd, she determined to enter 
the profession of life insurance and in- 
formed Mr. Warshauer that she had de- 
cided to do as he had suggested. 

On Tuesday of last week she took up 
her work with the Warshauer Agency, 
which is located at 26 Court street, 
Brooklyn, in the same building with the 
home office. 


A. O. Jeffery, London 
Life President Dies 


WITH ORGANIZATION 38 YEARS 





Four Page Folder Issued Lauding His 
Work; Father One of Founders 
of Company 





In a four-page folder issued by the 
London Life, two columns are devoted to 
the life of the late Albert O. Jeffrey, 
K.C., LL.D. D-C.L., president of the 
company, who died June 6. In part it 
states that “the death of the late Dr. 
Albert Jeffrey not only removes a link 
with the past, but marks the*close of a 
life of service, the influence of which 
was felt throughout the entire commu- 
nity. He was one of those rare men 
who combined the idealism of the scholar 
with sound business judgment. 

“Dr. Jeffery was a broad-minded man 
and unselfish, being interested in the 
promotion of all worthy community en- 
terprises and organizations. Possibly the 
outstanding feature of Dr. Jeffery’s life 
was his absolute dependability, his fine 
Christian character, and his regard for 
his fellow men. His personality was 
straightforward and winning—his life an 
honorable and upright one. His outward 
appearance reflected the noble life with- 
in; he belonged to the aristocracy of 
character.” 

Dr. Jeffery was intimately in touch 
with the company from its inception and 
carried on the work of his father, Joseph 
Jeffery, one of the founders of the com- 
pany, in 1874, and the first president. 
Dr. Jeffery was elected to the board of 
directors in 1890, and four years later he 
became vice-president. In this position 
he was called upon to assume most of 
the duties of the presidency, to which 
position he was elected in 1920. He was 
peculiarly qualified to perform these du- 
ties because of his extensive business and 
legal experience. 

Dr. Jeffery was born in the township 
of London, Ontario, on July 5, 1857, edu- 
cated in the public ‘schools and Hellmuth 
Boys’ College in London. He studied 
law and was called to the Ontario bar 
in 1878 and in 1883 he obtained the de- 
gree of LL.D. from the University of 
Toronto. In 1887, Trinity University, 
Toronto, conferred upon him the degree 
of B.C.L., and in 1892 the degree of 
D.C.L. He was given the degree ot 
LL.D. by the Western University, Lon- 
don, in 1898, and the following year he 
was appointed a King’s Conusel by the 
Ontario Government. 

His public interests were varied and he 
rendered valuable service to them all in 
characteristic manner. It was due to his 
knowledge of sound life insurance prin- 
ciples that the Ancient Order of For- 
esters was the first fraternal society to 
place its insurance on a scientific basis. 





HEADS VIRGINIA FIELD CLUB 


E. L. Ayres, district manager at 
Lynchburg, was made president of the 
Virginia Field Club of the Richmond 
agency, Mutual Life, New York, at the 
sixth annual conference of members of 
the club held at Richmond last week. 
S. S. Guerrant, Jr., of the Roanoke di- 
vision, was elected secretary-treasurer ; 
vice-presidents: C. E. Lindsay, Char- 
lottesville; W. L. Rice, Lynchburg; J. P. 
Wells, Danville; L. P. Cassell, Roanoke; 
George G. Taylor, Richmond; W. O. 
Bristow, Franklin; M. H. Beales, Boyd- 
ton; G. C. Outland, Norfolk, and J. R. C. 
Stephens, Farnham. 


Equitable, Iowa, Clubs 
To Convene In Canada 


WILL MEET ON JULY 11-12 





To Be Held in Hotel Windsor, Mon- 
treal; Program Announced Brimful 
of Interesting Addresses 

The convention program of the 1928 
production clubs of the Equitable Life, 
Iowa, which will be held on July 11 and 
12 has been announced. It is expected 
that more than 300 members of the com- 
pany will attend the convention at the 
Windsor Hotel, Montreal. This will be 
the last meeting of the twenty-a-month 
and the ten-a-month production clubs 
since in 1929, the first meeting of the 
president’s club and the agency club will 
be held. They will meet at the Brown 
Falace Hotel in Denver and the Edge- 
water Beach Hotel in Chicago respec- 
tively. 

Vice-President F. W. Hubbell will pre- 
side over the joint meetings of the 
twenty-a-month club, the ten-a-month 
club and the organization club. The of- 
ficers of the twenty-a-month club are: 
J. D. Wainwright, New York, president; 
L. G. Hanmer, New York, vice-president ; 
and A. R. Dunn, Pittsburgh, secretary. 
The ten-a-month club officers are: FE. 
Arneson, Benson, president; J. H. Cum- 
mins, Waterloo, vice-president; and E. 
G. Eustis, Atlantic, secretary. The or- 
ganization club which meets with the 
production clubs has the following offi- 
cers: G. U. Silzer, Sioux City, president; 
Walter St..John, Des Moines, vice-presi- 
dent; and F. A. Smart, Detroit, secre- 
tary. 

The program of the convention is as 
follows: 


WEDNESDAY, JULY 11, 1928 





9 :30—Call to order...... F. W. Hubbell 
9:40—Welcome and introduction of 
New Agents ...... F. W. Hubbell 


10:00—Announcement of production 
shield winner and _ presenta- 
tion of Kirk memorial cup, 
B. F. Hadley 
10:15—Presentation of club officers 
insignia and club souvenirs, 
S. A. Swisher 
10 :30—“What Business Pays Best,” 
R. G. Hunter 
11 :00—“How Can an Agent Sell Per- 
manently Paying Business,” 
H. E. Aldrich 








AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 
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A NEW POLICY 


ENTHUSIASTIC RECEP- 
TION ACCORDED NEW 
“GRADUATED PREMIUM” 
PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mer. 
110 William Street 
New York City 


Beekman 5058—660 

















il Me 30—“The Psychology of Salesman- 


ship, eee ccccve veces CN. Bigelow 
iZ: i}eeeetnias picture—St. James 
Cathedral. 
12 :45—Luncheon in Prince of Wales 
Salon. 
AFTERNOON 
Reserved for individual recreation and 
entertainment. 
EVENING 


7:00—Twentieth annual convention 
banquet in Windsor Hall, 
F. W. Hubbell, presiding 


THURSDAY, JULY 12, 1928 


10 :00—Call to order ...... F. W. Hubbell 
10:10—Presentation of the “Insurance 
TOUSt NAGA! 602 0t4de H. Reese 


10:30—“‘The Value of Consistent and 
Continuous Work” ....H. S. Bell 

11:00—“With All Thy Getting Get 
Understanding”...... E. E. Smith 

11:30—Address ............ B. F. Hadley 

12 :15—Adjournment 

12 :45—Luncheon in Prince of Wales 
Salon. 


The members of the twenty-a-month 
club and the organization club will go 
to Quebec on the afternoon of July 12. 
The night will be spent at Chateau 
Frontenac and the next day will be de- 
voted largely to sight-seeing. A banquet 
will be held Friday evening, July 
which concludes the special meeting. 
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Established 1860 Under the Laws of the State of New York 
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Working Out Plans 
For Nat’l Ass’n Meet 


WILL BE ANNOUNCED SHORTLY 





Theme to be, “Leading Public to Appre- 
ciate Proper Place of Life 
Insurance” 





At a meeting of the convention com- 
mittee of the Detroit Life Underwriters’ 
Association held on June 14, various 
chairmen made reports as to the prog- 
ress being made in working out plans 
for the National Association Convention 
to be held in Detroit September 12, 13 
and 14. 


Julian S. Myrick, Roger B. Hull and 
James Elton Bragg, president, managing 
director and secretary, respectively, of 
the National Association, were in attend- 
ance and gave many valuable pointers 
to the local committee for the working 
out of their plans. 

Mr. Bragg, who is chairman of the 
program committee of the National As- 
sociation, has submitted the following as 
the theme for the convention: 

“Leading the public to appreciate the 
proper place of life insurance in the 
economies of the home; the protection 
of business interests; the conservation of 
the estate; the completion of investment 
plans and the welfare of the nation.” 

This has been officially adopted as the 
theme and the program will be worked 
out accordingly. Definite program infor- 
mation will be released shortly from Na- 
tional Association headquarters in New 
York City. The entertainment commit- 
tee of the Detroit Association is making 
elaborate plans to entertain the guests 
at this convention, the details of which 
will be announced soon. 





LEADERS IN LUTHER CAMPAIGN 





Robinson & Robinson, General Agents, 
Wilkes-Barre, Exceed 8:900 Point 
Quota; Other Leaders 
Robinson & Robinson, general agents 
for the Aetna Life, at Wilkes-Barre, on 
June 6 exceeded their 8,000-point quota 
in the K. A. Luther testimonial campaign 
which agents of the Aetna Life company 
are conducting during May and June in 
honor of Vice-President K. A. Luther’s 
thirtieth anniversary as an “Aetna-izer.” 
Two other general agencies had passed 
their quotas, these namely, the L. D. 
Klous general agency at Utica and the 
W. G. Harris general agency at Dallas. 
As was the case in the report for the 
week previous, the southern states divi- 
sion, captained by Gordon H. Campbell, 
general agent at Little Rock, leads the 
five campaign divisions with $8,840,306 
of the new paid business. The central 
states division, General Agent S. T. 
Whatley of Chicago, captain, continues 
to hold second place with $8,790,080. 
Other divisions follow: eastern states— 
General: Agent O. B. Herrick of Syra- 
cuse, captain, $8,658,137. Western states 
—General Agent W. H. Hammond of Los 
Angeles, captain, $7,994,108. | Greater 
New York—General Agent R. H. Keffer, 

captain, $7,349,136. 
Leading all general agencies in the 
amount of insurance, according to fig- 


paign business. The S. T. Whatley gen- 
eral agency at Chicago with $1,941,200, 
holds second place, while the W. R. Har- 
per organization is secure in third place 
With $1,909,700. 

_ Other leading general agencies follow: 
T. C. Holliday, El Paso, the erstwhile 
leader, 7,111; J. A. Bassford, Grand Rap- 
ids, 6,705; H. B. Alexander, Nashville, 
9,051; J. A. Wood, Oklahoma City, 6,456; 
Dunlop & Myers, Richmond, 6.392; H. E. 
Sorenson, Omaha, 6,315; E. D. Luther, 
New Haven, 6,212. 


CHARLES R. POSEY DEAD 





Baltimore Manager for Mutual Life 
Passes Away Suddenly; With 
Company 25 Years 

Charles R. Posey, Baltimore manager 
for the Mutual Life of New York, died 
June 4 in a Baltimore hospital, yielding 
to pneumonia following an operation for 
appendicitis. 

He joined the ranks of the Mutual Life 
in 1903, making a connection with the 
company’s Memphis agency as a solicitor. 
Enthusiastic, zealous, energetic, he made 
rapid progress and was appointed super- 
intendent of agents for the Memphis dis- 
trict; and in 1904 was promoted to man- 
agership of the agency to succeed Man- 
ager Emerson, who was transferred to 
another city. In 1907 the Baltimore 
agency managership was open and Mr. 
Posey was transferred to that position. 
He made a splendid record in Baltimore. 

He was a man of ability and achieve- 
ment, and Second Vice-President and 
Manager of Agencies George K. Sargent 
writes of him as follows: [ 

“He not only made a brilliant success 
of what had to be his life work, but lent 
himself freely to civic activities, was a 
leader and co-worker in many commu- 
nity undertakings and gave his best to 
the service and betterment of his fellow- 
men. 

“The insurance world has lost a cana¥ie 
leader and we, his associates in the Mu- 
tual Life, have lost a loval friend and 
co-worker—one whose work and achieve- 
ments will long stand as our goal.” 





AMERICAN LIFE MANUAL 


The latest edition of the Manual of 
the American Life convention just is- 
sued, contains information relative to the 
convention including a list of the mem- 
bers (arranged alphabetically and by 
states); committees; names of officers of 
the convention and of the various sec- 
tions; state vice-presidents; constitution 
and by-laws of the convention and the 
rules of the sections. This edition con- 
tains also the names of the executive, 
designated financial officer, who will rep- 
resent his company in the new financial 
section of the American Life convention, 
which held its first meeting in Dallas, 
last October. 





W. A. Watson, Jr., has been appointed 
general agent for the Northwestern Na- 
tional at Farmville, Va. Mr. Watson’s 
territory will include Prince Edward 
county, in which Farmville is located, as 
well as several adjacent counties. 


TO INCREASE CAPITAL 





Travelers Directors Recommend An In- 
crease of $2,500,000; Stockholders To 
Meet July 20 

An increase of $2,500,000 in the capital 
of the Travelers, to bring the total cap- 
ital up to $17,500,000 was recommended 
by the directors at a meeting held this 
week. They have also voted an extra 
dividend of 4% and the regular quarter- 
ly dividend of 4%, both payable July 2 
to stockholders of record June 18. 

The last previous capital increase of 
the Travelers was in 1926, when 30,000 
additional shares were issued. Since 
1910, the capital has been increased from 
$2,500,000. In 1915 the number of shares 
was doubled and made $5,000,000. A mil- 
lion was added in 1916, and the capital 
became $7,500,000 in 1920. In 1923 it 
was again increased to $12,000,000 and the 
next year to $15,000,000. Stockholders 
of the company will meet in special ses- 
sion on July 20 to act on the recom- 
mendation of the board of directors. The 
company has about 3,300 stockholders. 





PLICOS HONOR DERFLINGER 


On Thursday evening, June 14, an op- 
portunity to become better acquainted 
with each other was offered the Plicos 
who have recently joined the home of- 
fice agency of the Philadelphia Life. 
The officials of the company presented 
these men with a banquet at the Ar- 
cadia Cafe and took advantage of the 
opportunity to also extend to an older 
member of the agency, Supervisor B. E. 
Derflinger, best wishes and good luck. 
Mr. Derflinger has accepted a partner- 
ship with one of the successful Phila- 
delphia Life general agents, Russell 
Maguire. This agency after July 1 will 
be known as the Maguire, Derflinger & 
Co., and will be located at 1611 Walnut 
street, which property has been pur- 
chased by Mr. Maguire to house his 
general insurance agency. 





LEGALLY DEAD DECISION 

The Metropolitan Life has lost its ap- 
peal from the judgment of a Richmond 
court whereby it was directed to pay 
Mary L. Botto $1,000 representing the 
amount of a policy carried by her hus- 
band, William Joseph Botto. Botto dis- 
appeared in 1919 and according to his 
wife has never been heard of since. She 
sued for recovery of the insurance un- 
der the Virginia act which recognizes a 
person to be legally dead if missing for 
seven years. The company endeavored 
to establish that he had been seen on 
two different occasions since his disap- 
pearance, once in Richmond and once in 
Baltimore. 
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INSURING DRUGGISTS 


At the annual meeting of Boots Pure 
Drug Co., Ltd., the largest English chain 
of drug stores, recently held at Notting- 
ham, the chairman, John Boot, referred 
as follows to the firm’s scheme for in- 
suring druggists: 

“For many years we have given each 
of our retail. qualified chemists a life in- 
surance policy of £100 on which.the com- 
pany pays the annual premium. In rec- 
cgnition of the splendid work done last 
year we have decided to give to all re- 
tail qualified chemists of twelve months’ 
service a group policy of £100, on con- 
dition that they are willing to take up a 
£100 policy themselves. In addition, 
through the chemists’ pension fund, we 
are giving a further group policy of £100. 
That means that members of the pension 
fund, after twelve months’ service in the 
firm, will be covered for £400 whilst in 
our employ, provided they are willing 
to pay the small sum necessary for the 
premium on a £100 policy. Details of this 
scheme will be sent out to those con- 
cerned as soon as possible. We feel this 
is a good way to encourage thrift.” 





L. JACOBS TENDERED LUNCHEON 

Recognition of Agent Louis Jacobs’ 
record in leading the Cincinnati branch 
office of the Missouri State Life, with a 
life production of $27,000 during the 
month of May, was made in the branch’s 
first meeting of the year, held at the 
Gibson Hotel the first part of the month. 
The meeting was in the form of a lunch- 
eon. Following a general announcement 
of plans for June by Manager Joseph T. 
DuMoe, a speech was made by Earl 
Annis, who stressed the value of main- 
taining contacts with old policyholders, 
and of building good-will in the commu- 
nity. He was followed by Mr. Jacobs, 
who spoke on the importance of a com- 
plete protection program for the pros- 
pect. W. L. Regan spoke on the influ- 


ence on the agent of loyalty to the com- 
pany. 





NEW PENN MUTUAL GENERAL 
AGENT AT GRAND RAPIDS 

The Grand Rapids, Mich., general 
agency of the Penn Mutual, for many 
years in charge of Elmer R. Beers, gen- 
eral agent, resigned, has been succeeded 
by Samuel G. Buckner. Mr. Beers con- 
tinues with the agency as associate gen- 
eral agent. Mr. Buckner has had sev- 
eral years of experience in life insurance, 
chiefly as an agency organizer, in which 
work he has been highly successful. Be- 
fore entering life insurance he had been 
pastor of two of the largest churches of 
his denomination on the Pacific Coast. 





PRUDENTIAL LARGE CASES 

Among the large cases written by The 
Prudential between April 30 and May 14, 
in New Jersey, are as follows: $146,500 
by Agent B. E. Arnold, South Orange 
district; $25,000 by Agent J. B. Meny- 
weather, Trenton No. 2 district; $25,000 
bv G. E. Moffitt, Hackensack district; 
three $25,000 risks and one $35,000 risk 
by Agent M. Rosenzweig, Newark No. 3 
district; $50,000, Agents J. H. Bennet 
and H. A. Schott, Camden, No. 1 dis- 
trict, and $25,000, Agent S. Whitkin, 
Elizabeth, No. 2 district. 





CONSERVATION WORK REWARD 
Eight agency cashiers of the Bankers 
Life received checks last week ranging 
from $200 to $50 as a reward for the 
excellent work in conserving the busi- 
ness on the books of their respective 
agencies. The winners were Mrs. Har- 
riet Benson, Miss F. I. Squires, Miss J. 
M. Ditch, E. J. Blatter, C. T. Bell, C. A. 
Fisk, C. J. McCool and F. F. Garrett. 





Leon A. Soper, Jr., son of Leon A. 
Soper of the Phoenix Mutual Life, was 
awarded the 1928 Delphian English Prize 
on his graduation from the Rocky Hill, 
Conn., grammar school. This was the 
first time the prize was awarded. Leon, 
Jr., was also president of the class. 
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Points On How Wife 
Of Agent Can Aid Him 


HUGH D. HART GIVES VIEWS 





V.-P., Penn Mutual, Makes Number of 
Interesting Suggestions in “News 
Letter,” Company’s Publication 





Hugh D. Hart, vice-president of the 
Penn Mutual, in the forthcoming issue 
of the magazine of that company, the 
News Letter, answers a question put to 
him by the wife of an ambitious agent— 
“How can the wife of an agent help 
him ?” 

Mr. Hart makes a suggestion which is 
new to the fraternity, namely, that in all 
principal centers the wives of agents 
should have their own _ organization, 
chiefly for the purpose of co-operating 
with the officials of women’s clubs in 
supplying life insurance information to 
the members of such clubs. In part Mr. 
Hart states: 

“The most useful contribution a wife 
can make to her husband’s success as a 
life insurance agent, is for her to aid him 
in maintaining the right. mental attitude 
toward his job. In no business does men- 
tal attitude play a more vital role. One 
of our statisticians has estimated that 
371%4% of all who fail as life insurance 
agents, fail because of discouragement. 
I do not vouch for the figure—if any- 
thing, I think it is too low rather than 
too high. Obviously the greater number 
of those who are solicited for life insur- 
ance by the agent turn him down. Day 
in and day out he scores a larger per- 
centage of failures than successes in his 
work of spreading the gospel; if he calls 
on ten men a day and one accepts and 
nine turn him down, there are nine ad- 
verse influences on his morale, as against 
one favorable. No one can deny that 
success is the greatest stimulus to morale 
and failure its worst destroyer. Mr. Un- 
derwriter comes home to his wife at the 
close of each day’s minority of successes 
and majority of failures, or near failures 
—(for any man who has carried a rate- 
book knows that he cannot cash in on 
promises or postponements or polite 
turn-downs). His spirit is at the fag 
end and there his wife comes into the 
picture to do, or not to do, her great, 
constructive job of rebuilding his shat- 
tered reserves of mental attitude, to pre- 
vent his spirit from declining to the dan- 
ger point, to bolster up his faith and 
hich resolve for the next day’s effort. 

“Tt is not necessary to tell any life 
insurance man that sales can best be 
made by an agent when his mental atti- 
tude is at the right fighting edge—but 
perhaps wives may not know that as well 
as we who have bumped the selling 
bumps. So in strengthening her hus- 
band’s morale, she adds to his selling 
power. She enables him to make his 
assaults on his prospects in high confi- 
dence, to marshall his persuasive argu- 
ments in most effective array, to invest 
his personality with that fervor of ap- 
peal which wins, rather than repels, both 
confidence and applications. Her stimu- 
lation of her husband’s morale is, there- 
fore, a practical and effective aid to busi- 
ness getting. 

“How shall she work this miracle in 
his faith and optimism? It makes me 
laugh at the presumption of a mere man 
undertaking to tell a wife how to re- 
charge her husband with enthusiasm for 
his work. 

Keep Faith Aflame 

“Faith must be kept ever aflame in 
the worthwhileness of the work he is 
doing. How can a wife do that unless 
she understands his work? Then she 
should begin by learning something about 
his business. She should read the same 
insurance journals he reads, and the same 
company magazines—she will find the 
thrill of human interest in them. She 
should attend, whenever possible, the 
conventions he attends. When she is at 


these conventions, she should go to the 
meetings and not merely to the bridge 
parties. 


Recently our company held a 
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series of five regional conventions. Mrs. 
Robert Wagner, wife of Robert Wagner, 
general agent for our company at Char- 
lotte, North Carolina, sat by her hus- 
band throughout every minute of the 
three-day session. It was a typical mod- 
ern, intense convention—that is, it meant 
work and very little relaxation from be- 
ginning to end, and yet Mrs. Wagner 
took notes on everything that was said at 
that conference. No one need worry 
about her ability to invigorate her hus- 
band’s faith in the worthwhileness of his 
work. Certainly there has been no more 
inspiring picture presented to the life 
insurance man of America than that of 
Mrs. Marshall Holcombe, wife of the 
able and popular head of the Life Insur- 
ance Sales Research Bureau of Hart- 
ford, as she sat through convention after 
convention of various companies attend- 
ed by Mr. Holcombe. Mrs. Holcombe 
takes her knitting along, gets to the 
meetings early and secures a good seat 
well up toward the front, and proceeds 
to listen and knit by the hour. Many 
times the knitting deserves to absorb 
more of her interest than the program, 
but Mrs. Holcombe always seems to be 
interested in learning more about her 
husband’s business—no matter how dull 
the program may become. 

“Has a wife the right to complain of 
the penalty that failure inflicts on her, 
as well as on her husband, if she re- 
frains from contributing her sympathetic 
understanding to his encouragement in a 
way that reduces his chances of failure? 

“A wife can help her husband to main- 
tain faith in himself as well as faith in 
his work. She knows about him, and his 
strong and weak points, better than any 
other person on earth, even better than 
his mother, or better than he himself 
knows himself. Furthermore, she can 
tell him about himself more directly and 
more effectively than anybody else can 
and “get by” with him, too. She can 
thus help him eliminate his defects, and 
that is strengthening to mental poise. 
Perhaps her greatest magic in keeping 
up his faith in himself is praise, sincere- 
ly and discreetly bestowed. One of the 
best ways to praise a life insurance 
agent, as I have observed after many 
years of experience with all kinds of 
insurance men, is to encourage him to 
talk about how he makes sales. Nine 
out of ten would rather tell you how 
they did it, than to have you tell them 
how good they are. The wife can be a 
good listener at these seances; and it will 
do him good to unload his battery of 
sales ammunition on her. both before 
and after use. In fact, I think a wife is 
the ideal person for the agent to try out 


HOLDS SPRING MEETING 
Executives Attend Annual Conference 
of Research Bureau in Hartford; 
Interesting Topics Discussed 
The Research Bureau held its annual 
eastern Spring meeting in Hartford on 
June 11, 12 and 13 with over a hundred 
in attendance. Insurance executives from 
all sections of the country and Canada 
were present while Czechoslovakia was 
represented by Francis Hausner, of the 
Slavia Mutual Insurance Bank, and Ja- 
pan by S. Kanai and J. Kaneko, of the 

Toyo Life. 

James A. Fulton, vice-president of the 
Home Life and chairman of the execu- 
tive committee of the bureau, was chair- 
man of the meeting and opened the 
morning session on Tuesday by calling 
on John Marshall Holcombe, Jr., man- 
ager of the bureau, who gave a survey 
of the bureau’s work since the last meet- 
ing and described plans for the future. 
Mr. Fulton then gave a complete analysis 
of the function of the agency depart- 
ment. “The Agency Department from 
the Viewpoint of the President” was cov- 
ered by Philip Burnet, president of the 
Continental American Life. 

The afternoon session was devoted 
to “Agency Department Organization,” 
the speakers being W. W. Jaeger, vice- 
president and director of agencies of the 
Bankers Life; Charles Hommever, su- 
perintendent of agencies, Union Central; 
J. G. Stephenson, superintendent of 
agencies, London Life; and C. I. Moore, 
vice-president, Pacific Mutual. In the 
evening the five Hartford companies 
were hosts at a dinner and entertain- 
ment at the Travelers recreation 
grounds. 

The last session opened with a descrip- 
tion, by Henry E. Niles, assistant man- 
ager of the bureau, of the progress 
which is being made in the bureau in- 
vestigation of a national advertising 
campaign. Mr. Niles announced that a 
complete report of the conclusions reach- 
ed would probablv be ready for the No- 
vember meeting. He also gave conclusions 
reached from the “Buyer and Clipping 
Studies” which the bureau has been mak- 
ing and showed their bearing on na- 
tional advertising. The remainder of 
the morning was given over to a discus- 
sion of the training functions of the uni- 
versity, the home office, and the general 
agent or manager. 








his selling arguments on before using 
them on his prospects. It’s a hard job 
being the wife of a life underwriter, if 
you do your duty, isn’t it?” 
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A. E. PATTERSON AGENCY DINES 
Progress of New Chicago Penn Mutual 
Office Reviewed; $1,800,000 New 
fusiness First Ninety Da;s 
Chicago, June 19.—Twenty-three inem. 
bers of the Alexander E. Patterson 
agency of the Penn Mutual Life cath. 
ered for their first agency dinner at the 
Union League Club last Monday even. 
ing. Mr. Patterson reviewed the prog. 
ress of the agency during its first ninety 
days existence. During this time $1. 
800,000 of new business has been paid 
for. Detailed plans for the future rapid 
growth of the agency were ouilined 
Herman Kramer, one of the agency's 
largest producers, led the entire field 
force of the Penn Mutual during May 


with $275,000. 





W. H. KING PROMOTED 


Started With Allen & Schmidt as Cash. 
ier, Made Good, and Is Now 
Its Brokerage Manager 

Several years back when Thonias F. 
Hartmann, now New England Mutual 
Life general agent in Newark, left the 
New York office of the company where 
he was cashier, he turned his job over 
to W. H. King, young college man, who 
had just come down from the home of- 
fice of the company in Boston. 

Mr. King knew there was lots to learn 
as a cashier in a big agency and he 
tackled his work with a vengeance. For 
a background he had a thorough course 
of training in business administration at 
Boston University, supplemented by sub- 
stantial home office training. 

Now, after several years as cashier of 
the New York office, Mr. King has gone 
a step further, having been promoted to 
be manager of the brokerage depart- 
ment, under Messrs. Allen & Schmidt, 
the general agents. Mr. King likes his 
work and the brokers like him. 





MELLOR ELECTED PRESIDENT 


The annual meeting and dinner of the 
Philadelphia Association of Life Under- 
writers took place on June 14 at the 
Bellevue-Stratford Hotel, Philadelphia. 
The principal addresses were made by 
George H. Harris, field supervisor of the 
Sun Life of Canada, and Willis J. Black- 
well, crack agent of the McWilliam & 
Hyde Agency, Penn Mutual Life, New 
York City. 

At the business meeting which pre- 
ceded the dinner the following persons 
were elected as officers and directors of 
the Association for the ensuing year: 
Fresident, Sigourney Mellor, Provident 
Mutual; first vice-president, James \. 
Blake, Massachusetts Mutual; second 
vice-president, Edwin R. White, Connec- 
ticut Mutual; treasurer, M. Herbert 
Paul, Philadelphia Life; directors (to 
serve for three years): Hugh Kemp, 
Connecticut General; J. Renwick Mont- 
gomery, Phoenix Mutual; Joseph H. 
Reese, Equitable-lowa; Thomas \. 
Scott, Penn Mutual; Cleo C. West, Pru- 
dential; director (to serve for unexpired 
term of Edwin R. White. nominated fot 
second vice-president): Niels M. Olsen, 
John Hancock. 





ELECTED TRUSTEE 
Phineas M. Henry has been clected 4 
member of the board of trustees of the 
Equitable Life, Iowa. He succeeds the 
late Simon Casady, his uncle. Mr. 


Henry has served as_ general counsel 
for the company for a number 0! years. 
He is a graduate of Harvard ‘olleg 


and of Harvard Law School ani 1s am 
active member of the Association of Lite 


Insurance Counsel. 





$100,000 CLUR TO MEET 
The twenty-fifth annual meetin: oF the 
$100,000 club of the Illinois Life will 
be held at the home office of the com 
pany on August 30 and 31. ‘The tw’ 
days’ meet will be devoted to a formal 
program. The annual banquet wil take 

place Friday evening, August 31. 
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Promotions And Changes 
In The Prudential 


SOME NEW “OLD GUARD” 


Agents B. T. McConnell and D. L. 
Ruffner Made Assistants in the 
Johnstown, Pa., District 


MEN 





William Somerville, agent of the Utica 
No. 1 district, is doing well in indus- 
trial net increase and his record is fur- 
ther improved by a good debit condition, 
Agent E. L. Hottois has been promoted 
to the position of assistant superinten- 
dent in the Rochester No. 1 district. The 
leading industrial writer in the Ithaca 
(N.-Y.) district is Agent C. J. Newhart, 
who is also listed No. 14 among the com- 
pany’s leaders. 

The following agents have been admit- 
ted to membership in the Old Guard, or 
advanced to a higher class, according to 
their length of service: . G.. Taylor, 
Waverly, N. Y., Class “A”; J. E. Halli- 
day, Massena, N. Y., Glass<“BY,. and RK. 
S. Reilly, Rochester No. 3, Class “C”. 
Assistant Superintendent L. L. Cetwick, 
of Bradford, Pa., also has been admitted 
to Class: “B”. 

The recent ordinary drive by Division 
“Q” is ended. To “Captain” Wassem, of 
San Bernardino, Calif., go the honors. 
His group and district lead the division 
on an average per man basis. Los An- 
geles No. 4 and Long Beach districts 
came very close to San Bernardino on a 
per man basis. The groups of “Cap- 
tain” Jones and Gibbons lead in amounts, 
both rolling up more than one million 
each. The leading district in amount was 
Los Angeles No. 4. Agent J. Wacks, of 
Los Angeles No. 2, is on the job and for 
the week of May 21 beat the $50 mark 
in industrial net increase. Agent H. 
Clyde Brown, of Pasadena, has been 
promoted to an assistancy in the Pasa- 
dena district. 

At a convention held in the home of- 
fices of the company in April of this 
year, to which Agent Harold E. Chris- 
tensen of the St. Louis No. 5 district 
was invited, plans were formulated for a 
brief period of special activity in ordi- 
nary and Mr, Christensen pledged a sub- 
stantial contribution. Christensen suc- 
ceeded in writing a creditable volume of 
new business over and above it. In fact, 
he was the leading agent in Divi- 
sion “S,” 

Two promotions have been effected in 
the Johnstown, Pa., district, Agents Ber- 
nard T. McConnell and Donald L. Ruff- 
ner having been elevated to assistant 
superintendents at the district office. As- 
sistant Superintendent McConnell has 
been with the company about twelve 
years and has always been among the 
leaders in both industrial and ordinary. 
Assistant Superintendent Ruffner has 
been less than two years with the com- 
pany. 





PARTIN TAKES VACATION 


K. W. Partin, manager of the adver- 
tizing department of the Imperial Life 
of Asheville, N. C., who is always on the 
lookout for new ideas for the field force, 
is combining business with pleasure while 
on his vacation. Mr. and Mrs. Partin 
last week motored to Indianapolis, and 
to Lexington, Ky., for two or three days 
on the return trip. They returned to 
Asheville in time for Mr. Partin to be 
at his desk Monday morning, June 18. 


40 YEARS WITH PRUDENTIAL 





G. W. Gore Officially Retired As Super- 
visor of Welfare Work; Receives 
Felicitations From Company’s 
Executives 

More than forty years of service as 
an employe of The Prudential was com- 
pleted on.June 11th, by George W. Gore, 
the company’s supervisor of welfare 
work, who is officially retired. Mr. Gore 
started with the company as an inspec- 


| 











E. D. DUFFIELD 


AND G. W. GORE 


tor in Newark, on February 6, 1888. Two 
months later he was made a clerk in 
Division A and on November 24, 1890, 
he became head of Division B. He sub- 
sequently was the head of Division D 
and on July 4, 1898, became manager of 
Division A. Since January 11, 1905, he 
has served successfully as supervisor and 
as supervisor of welfare, this last ap- 
pointment having been made on March 
9, 1925. 

Edward D. Duffield, president of The 
Prudential, and all other executives and 
junior officers of the company, as well 
as hundreds of clerks called at Mr. 
Gore’s office during the day to offer their 
felicitations on the eve of his departure. 
He plans a rest of several months, dur- 
ing which he will visit in both this coun- 
try and Canada. A handsome clock was 
presented to him. 





LIFE UNDERWRITERS DINE 


The annual luncheon meeting of the 
Pittsburgh Life Underwriters Associa- 
tion was held yesterday afternoon in the 
blue room of the William Penn Hotel, 
Pittsburgh. The speakers were W. S. 
Van Dyke, vice-president of the Peoples 
Saving & Trust Co., and C. Brainerd 
Metheny, district supervisor for the 
Equitable of Iowa at Beaver Falls. The 
newly elected officers and directors of 
the association were installed at the 
meeting. 





The New York City agency of the 
Equitable Life of Iowa, with $489,540 of 
paid-for business won the premier posi- 
tion for agency production during May. 
They have won this honor twenty-three 
times since the agency was established 
in 1926. 


WESTERN & SOUTHERN CHANGES 





C. C. Henslee Succeeds C. E. Reynolds 
At Hammond, Indiana Office; Home 
Office Dance and Outing 
C. C. Henslee, formerly superintend- 

ent of the Detroit-Hamtramck district 

of the Western & Southern, has been 
placed in charge of the Hammond, In- 

diana, district office, succeeding C. E. 

Reynolds, who is now home office super- 

visor of Division “E.” 

The Welfare Club, composed of home 
office employes, will hold its monthly 
dance June 18 at Tacoma Park, Day- 
ton, Ky., and its annual outing at Bass 
Island on July 21. The field leaders of 
the company in low arrears for the year 
are: Superintendent Ed. Shoemaker, Pe- 
oria; Assistant Superintendent J. c. 
Goodman, Lexington; and Agent O. L. 
Ashmore, Peoria. 





REMOVES TO NEW QUARTERS 


Prudential No. 1, Brooklyn, Opens Offices 
in Clinton Street Insurance 
Building 

The Brooklyn branch of The Pruden- 
tial, known as No. 1 Branch, which has 
been located in the old Chamber of 
Commerce Building at 32 Court street, 
for the last ten years, recently removed 
its offices to the new insurance building 
at 130 Clinton street. This branch is in 
charge of Thomas J. McLaughlin, who 
succeeded Richard W. Goslin as manager 
about four years ago. 

Removal to larger quarters was found 
necessary owing to an increase in the 
amount of business that was being done. 
No. 1 has at present sixty-one full time 
agents and seven assistant superinten- 
dents. Manager McLaughlin has been 
more than a quarter century with the 
company Isaac Spatz, one of the assist- 
ants, has been in the employ of the com- 
pany for over twenty years. Mr. Mc- 
Laughlin last week attended the Con- 
ference of Brooklyn and Long Island 
managers at Atlantic City. 





SELLS TO FARMERS 





F. T. Winter, John Hancock Manager, 
Also Trained Many Successful 
Agents 


Florenze T. Winter, who is manager 
of the Hempstead branch of the John 
Hancock, has been with that company 
for a long time and has seen many 
changes take place. He was himself a 
life insurance agent for several years 
and knows the problems of the man on 
the debit as well as anyone. He has 
trained a large number of successful 
agents and at the present time has in his 
organization one of the leaders of the 
company in industrial, E. S. Pelley. 

Mr. Winter, although he is kept busy 
with the executive end of the business, 
occasionally goes out and sells a policy. 
Recently he motored out through the 
countryside of Long Island and stopped 
at a farmhouse to talk with a farmer 
about life insurance. He did not receive 
very much encouragement on his first 
visit, but determined to see the farmer 
again. He called five different times be- 
fore he finally placed a ten thousand 
dollar endowment at age 65 policy on 
the life of the farmer. Most of the visits 
were made at night as Mr. Winter is 
usually tied up during the day. While 
talking with the farmer he also found 
a prospect in one of the farm hands. 


Cincinnati Life Ass’n. 
Runs Ad In Newspaper 


NO AGENTS ARE MENTIONED 





Special Rotogravure Edition of the 
“Enquirer” Carries Many Insurance 
Stories ‘and Advertisements 





The Cincinnati Life Underwriters As- 
sociation ran a full page general life in- 
surance advertisement in a gargantuan 
edition of the Cincinnati “Enquirer” just 
published. The special edition which is 
a as “The Spirit of New Cincin- 
nati,” was put out to celebrate the com- 
pletion of the new skyscraper home of 
the newspaper. It is beautifully printed 
in rotogravure. Almost every phase of 
life and industry in Cincinnati is set 
forth. As insurance companies play a. 
large part in that city, they are naturally 
prominent in the edition. In fact, al- 
most every view of the city from any 
angle shows the great tower of the 
Union Central Life lording it over the 
other large buildings downtown. 

It is believed that the ad of the Life 
Underwriters is the first newspaper ad 
put out by such an association. It is es- 
pecially interesting in view of the long 
discussion last year as to whether this 
form of general and unified advertising 
was worth while. 

The ad reads, “Life insurance is the 
positive sign of hope for a bigger and 
better Cincinnati. That the children of 
today may be better prepared to be the 
citizens of tomorrow is the great aim we 
have in view. That the citizens now 
active in the affairs of business be as- 
sured of a clear sky in the sunset of 
their lives is also our desire. We do 
not specify any particular company from 
which you are to purchase your life in- 
surance. Any member of this Associa- 
tion will be glad to discuss with you your 
life insurance problems.” 

It is signed “The Cincinnati Life Un- 
derwriters Association.” No names of 
members are given. In the news section 
appears a group photo of the associa- 
tion. 

The Union Central Life and the West- 
ern & Southern Life are given much 
space in the paper, as are the Columbian 
Life and the Eureka Fire & Marine. 
All of these companies have their home 
offices in Cincinnati. 

The Mutual Benefit Life took advan- 
tage of the issue to print pictures of its 
agents and field men in the state of 
Ohio. The Midland Insurance Agency, 
which placed the covers on the news- 
paper’s new home, advertised to that ef- 
fect. 





BRIDGETON AGENCY MEET 


A meeting of the D. Herbert Thomp- 
son Agency of the Philadelphia Life was 
held Thursday evening, June 14, at 
Bridgeton, N. J. Mr. Thompson escorted 
the men to the Cohansey Country Club 
about a mile outside of Bridgeton on the 
Cohansey River where they were served 
a dinner. Returning to the agency head- 
quarters at 60 E. Commerce street, or- 
ganization and production plans for the 
second half of 1928 were discussed. Edu- 
cational Supervisor R. M. Blount plans 
> return from the Carolinas where he 

has been conducting classes and will open 
a class for instruction of new Plicos at 
Bridgeton in the very near future. 








ss 


THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 56 million 
Insurance in Force, Over 333 million 
Payments to Policyholders in 1927, Over 4 million 
Total Payments to Policyholders Since Organization, 
Over 47 million 


JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 











George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 

















The Colonial Life Insurance Company of America 


Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 


Wide Variety of Ordinary and Industrial Policies 
Give Agents Unusual Money Making Opportunities. 


OFFI 
J. Heppenheimer, President 


Home Office—Jersey City, N. J. 
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‘CHANGING LIFE POLICIES TO 
CHEAPER PLANS 
There seems still to be a good deal of 
confusion of thought and difference of 
regard to the methods of 
changing life policies to cheaper plans of 


opinion in 


insurance as of the original date of issue. 
In some quarters it is thought, apparent- 
ly, that all changes of that kind are to 
be discouraged, especially when they are 
brought about by an agent other than 
the agent who originally wrote the policy 
-—this because of the disturbing effect on 
the insured. Most companies, however, 
recognize that changes to cheaper plan 
from original date are often proper and 
even desirable, and make no attempt to 
discourage them. 

The chief cause of difference of opin- 
ion in connection with such changes is 
probably the question as to whether it is 
legitimate to make the change for the in- 
creased amount of insurance which could 
have been purchased on the new plan by 
the original premium. The important 
states of Massachusetts and New York 
have gone on record as permitting that 
basis of change and the latter state has, 
in fact, indicated that it is preferable to 
a change for the same amount which 
would involve a more substantial reduc- 
tion and refund of cash value, and a low- 
er coverage at the original date. Other 
states—notably Pennsylvania—have tak- 
en a different view, regarding a change 
for the increased amount as objection- 
able and contrary to provisions in their 
laws against dating back or as to dis- 
crimination in premium rates. These ob- 
jections would seem to be based on mis- 
conception. There is no discrimination 
when a company does something for one 
policyholder which it is prepared to do 
for any other policyholder similarly situ- 
ated. Neither does such a change in- 
volve the issuance of new insurance at 

’ the original premium rate, that could be 
considered “dating back” in the usual 
sense of the term. The change is mere- 
lv an adjustment of the values receiv- 
able for the premium paid. It has been 
pointed out that there is no reason why 
only the sum insured should be consid- 


‘field has passed. 


ered in this connection, and that any in- 
fraction of rules intended to prevent un- 
reasonable dating back must involve both 
sum insured and premium, not only one 
of them. In fact a change for the same 
amount of insurance which is always 
considered permissible, may quite prop- 
erly be regarded as made up of two parts, 
namely, a change of that part of the 
original policy which has the same pre- 
mium as the full amount on the new 
plan, i. e., a partial change to increased 
amount purchased by the same premium, 
together with the surrender or lapse of 
the balance of the original policy. 

It is a little unfortunate that the state 
authorities are divided in opinion on this 
important question, since it is obviously 
desirable that such matters should be 
handled on a uniform basis in all states. 
It would therefore seem to be a suitable 
matter for the attention of the National 
Cenvention of Insurance Commisisoners. 





SPECULATIVE FEVER GOING 

It is altogether probable that the crest 
of new financing in the fire insurance 
Much of the public 
enthusiasm which for many months has 
permeated the whole financial district, 
with millions millions of dollars 
seeking investment or speculative oppor- 
tunities, has disappeared upon the appear- 
ance in the security markets of distinct 
signs of weakness. The sharp down- 
ward trend of prices of securities of all 
types will wipe out hundreds of amateur 
speculators and for awhile many bona 
fide investors are likely to see their hold- 
ings at prices below that at which they 
purchased them earlier this year. 

Nevertheless, the outlook is far from 
pessimistic. The vast majority of well 
established fire companies and the new 
ones, obtained the capital they 
sought before the crash in the various 
stock markets arrived. And this current 
decline is really a blessing in disguise. 
Encouraged by the genuine enhancement 
in value of insurance stocks many specu- 
lators in Wall street, seeking a fortune 
overnight, bought heavily of insurance 
securities driving the prices to unjusti- 
fied heights. 

A reaction was inevitable and it is 
better that it has come now rather than 
after prices had gone higher yet. Then 
the chances for actual disaster would 
have been infinitely greater. And one 
result would have been severe criticism 
of fire insurance companies by those who 
Icst money on the stocks. Fire insurance 
men are themselves the last to wish 
to see violent fluctuations up or down in 
the prices of their companies’ securities. 
Rather they wish the price level to fol- 
low the constant but gradual appreciation 
of the inherent value of these stocks. 
The long pull outlook for the fire in- 
surance business is as encouraging as it 
ever was. 


upon 


too, 





NON-MEDICAL POPULAR 


That “your old policyholder is your 
best prospect” is shown by the fact that 
the Brooklyn Agency of the Canadian 
Life during this month the special non- 
medical privilege is proving popular. J. 
Braverman, an agent in the Paul Alex- 
ander organization, wrote all of his ap- 
plications on old clients, and J. A. Perl- 
stein’s eight cases for the first ten days 
of the Policyholders Month campaign 
were also on old policyholders. 














Ss. B. ROTE 





GUSTAV C. WUERTH 








Stuart B. Rote, who has just been 
elected president of the Life Underwrit- 
ers’ Association of Newark, is general 
agent for the Connecticut Mutual in 
Newark, has been engaged in insurance 
work since 1911, when he started as an 
agent for the E. A. Woods Agency in 
Pittsburgh. In 1917 he joined the forces 
of the Connecticut Mutual Agency in 
Wilkes-Barre, where he remained until 
1922 when he came to Newark and be- 
came general agent for the same com- 
pany. 

* * * 

Ralph H. Rice, president of the Na- 
tional Fidelity Life, Kansas City, sails 
with his son, Ralph, Jr., who is gradu- 
ating from the University of Pennsyl- 
vania this year, today for a two months’ 
trip in Europe. Mr. Rice will spend a 
large portion of his time studying meth- 
ods and practices of English and other 
foreign life insurance companies. He ex- 
pects to return to Kansas City about 
September Ist. 

eee ee 


George B. Jennings, Jr., namesike and 
only son of the veteran Virginia state 
agent for the Royal, carried off most of 
the honors at the finals at McGuire’s 
University School in Richmond the oth- 
er day. In addition to winning medals 
for exemplary conduct during the session 
and proficiency in athletics, he captured 
the purple ribbon for excellence in his 
studies, and last. but not least he walk- 
ed away with the Jack Gordon memorial 
medal and scholarship, founded by the 
late Colonel John W. Gordon, of the 
Gordon & Brown general agency at 
Richmond, in memory of his only son, 
who was drowned pbout twenty vears 
ago. The scholarship entitles the hold- 
er to free tuition mext year at Mc- 
Guire’s. During the past session. young 
Jennings held another scholarship which 
also carried free tuition with it. 

a ae 


David Franklin Houston, president of 
The Mutual Life of New York and 
former cabinet member, received the 
honorary degree of Doctor of Laws from 
the University of Washington, of St. 
Louis, at a celebration of its seventv- 
fifth anniversary on June 5. For eight 
years, from 1908 to 1916, Mr. Houston 
was chancellor of the university, and 
played his part in placing this educa- 
tional institution upon its present high 
plane. At the convocation exercises of 
the university, Monday, June 4, Mr. 
Houston delivered an address upon 


“Training for Citizenship.” 


Gustav C. Wuerth, now president of 
the Life Underwriters’ Association of 
New York, entered the insurance field in 
1909. His first position was in the fire 
insurance business. In 1910 he joined 
the Travelers as special agent in the lia- 
bility department. He held that position 
until 1915 when he became associated 
with the New York City agency of the 
Northwestern Mutual Life with which 
company he has been connected ever 
since. For some years he has been one 
of the leading producers of the J. I. D. 
Bristol agency for the company in New 
York. 

x * x 

Arthur H. F. Schumm, the newly elect- 
ed vice-president and general manager of 
the Sussex Fire of Newark, started his 
insurance career in the accounting and 
reinsurance department of the Phoenix 
Assurance in 1905, and in December. 1907, 
entered the employ of the Caledonian as 
assistant reinsurance clerk, and_ succes- 
sively held the positions of map clerk, 
examiner and office manager. In April, 
1920, he was appointed special agent for 
New Jersey, Maryland, Delaware. and 
District of Columbia. In February, 1926. 
he became general agent and manager of 
the automobile department at the head 
office in Hartford, and in November, 
1927, assistant United States manager, 
and vice-president of the Caledonian- 
American, which positions he will relin- 
quish as of June 30 to take hold of his 
new office. ia 

* * 

Frank J. Price, the genial publicity 
director of The Prudential, is on a two 
weeks’ vacation, the greater part of 
which he will spend at his home in Long 
Branch with his family. Writing fiction 
stories will be one of his pastimes. 

* 


Eugene Ransom, assistant Southern 
manager for the Commercial Union 
group, returned to his headquarters in 
Atlanta this week. following a visit to 
Richmond, where he was the guest of 
Joe Jacobs, Virginia state agent for the 
group. 

* * x 

Mr. and Mrs. Frederick A. Wallis en- 
tertained the members of the Bourbon 
Garden Club, at their home in Paris. Ky. 
last week. Mr. Wallis is New York 
agent for the Fidelity Mutual. 

x * * 


Samuel W. Burton, vice-presiden! of 
the Metropolitan Casualty, has bought 
a large. plot of ground in Canoe-Brook 
Parkway, in Summit, N. J., where he 
will erect a home. 
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Religious Liberty and Tolerance 

Perhaps no stronger argument for the 
recognition of religious liberty and rea- 
son for unstinted toleration can be had 
than found in the prayers offered by 
representatives of four great religious 
sects at the Republican National Con- 
vention held in Kansas City last week, 
when Bishop S. H. Partridge of the 
Kansas City diocese of the Episcopal 
Church; Rt. Rev. Thomas F. Lillis, 
Bishop of the Roman Catholic diocese of 
Kansas City; Rabbi Herman N. Cohen, 
Kansas City, and Bishop E. L. Waldorf 
of the Methodist Episcopal diocese of 
Kansas City, offered the following pray- 
ers. They are printed here that insur- 
ance men and women who have perhaps 
more personal contacts with the general 
public than any other body of men and 
women might have them in their en- 
tirety. 

* * * 

Bishop Partridge Opening Session 

“Almighty and everlasting God, our 
Father in the heavens, we, Thy children, 
come now into Thy presence and rev- 
erently bow our heads as we approach 
Thy throne. 

“By Thy mighty aid was this nation 
first established and under Thy guiding 
hand it hath continued to this day. 

“Each passing year bespeaks our deep- 
er dependence, upon Thy overflowing 
providence and fills our hearts with 
gratitude for Thy gracious mercy to this 
our native land. 

“We invoke Thy benediction upon the 
purposes and deliberations of those who 
are gathered here. 

“May the spirit of the truest and 
noblest patriotism animate and control 
us all. 

“Lift us above every tie serving a mer- 
cenary motive and save us from all self- 
ish and unworthy ends. 

“Help us in every word and deed to 
show ourselves true and loyal citizens 
and thus be worthy of the priceless heri- 
tage bequeathed unto us by our fathers. 

“May our consultation be peaceful and 
harmonious, and in the bestowal of posi- 
tion and honor may our choice fall upon 
those of unquestioned honesty, integrity, 
purity and loyalty. 

“Uphold us in all measures that shall 
minister for the highest good of the 
People and the advancement of justice, 
iberty and truth throughout the world. 

“Grant us, we beseech Thee, that this 
great assembly, from first to last, be ac- 
tuated by the noblest sentiments and 
Principles that shall exalt and advance 
the nation and tend to the advancement 
Of purity and justice and truth through- 
out the land. 

“These and all else, we humbly ask, in 
the name of the Christ, the Redeemer 
and Saviour of the world. Amen. 

. a ee 


Bishop Lillis’ Second Session 
“Standing in the majestic presence of 
the true God, we ask a blessing on this 
assembly that is gathered together from 
very part of our beloved country to per- 
form a duty of patriotism, a duty of jus- 


tice and right for the welfare of all our 
people. 


“Rightly, then, by reason of Thy pro- 
pitious providence in our behalf, Omnipo- 
tent One, who has written upon tablets 
of stone, ‘I am the Lord thy God, thou 
shalt not have strange gods before Me.’ 
we bow this day before Thee and with 
unreserved gratitude acknowledge Thy 
supremacy and recognize Thy dominion 
over us. We believe with unshaken faith 
that Thou art one God in three divine 
persons—Father, Son and Holy Ghost. 

“We adore the Father as our creator, 
who has spread out this matchless crea- 
tion for our good and dowered each of us 
with special faculties of heart and mind. 
Only a God of infinite perfections and 
boundless mercy could be so prodigal of 
these magnificent gifts and blessings. We 
thank Thee personally for all these bene- 
fits of Thy hand. Out of love for us and 
for our salvation Thou didst send Thy 
only begotten Son, Jesus Christ, the 
splendor of Thy glory and the figure of 
Thy substance. 

“The story of His life, from Bethlehem 
to Calvary, is a record of devotion unique 
in the annals of time. By word, example 
and mighty deed, He proved His marvel- 
ous love for us. We believe firmly in 
His divinity, and that He assumed human 
nature to be a model, a brother and re- 
deemer. We hold fast to His statement 
that He came to save all and that He 
triumphed over sin, death and the pow- 
ers of darkness. 

“By His sublime sacrifice, He satis- 
fied justice of His offended Father for 
the sins of the world and obtained a 
title-deed for each one of us to partici- 
tiate in the home of abiding happiness. 
By his achievement He became the 
resurrection and the life of mankind. 

“We believe in the Holy Ghost, the 
mutual love of father and son, the com- 
forter of all who journey in this vale of 
tears. It is Thy province to enlighten 
all in darkness and those who may be 
faint-hearted in God’s service. Thou art 
in every deed the Alpha and Omega, the 
principle and fount of every good 
thought, word and action. We call on 
Thee this day, O Holy Spirit, to vouch- 
safe to us a tithe of the love which glows 
in Thy divine existence, and grant us a 
ray of that light which radiates from 
the throne of the Diety. 

“Wherefore, O adorable Trinity, who 
are a God of might, wisdom and justice, 
we pray Thee, through whom authority 
is rightly administered, laws enacted and 
judgments decreed, assist with Thy Holy 
Spirit of counsel and fortitude Thy serv- 
ants who are gathered here to serve 
Thee in righteousness as best they know. 

“They realize that their responsibility 
is a grave and sacred trust and that 
their powers and visions are limited. 
They desire to perform their duty to 
their nation and hence they seek Thy 
loving and unerring guidance. We ask, 
then, that the licht of Thy divine wisdom 
direct their deliberations and shine forth 
in all the proceedings of this national 
convention. We also recommend to Thy 





unbounded mercy all our brethren and 
fellow citizens throughout the United 
States, that they may be blessed in the 
knowledge and sanctified in the observ- 
ance of Thy most holy law, that they 
may be preserved in union and in that 
peace which is Thine and which the 
world cannot give, and after enjoying the 
blessings of this life be admitted to those 
which have no ending, and now we ad- 
dress to Thee the prayer of prayers: 
“Our Father, who art in Heaven, hal- 
lowed be Thy name; Thy kingdom 
come; Thy will be done cn earth as it 
is in Heaven. Give us this day our 
daily bread, and forgive us our tres- 
passes as we forgive those who trespass 
against us, and lead us not into temp- 
tation, but deliver us from evil. Amen.” 


Rabbi Herman N. Cohen. Third Session 

“God of the spirits of all flesh, we 
stand in humility before Thee, conscious 
of Thy supreme wisdom and power. In 
Thy hand there rests the life of every 
human being and the destiny of all na- 
tions. Our affairs are not the results of 
chance and accident but are guided by 
Thee in accordance with Thy divine plan 
and purpose. We are all selected to car- 
ry out Thine intention in our own indi- 
vidual manner and to the best of our 
ability. Our accomplishments reveal Thy 
desires. 

“We feel that Thou didst choose these 
United States of America to teach the 
world by precept and example the art of 
conducting a government of the people, 
by the people, and for the people. In- 
spired by Thy holy will, the founders of 
this reprblic formulated the noblest prin- 
ciples of justice, equality and liberty, and 
fashioned the machinery for the realiza- 
ticn of these ideals. 

“We have found favor in Thy sight, 
for Thou didst bestow upon us an abun- 
dance of blessings. From humble begin- 
nings our beloved country has risen to 
heights unprecedented in the annals of 
humen history. With deep gratitude in 
our hearts we pray that in our prosper- 
ity we forget not the moral principles 
that called us into being as a people. 

“Our country has been designated as 
‘The Land of the free and the home of 
the brave.’ Grant, O God, that we im- 
pregnate these terms with a revitalizing 
meaning. May we be free in body and 
spirit. Let there be none among us who 
is the slave of selfishness, the bondman 
of bigotrv, the vassal of greed, the tool 
of terrorism. Let us be free for the 
receptiveness of new ideas justly con- 
ceived, and for the propogation of doc- 
trines that will promote the welfare of 
our citizenry. May we be brave, not 
alone on the field of battle, but also on 
the meadows of peace and friendship. 
May we be brave in the performance 
of our duties and in the sincere uphold- 
ing of our convictions. May we be brave 
in allowing our land to remain the haven 
of the wronged, the downtrodden and 
the oppressed. May we be brave in the 
conquest of malice and prejudice. 

“O, our Father, we are ever in need 
of Thy guiding spirit. May it be Thy 
will, O Lord our God, to continue to illu- 
mine our path. Guide us at this time 
in the selection of him who is to be the 
standard bearer of the great Republican 
Party. Bless, O God, the delegates here 
assembled and their constituents at 
home. Bless the deliberations of this 
convention, and may naught be said here 
that is not according to Thy will. Bless 
and protect the President of our country, 
and all who are in authority. May men 
of all races and creeds live side by side 
among us in harmony and peace. May 
Thy presence always abide with us 
Amen. 

¢ * * 
Bishop E. L. Waldorf—Fourth Session 

“Our God, we would not make a pre- 
tense of coming into Thy presence with- 
out registering our belief that Thou art 
here. We would not begin any enter- 
prise without asking upon it Thy divine 
benediction. We turn from this about 
us to the hills from whence our strength 
cometh. Whether we look above our 
heads to the clouds or to the stars, or 
whether we turn the pages of God’s re- 


vealed word with its statement that in 
the beginning God created the heavens 
and the earth, or whether we look with- 
in our own breasts, we are conscious 
that Thou art, and that Thou art a 
Father. 

“We come not to Thee this morning 
so much as the,Lord of Hosts or Judge 
of all men, but as our Father; our Father 
who has adopted us into the household 
of faith; our Father who has created 
us; our Father who has cared for us 
by His daily providence. 

“We have assurance as we stand in 
Thy presence. Because of Thy charac- 
ter we believe that Thou are holy, un- 
able to look upon sin with the least de- 
gree of allowance; that Thou art just, 
and that the Judge of all men will do 
right; that Thou art omnipotent, able 
to see the end from the beginning; that 
Thou art all powerful, able to push away 
the things which impede progress; and, 
above all things, that Thou art a God 
of Love, who really cares. 

“Our trust is in Thee. We believe in 
Thy Fatherhood and consequently in the 
brotherhood of the race; and we pray 
that all misunderstandings may die be- 
tween the races, and that there may 
be a new sympathy as these races be- 
come more God-like and more Christ- 
like. We thank Thee for the immortal- 
ity of the soul and the belief that the 
world beyond clarifies the world here. 

“Our confidence is in Thee. We be- 
lieve that all things work together for 
good, to them that love the Lord; that 
because God is in His heaven all is right 
with the world; that there is a Divine 
plan. And so we in our place today 
desire to conform with that plan, so 
that our wills may harmonize with Thy 
will. 

“As a nation we are grateful. We are 
grateful for the Pilgrim Fathers and for 
the Plymouth Rock and for the Liberty 
Bell and for the constitution which guar- 
antees our rights and for the ballot box 
which gives us a place in determining 
our national life; and for the ideals of 
our nation which have meant so much, 
not only to the nation but to the nations 
of the world; for the great men who 
have led this nation forward and on- 
ward and upward and Godward. 

“And just now and in a special sense, 
we pray the blessing of God upon the 
great man who was given a large place 
in the affairs of this nation and the world 
by the action of last night. We pray 
divine guidance this hour. We ask for 
help in making right choices today, for 
correct policies, for such action as shall 
indicate that this nation has God for 
its Lord. 

“And now we pause to pray that when 
all the work of this convention is over 
and the people are separating, that they 
may journey with Thy mercies, that there 
may be no untoward accidents, no un- 
fortunate incidents. And what we pray 
for the journey home, we pray for the 
journey through life, and ask that day 
by day we may have that guidance and 
that consolation and that help which will 
mean the new day in the bright forever. 

“In the name of our Christ we ask it. 
Amen.” 

* * * 
Employers’ Group Party 

There follows a story in conection with 
the Employers Group party held in Bos- 
ton last week by an eye-witness who 
sees things and dares to write about 
what he sees in an interesting fashion. 
I will let him tell the story. 

* * * 

The Employers Group—made up of the 
United States branch of the Employers’ 
Liability of London, the American Em- 
ployers, and the Employers Fire—had an 
outing last week. The employes were 
out twenty-four hours—the companies 
were out about $5,000, and I was out 
till 3a.m. It wasn’t just “another party” 
—it was a real affair. 

I always thought that “outdoor sports” 
were fellows with sunburn ’n’ loud golf 
hose, but say, that Employers’ family 
taught me different. They have some 
real athletes in their organization. 

They've got a girl who is a female 


(Continued on Page 38) 
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Agents and Brokers 
Reach No Agreement 


COMPROMISE OFFER DECLINED 





New York Brokers Want Minimum of 
15% for New Jersey Business; 
Agents Won’t Go Over 124%% 





New Jersey local agents, New York 
City brokers and the special New Jersey 
conference committee of the Eastern 
Underwriters Association discussed un- 
successfully for several hours on Tues- 
day in New York proposals for brok- 
erage commissions under the new E. U. 
A. scale adopted for New Jersey agents. 
While a few concessions were made that 
may lead to harmony at another meet- 
ing some agents and brokers say they 
are as far apart now in agreeing as they 
were before the meeting started. 

Agents came from every county in 
New Jersey and among them were Harry 
L. Godshall and Frederick Hickman, both 
of Atlantic City, and president and sec- 
retary-treasurer, respectively, of the New 
Jersey Association of Underwriters. 
However, it is Hudson and Essex 
Counties that are interested especially in 
this controversy because most of the 
business obtained from New York bro- 
kers goes to these two districts of the 
state. The Hudson and Essex County 
agents have declared for 20% brokerage 
on 30% business and 10% brokerage on 
20% business, insisting upon a 10% dif- 
ferential. 

It is this scale the brokers are fight- 
ing, with the Fire, Marine & Liability 
3rokers Association of the City of New 
York acting as spokesman for the bro- 
kers. President W. Douglas Owens, 
Floyd T. DuBois and Charles S. Rosens- 
weig were present from this association. 
They contended that the brokers must 
have at least 15% and 20% on the 20% 
and 30% commission business in order 
to make any profit at all. As the agents 
are already willing to pay 20% brokerage 
on 30% commission risks there was no 
opposition on that point but the agents 
refused absolutely to pay 15% brokerage 
on 20% business. 

A compromise offer by the Newark 
agents to pay 12\%4% brokerage on 20% 
business was turned down by the New 
York brokers who would not surrender 
their original demands, saying that 15% 
is the lowest brokerage they could ac- 
cept. As little business of the 15% com- 
mission class for agents is handled by 
the New York brokers this class was not 
discussed seriously. 

There was no date set for another 
meeting. The Hudson and_ Essex 
county agents are particularly unwilling 
to accede to all the requests of the New 
York brokers for the reason that they, 
the agents, were the worst sufferers 
under the revised New Jersey commis- 
sions. Practically all the counties except 
Hudson, Essex and Camden received 
ccmmission increases, while the rates in 
these three were cut to conform with 
the requirements of the uniform commis- 
sion law. Thomas L. Farquhar, presi- 
dent of the Newark Fire, presided at the 
conference on Tuesday. 





COMMISSIONERS’ CONVENTION 


The National Convention of Insurance 
Commissioners will hold its annual meet- 
ing at Rapid City, Black Hills, S. D., 
during the week of September 24, instead 
of the previous week as heretofore an- 
nounced. This change was made through 
the kindness of the commissioners in 
order that there may be no conflict 
with the convention of the National As- 
sociation of Insurance Agents, which 
comes during the week of September 17 
at West Baden, Ind. 


No Action Taken On 
Adjustment Proposal 


COMPANIES ASK MORE TIME 
Plan to Form Big Bureau to Handle 
Loss Settlements Is Sent Back to 
Nat'l. Board Committee 





The National Board of Fire Under- 
writers, at its special meeting on Wed- 
nesday in New York, did not vote upon 
the proposal to form the Fire Compa- 
nies Adjustment Bureau but referred the 
plan back to the executive committee 
for further consideration. As it is not 
likely that the executive committee will 
meet during the vacation months of July 
and August there will be no possibility 
of definite action before the Fall months 
at least. 

President George G. Bulkley of the Na- 
tional Board presided at the meeting and 
there was a large attendance of com- 
pany executives, practically filling the 
board room of the New York Board of 
Fire Underwriters. The meeting lasted 
only about an hour. Paul L. Haid, presi- 
dent of the America Fore Companies, 
and chairman of the committee on adjust- 
ments which sponsored the bureau, was 
absent on account of the serious illness 
of his wife. 

Those in favor of the idea of central- 
izing loss adjustments under the control 
of the companies were not at all dis- 
couraged by the failure to put through 
a vote of endorsement on Wednesday. 
The objections that were raised were 
about the same as voiced at the annual 
meeting in May of the Board, namely, 
that the different companies had not had 
time to study thoroughly the proposals 
as they are framed now. The committee 
on adjustments at the Waldorf-Astoria 
meeting offered the general outline of a 
scheme. It was for many executives the 
first intimation they had of the proposal, 
although they knew the committee was 
attempting to seek some solution to the 
difficult problem of loose and uneconomic 
settlement of claims. 

The executive and adjustment commit- 
tees of the National Board will now be 
expected to whip the proposal into great- 
er detail and then present it again for 
consideration. In the meanwhile all the 
companies will have had the whole sum- 
mer in which to digest the significance 
and far-reaching possibilities of the 
scheme to centralize adjustments through 
the elimination of many of the indepen- 
dent adjusters. 





AMERICAN EQUITABLE 


The American Equitable of New York, 
one of the Corroon & Reynolds group of 
fire companies, this week elected the fol- 
lowing directors: W. W. Head -of Ne- 
braska, C. L. Morgan of Chicago, H. L. 
Rodgers of New York and W. H. Thrall 
of New York. 
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Insuranshares Holders 
Fear No Bad Times 


BOUT the last thing an individual or a corpora- 
tion would neglect to pay is insurance premiums. 
Regardless of business depressions, Life, Fire, Cas- 
ualty, Accident and Health, Surety and Marine Insur- 


Accordingly, records of Insurance Companies will show growth 
in assets and increase in earning power regardless of good or 
bad times. This conclusion is in perfect accord with the facts. 
For 20 years, through the World War, five major conflagra- 
tions, and 4 severe depressions, the insurance business has 
grown 12 times faster than the population and through good 
and bad times alike the companies have been consistently 
increasing their assets and earnings. 


E INSURANSHARES TruUST CERTIFICATES represent a pro rata bene- 
. ficial interest in stocks of leading Insurance Companies prin- 
Their saFety is based upon the y 
¢ combined safety of 59 of these strong institutions; their pros- 
¢ pect for increase in earnings and in value is based upon th> Y 
I records of the underlying companies in this respect. 


Stability of Yield, 
\ with promise of increasing yield 
capital invested are some of the principal char- 


acteristics of INSURANSHARES. 


Send for circular B-28 giving complete informa- 
L tion about this safe and profitable investment. 


INSURANSHARES CORPORATION 


é 49 Wall Street, New York 
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AGENTS’ MEETING DATES 





National Association Will Meet in West 
Baden, Ind., During The Week Of 
September 17 
The National Association of Insurance 
Agents will hold its annual meeting this 
year at the West Baden Hotel at West 
Baden Springs, Ind., in the week Sep- 
tember 17. It is likely that the get-to- 
gether dinner will come on the evening 
of Tuesday, September 18, and the ac- 
tual business sessions of the convention 
on Wednesday, Thursday and Friday. 





UNLICENSED INSURERS 


Shelton M. Saufley, Kentucky Com- 
missioner of Insurance, like Caldwell, of 
Tennessee, is complaining over un- 
licensed insurance companies wildcatting 
in Kentucky, and has sounded a word of 
warning to insurance buyers to beware 
of unknown and unlicensed companies, 
doing business principally in alleged for- 
eign cities, but the existence of which 
are doubtful in some instances. 








STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





J. A. KELSEY, President 


Head Office: 80 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL Se ne 
PREMIUM RESERVE . 
OTHER LIABILITIES . 
NET SURPLUS . . . 
TOTAL ASSETS . 





Statement December $1, 1927 


$1,000,000.00 
1,098,796.26 
196,660.00 
1,786,197.15 
4,081,653.41 




















RATE INCREASE SOUGHT 





Stock Companies in Virginia Seek Boost 
Where Three-Quarter Value Clause 
Is Not Used 
After the new Virginia rating law, 
making it optional with insureds as to 


whether they accept three-fourths value 
and co-insurance clauses, went into ef- 
fect June 17, stock companies through 
representatives of the Virginia Inspec- 
tion & Rating Bureau requested the 
state corporation commission which now 
has full control over rate matters to per- 
mit them to advance rates 25% when the 
three-fourths value clause is eliminated. 
When the co-insurance clause is elim- 
inated, they ask for an advance of 25% 
on ordinary risks and for an advance of 
three times the present rate on sprink- 
lered and fire resistive buildings. 

The commission reserved its decision 
pending a full investigation of the mat- 
ter. Meanwhile, the rates which pre- 
vailed before the new law became opera- 
tive will continue in effect for a period 
of thirty days, it was announced. The 
companies based their request upon a 
provision in the new law stipulating that 
elimination of the two clauses in ques- 
tion shall be conditioned upon a corre- 
sponding change in rates. 





KENTUCKY HAIL OUTLOOK 

Companies writing hail insurance on 
growing tobacco in Kentucky expect to 
begin getting some business within the 
next week or so, as coverage goes on in 
Kentucky as of July 1. In Tennessee 
writing starts earlier. It is believed that 
more hail business will be written this 
year, account of larger tobacco acreage, 
good prices last fall, and the fact that 
growers will endeavor to grow for qual- 
ity grades this year, as experience !5 
showing that there isn’t any money 11 
growing low grades. 
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Harrington Continues 
Drive For Harmony 


SPEAKS AT POLAND’ SPRINGS 





National Association President Firm In 
Upholding Agents’ Rights But Would 
Act With Companies 





President W. Eugene Harrington of 
the National Association of Insurance 
Agents, one of the keenest and most 
fair-minded local agents in the country, 
who placed himself on record in Texas 
a couple of weeks ago as heartily in 
favor of more friendly relations with the 
fire insurance companies, continued his 
campaign before the meeting yesterday 
at Poland Springs, Me., of the New Eng- 
land Associations of Insurance Agents. 
There he pointed out that the problems 
of agents and companies are mutual and 
that instead of pulling apart in the quest 
for solutions they should pull together 
in harmony. He upheld the agent’s de- 
mands for some reforms, but by peaceful 
methods. 

There must be no legislating one 
against the other, Mr. Harrington said, 
repeating his statement made in Texas 
and referring without doubt to the com- 
mission trouble in New Jersey. The com- 
panies should lend themselves, he con- 
tinued, to making better representatives 
of their agents and to strengthening their 
forces. The companies also: 

“Must give study to their problems; 
they must realize that this business can- 
not be built by tthe indiscriminate ap- 
pointment of agents, bringing about a 
situation of no profit to those who are 
conscientiously attempting to conduct the 
business; and some thought should be 
given by them to a plan to be worked 
out in cdé-operation with the organized 
agents of the adoption of certain fun- 
damental local board rules which can be 
applied nation-wide and which can be 
adapted to meet local conditions by a 
joint committee of companies and agents. 
Agents are sorely pressed with a mount- 
ing expense ratio of conducting their 
business, a declining premium income 
from the lowering of the premium rate 
and a loss through the appointment of 
automobile companies of various kinds, 
that takes from their books, business 
which properly belongs to them. The 
business of writing insurance in the com- 
munities must be placed in the hands 
of the legitimate insurance agent who is 
serving the public as such, and who has 
qualifications beyond the mere arbitrary 
control of premium income. 

Mounting Expense Ratio 

By concerted action along these lines, 
there can be built a servicing and selling 
organization tor the institution of insur- 
ace, equalled by no other business in 
tnis country. “lne agency force is tully 
competent and capabie of realizing the 
iull possibilities ot such a situation and 
Wwe speak tor ourselves, the earnest con- 
sideration of, the companies, in giving 
serious thought to bringing about this 
liuch desired condition. 

“the purpose ot the National Associa- 
tion is to serve the business of insur- 
ance aS a whole, tor we recognize that 
uicrein hes the best measure of service 
to our membership. ‘Lhere cannot be 
any action detrimental to the companies 
luat will not react to the detriment of 
tue agency forces, and we respecttully 
submit that there cannot be any action 
actrimental or weakening to the agency 
forces that is not in turn weakening to 
ule companies. ‘Lhe two should be so 
Closely bound together in the common 
purpose ot presenung our business to the 
public that there can be no room for 
selfish discord. 

“L sometimes feel that if companies 
and agents would spend as much time 
working together as they spend working 
separately, each with a full understand- 
ing of the problems of the other, and 
therefore, building a co-ordinated ma- 
chine, certainly better results would be 
Produced for both parties. I am con- 
ident it cannot be judged that the Na- 


tional Association at any time has been 
actuated by any motive detrimental to 
the interest of the companies. 

“Qn the contrary, every move has been 
measured by the tri-lateral yard stick 
of the public, the companies and the 
agents. A study of the principles of this 
Association will show that statement can- 
not successfully be challenged. 

Challenges Certain Practices 

“It is my judgment that the time has 
arrived for both companies and agents 
to work toward the strengthening of 
the American Agency System, rather 
than tinkering with experimental sub- 
stitutions. I challenge a system of non- 
policy writing agents, unbridled branch 
offices operating without regard to local 
board rules, or unorganized agents, to 
point to one constructive step that any 
of them have ever taken to up-build the 
institution of insurance. 

“IT challenge any company or any group 
of companies to point out any where in 
these United States, any assistance that 
has been rendered them in their legis- 
lative troubles, except by the organized 
agents of the community affected. I 
challenge anyone to point out a com- 
munity where more ideal conditions exist 
for the general good conduct of the busi- 
ness than in those communities where 
strong effective local boards exist. 

“Not Icng since I had occasion to say 
that there was a feeling of uncertainty 
and unrest both on the part of compa- 
nies and agents in this country, grow- 
ing out of the present trend of the in- 
surance business. It is perhaps unneces- 
sary to pause here to cite illustrations 
of this fact. This trend is known to all 
men who are students of insurance con- 
ditions in this country. 

“One should undertake in a discussion 
of insurance conditions to try and look 
to the causes that have produced a given 
effect and the logical way to do this is 
to reason from the effect back to cause. 

“Tf one had the time to catalogue new 
and unusual conditions in the insurance 
business in America, examples could be 
found of a new and unusual setup in 
such states as Virginia, Louisiana, Mis- 
souri Kansas, Pennsylvania, New York 
and New Jersey—to use but a few of 
many examples. 

Lessening of Morale 


“All these conditions have resulted in 
the lessening of morale within the busi- 
ness. Along with this is an idea ad- 
vanced by some that companies and 
agents are not so close together as they 
used to be. 

“Various answers are assigned to these 
several questions. My good friend, and 
past president of our National Association, 
George Markham, says that the answer 
is single agencies, definitely placing the 
responsibility of the company representa- 
tion on a single agent in a community. 
Others say that the answer is a con- 
tingent commission, thereby creating a 
closer interest in the part of agents in 
the underwriting. Again it is advanced 
that the answer lies in effective local 
boards in every community. 

“Some believe that the plan of promo- 
tion of local boards under joint company 
and agency regulation would tie the two 
interests together in bringing about bet- 
ter conditions. Others feel that rigid 
agency qualification laws will be helpful. 
Others, that a study by the companies 
of the sales problems of the agents and 
giving them more understandable mer- 
chandise to sell will be beneficial. 

“T am inclined to think that all of the 
proponents of these respective ideas are 
more or less right. Some of them the 
agents can bring about themselves if they 
have the will to do it, and certainly, we 
have no right to ask anyone to do some- 
thing for us which we are able to do 
ourselves. It can only be done by or- 
ganization.” 





GREAT LAKES IN VIRGINIA 
The Great Lakes Insurance Company 
has been licensed in Virginia to write 
fire and kindred lines. It will be repre- 
sented at Richmond by J. D. Carneal 
& Sons. 
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THE /ETNA FIREGROUP ~“ 


Three Great Companies 
Providing Strong and Dependable 
Insurance in FIRE and ALLIED 

LINES andinCASUALTYand SURETY 
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Mayflower Companies 
Start Early in July 


HAVE $100,000 CAPITAL EACH 





Originally $2,000,000 Organizations; In- 
corporated Three Times Since 1926; 
Simon J. Steiner Made President 





After a two years’ struggle and the 
filing of incorporation papers on three 
different occasions, the Mayflower Fire 
& Marine and the Mayflower Fidelity 
& Casualty of Newark have finally re- 
ceived their certificate of incorporation 
and expect to start business the early 
part of July. 

The two companies were incorporated 
early in March, 1926, each with a capital 
of $2,000,000, the prime mover in the or- 
ganizations being Samuel H. Hollander, 
an insurance counselor of Newark. At 
the time of organization it was an- 
nounced that both companies would 
start within two months of their incor- 
poration. 

The selling of stock was a slow pro- 
cedure and before the promoters were 
able to secure the necessary capital, the 
charters of the companies expired and 
new incorporation papers were filed with 
the insurance department of New Jer- 
sey. 

Open New York Office 


Another announcement was made to 
the effect that the companies would 
soon be in operation, and to help the 
selling of stock along a New York office 
was opened in the Greeley Arcade build- 
ing, 132 West 3lst street, and James A. 
Blainey, then active vice-president and 
general manager of both companies, was 
placed in charge of the office. 

About the first of March of this year 
it was announced by Samuel H. Hol- 
lander, organizer of the companies, that 
James A. Blainey had resigned from the 
general managership and Simon. J. Stein- 
er, president of the American Fur Mer- 
chants’ Association, and one of the 
directors of the Mayflower companies, 
had been appointed to succeed Mr. 
Blainey. 

A move was then made to reorganize 
the two companies, but not before the 
promoters had filed the third set of in- 
corporation papers and found that a new 
law had become effective April 1 of this 
year, which stipulated that the capital 
of newly organized insurance companies 
must be fully paid in before a certificate 
of authority would be granted by the 
New Jersey Insurance Department. 


Reduce Capital 


It was seen that it would be an im- 
possibility to raise a million dollar cap- 
ital, and the two companies were incor- 
porated, each with a capital of $100,000 
and a surplus of $50,000. 

The companies will confine themselves 
to writing business in New Jersey for 
the present and plans are now under 
way to appoint agencies in all of the 
large cities and towns. They will oper- 
ate as non-affiliated companies. 

The new officers of the organization 
are as follows: President, Simon _ J. 
Steiner, president of the American Fur 
Merchants’ Association and director of 
the Trade Bank of New York; Vice- 
President, Max Grossman, vice-president 
of the Bankers’ Trust Co., of Atlantic 
City; Secretary and Treasurer, Edmund 
D. Bistline. Albert Hollander, vice- 
president, Albert Hollander & Son, will 
be chairman of the board of directors. 
Tt was stated that the capital and sur- 
plus would be increased within a short 
time. 





BLUE GOOSE MEETING 

The Kentucky Pond of the Ancient 
Order of Blue Goose at its annual meet- 
ing held at the Henry Clay Hotel, Lou- 
isville, early last week, discussed the pro- 
posed insurance plan, and is hoping to 
secure pledge of 75% of the member- 
ship favoring the new insurance pro- 
gram. 


BANKS FORM FIRE COMPANY 





Kentucky Financial Institutions Organize 
Company With $100,000 Capital 
at Louisville 

A further development in the banking 
agency situation was noted in Louisville 
last week with the filing of articles of 
incorporation at Frankfort, Ky., for a 
new fire insurance company, incorporated 
by the interests controlling the First Na- 
tional Bank of Louisville, the Kentucky 
Title Trust Co., the Kentucky Title Co., 
and some subsidiary corporations, which 
include the Pope McAdams Insurance 
Agency, a second mortgage Co., ete. 
These interests also control @ string of 
branch banks in Louisville, and are quite 
large in the banking and real estate op- 
erations of the city. The insurance de- 
velopment is relatively new, coming a 
few months ago with the purchase of the 
South Louisville Savings Bank, and with 
it the Pope McAdams Insurance Agency. 

The new company was incorporated as 
the First Kentucky Fire & Marine In- 
surance Co., of Louisville, capital $100,000. 
The incorporators, representing officials 
and directors of the parent organizations, 
are as follows: 


Embry L. Swearingen, Ralph C. Giff- 


ord, John M. Monahan, Hugh L. Rose, 
Ernest S. Clarke, George R. Bickel, S. E. 
Booker, Owsley Brown, Joseph Burge, 
W. E. Caldwell, William W. Crawford, 
William C. Dabney, E. S. Monahan, Jr., 
Arthur E. Mueller, Otis W. Pickrell, 
John W. Price, Jr., W. K. Stewart, C. C. 
Stoll and T. P. Taylor, Jr. 

One significant point is in that the in- 
corporators of this new insurance com- 
pany are in a number of instances offi- 
cials of some of Louisville’s largest busi- 
ness and industrial corporations. 





SPRINGFIELD FIRE CHANGES 
Helm Succeeds Elwell in Massachusetts 
And Rhode Island; Three Others 
Are Promoted 
The Springfield Fire & Marine has an- 
nounced that Special Agent W. J. Helm 
has been placed in charge of the eastern 
Massachusetts and Rhode Island field, 
formerly supervised by General Agent C. 
W. Elwell, who resigned as of June 1 to 
take an official position with the Fire- 
man’s Fund. Mr. Helm has been asso- 
ciated with Mr. Elwell for the past three 

years. 
Harry J. Landen will be associated with 
Mr. Helm. Mr. Landen has been: in 


the employ of the company for thirteen 
years, having served for the last three 
years as special agent in Alabama. 

Donald M. Allardyce, who has been 
serving as special agent in New Hani- 
shire and Vermont, will be transferred 
to Alabama about July 1. 

R. G. Vedeler has been appointed to 
succeed Mr. Allardyce as special agent 
in New Hampshire and Vermont. \\{r. 
Vedeler received his insurance training 
in the underwriting departments at the 
head office. 

These changes are in the nature of 
promotions and all of these men will 
represent both the Springfield and _ its 
affiliated companies. 





KANSAS FIRE LOSSES 


As shown by the report of State Fire 
Marshal W. A. Elstun, the fire losses 
in Kansas last month amounted to $218,- 
480, against $433,427 in April. There were 
356 fires in the state in April of this 
year, and only 195 in May. There was 
a gratifying falling off in the number 
of dwellings burned and the losses in- 
curred last month, as compared with 
April’s record, there being 84 homes de- 
stroyed in May, with losses amounting 
to $83,778, or 110 less dwellings ki 
and a reduction in loss of $67,68 

















80 John Street 


INTERNATIONAL 


INSURANCE COMPANY | 


of New York 


No officer, director or stockholder of the 
International Insurance Company of New 
York has any connection whatever with the 
International Re-Insurance Corporation, 
chartered under the laws of California, which 


advertises it Eastern Office as at 80 John 
Street, New York City. 


International Insurance Company 
Sumner Ballard, President 


New York City 





























>it (\ 























June 22, 1928 

































































Page 23 
LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 
JANUARY 1ST, 1928, STATEMENTS 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000, 136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 - $1,350,505.03 $2,350,505.03 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CoO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 1870 ' 
CONCORDIA FIRE INSURANCE co. 
F MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE Co. 
OF CONCORD, N. 
$760,298.04 $375.00 $300, 000. 00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
$27 594,166.15 — — $25,684,495.78 
WESTERN DEPARTMENT Newark, New Jersey PACIFIC DEPARTMENT 
Chicago, Iinois CANADIAN DEPARTMENT 06 'Rennsnns: teanin 
’ 461-467 treet ; eh 
H. A. CLARK, Manager Toronto, Chale San Francisco, a 
-: is a MASSIE. & RENWICK, Limited, W. W. & E. G. POTTER, 
JAMES SMITH" " “JOHN R. COONEY Managers Managers 
LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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How Agent Can Aid 
In Handling Losses 


ARTICLE BY W. F. VAN VRANKEN 





Assistant General Adjuster of the Home 
Says Agent Can Aid Vitally in 
Settlement of Claims 





W. F. Van Vranken, assistant general 
adjuster of the Home of New York and 
a former New York State field man for 
the same company, who knows fire in- 
surance problems from both the angle 
of the home office executive and the 
agent in the field, has written an inter- 
esting article for “News From Home,” 
the company’s monthly publication on 
the ramifications of a loss report sub- 
mitted by an agent to his company. He 
stresses the importance of full coopera- 
tion on the part of agents in the settle- 
ment of losses and tells how losses are 
handled in the home office after the ini- 
tial report is received. 

“It may be interesting to our agents 
to know something of the vital import- 
ance of immediately notifying their prin- 
cipals of any loss that may occur under 
policies that they have written, whether 
they be iarge or small,” writes Mr. Van 
Vranken. “We feel that each and every- 
one of our agents is extremely desirous 
of improving this phase of our business 
which can be construed, without any 
peradventure, to be probably one of the 
most important features of our entire 


business, because it is the medium of 
contact between the property owner, 
from whom the producer derives his 


livelihood, and the principal or insurance 
carrier, who might be termed the manu- 
facturer of the product he has sold his 
customer. 

“In other words, before a fire, the 
commodity you sold your customer for 
a premium was more or less a promise 
to pay which the occurrence of a fire de- 
velops into actual performance of the 
true value of that promise or ability to 
demonstrate to the property owner that 
he bought something worth while. 

“It has been the practice of the Home 
and its affiliated companies, for some 
years past, to furnish our agents with 
printed forms of loss reports, to be made 
out in duplicate, in order that one may 
be sent to our state agent and the other 
forwarded to the home office. Insofar 
as the notice which goes to our state 
agent is concerned, that gentleman im- 
niediately starts in motion the necessary 
machinery toward having the actual ad- 
justment made as soon as possible. The 
efficacy of such arrangement has been 
demonstrated to the satisfaction of all 
concerned. 

Prompt Notice to Home Office 

“However, it is particularly the notice 
sent to the home office which we desire 
to bring as vividly as possible to your 
attention, and the machinery that little 
document puts in motion at this end of 
the line, which is quite vast and far 
reaching in its result. 

“In order that our machinery may op- 
erate at 100% capacity, this notice should 
be filled out in its entirety with the data 
requested, especially insofar as the esti- 
mate of loss is concerned, and then for- 
warded in a Loss Department envelope, 
a supply of which will be furnished you, 
if you are in need of any. 

“When it is realized that the loss de- 
partment of the Home and its affiliated 
companies handles approximately 16,000 
losses a month or 192,000 losses a year, 
it will be readily appreciated by our 
agents what a vital character the origi- 
nal loss notice submitted by them is to 
the proper and orderly running of our 
machinery. 

“It is for that reason we desire to 
stress that vou refrain from reporting 
losses by wire or in any manner other 
than the form with which you have been 
supplied. To this end we quote below a 
telegram received by us from one of our 
agents to demonstrate to you the impro- 
priety of reporting losses in this manner. 

“Policy four five seven Vir- 

gilina High School thirty-five hun- 


dred dollars total loss by fire this 

date.” 

“Therefore, in order to perfect as 
nearly as possible this vital phase of 
service to our mutual customers, we 
should like to point out another feature 
that we feel will prove to our mutual 
benefit. It is, that you immediately noti- 
fy the state agent in charge of your 
specific territory, rather than, as in the 
case cited above and which in many 
cases has heen the practice of certain 
agents, telegraph the home office. That 
obviously necessitates our forwarding 
such notification to the state agent, 
thereby losing valuable time and _possi- 
bly through such delay creating in the 
assured’s mind an unsatisfactory picture 
of what our loss service really is. There- 
fore, let us all pull together and when 
a loss occurs immediately send the print- 
ed messenger to both state agent and 
the home office.” 





Eggleston-Archdeacon, Inc., Buffalo, 
has been chartered at Albany with $10,- 
000 capital to conduct an insurance agen- 
cy business. Claud H. Eggleston, Ralph 
W. Archdeacon, Buffalo, Hubert E. Col- 
lins, Tonawanda, are directors and sub- 
scribers. Hubert E. Collins, Buffalo, is 
attorney for the corporation. 


NEW ENGLAND AGENTS MEET 





Summer Convention Now In Session At 
South Poland Springs, Me.; Good 
Program Established 

South Poland Springs, Me., June 21.— 
The convention of the New England As- 
sociations of Insurance Agents opened 
last night one of the most successful of 
these summer meetings with a _ good 
attendance from all parts of New Eng- 
land. A full report on the business ses- 


sions today and tomorrow will appear 
in next week’s issue of The Eastern Un- 
derwriter. 

The New England Advisory Board, 
of which James W. Cook of Providence 
is chairman, met yesterday afternoon and 
this was followed by the get-together 
banquet. Mr. Cook presided and there 
greetings from the Maine Association by 
President F. A. Peabody and from the 
National Association by President W. 
Eugene Harrington, The Reverend John 
Nicol Mark of Arlington, Mass., gave 
an inspiring talk on “The Price of Hap- 
piness.” The feature of today’s session 
was the talk by President.Harrington 
of the National Association, which ap- 
pears elsewhere in this issue. 


An Open Letter to 


Harmonia Agents— 
Digging Up More 
Leads for Automo- 


bile Insurance 





onto the sidewalk. 


But here’s the point. 


tising. 


happening to them. 


As to the letter and folders, the Harmonia Fire 
Insurance Company has ready for its agents a 
suggestion for the first and a supply of the second. 
Take advantage of local automobile accidents to 
sell more Automobile Insurance. 
time to increase business. 


Automobiles skid, get out of control or, to 
avoid collision, are sometimes purposely run 


You may see these accidents 
or read about them in your local paper. 


The owners of the cars 
need Automobile Insurance. 
late after the accident to obtain this protection, 
but it is not too late to safeguard against like 
happenings to others in your community. 


Of course, it is too 


Follow up automobile accidents with adver- 
Use your local paper. 
descriptive literature to those who have read of 
the mishap or in whose vicinity it occured. 
attention to the possibility of such an accident 


Send letters and 


Call 





It’s a good 


In territories where the Harmonia Fire 
Insurance Company is not already repre- 
sented, applications from reputable agents 
for representation will be considered. 


HARMONIA 


Fire Insurance Company 


NEW YORK OFFICE 
59 MAIDEN LANE 











Analyzes Increases 
In N. Y. Fire Losses 


MORAL HAZARD 





IS GROWING 





Chief Inspector Tallamy of the America 
Fore Group Shows Lines Where 
Claims Are Gaining 





Chief Inspector W. J. Tallamy of the 
America Fore Companies has prepared 
an analysis of fire losses in the New York 
metropolitan area covering this year to 
date with the idea of discovering the 
reasons for the upward trend in such 
claims. He finds evidences of moral haz- 


ard existing to a greater degree than 
last year, especially in the retail selling 
establishments and in the manufacturing 
and wholesale departments of certain 
lines. There is an apparent increase in 
dwelling apartment fires, in buildings in 
course of construction and in retail gro- 
cery stores. He also says: 

“One of the most disturbing develop- 
ments in- the fire loss during the early 
part of the present year was the tremen- 
cous increase in dwelling apartment fires, 
Manhattan, Bronx and Brooklyn suffer- 
ing practically alike. Something like 
100 more dwelling fires occurred in Man- 
hattan and the Bronx and eighty-six 
more occurred in Brooklyn during the 
first three months, an increase of about 
17% over last year. An average of about 
fourteen dwelling apartment fires oc- 
curred daily throughout this period. 

Other contributing factors toward the 
higher loss ratio are reviewed by Mr. 
Tallamy as follows: 

“Buildings in course of construction 
suffered very severely, particularly in 
New York where the number of fires 
increased at the rate of about 40%. Sev- 
eral of the fires appeared to have re- 
sulted from incendiary origin. In these 
cases evidence of difficulty in raising suf- 
ficient funds to complete the building 
preceded the fire. 

Retail Grocery Fires 

“Retail grocery store fires increased at 
the rate of about 20%. The ever in- 
creasing chain store competition is mak- 
ing it more difficult for the small inde- 
pendent grocer. The moral hazard in 
this class must be given the utmost con- 
sideration by inspectors. Other retail 
establishment fires increased during the 
first part of the present year in the fol- 
lowing proportions: 
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Cosmet at. tat Gemkere soo ccc ddccccccccetes 600 
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CE RENE ORR SUED: oo 5c wie cwccionnneeaee 40 
COMEECHONELY ‘BEGEES: oo cic iccis cceteewcccs 85 
BPOUOEIENE BUNEES nics bec cstenciesscees 290 
PIOPISE LOCADIIBSNMIEIES 6 osc cccsclseceesces 60 
co Ee ers Pere Poe rae 33 
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Shoe and hat cleaning and repairing estab- 
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“Miscellaneous storage risk fires this 
year numbered 29, as compared with 
none last year. 

“Fires in unoccupied buildings in- 
creased in large proportions. There 
were 83% more fires in vacant stores 
and dwellings and over 400% more in va- 
cant lots during the first three months 
of the present year than during the same 
period last year. Most of these fires 
would have been averted if the prem- 
ises were kept clean and free from all 
collections of inflammable rubbish and 
the entrances to the premises kept 
locked.” 





TO DINE OFFICERS 


The board of directors and officers of 
the Essex Fire, Ajax Fire and Essex 
Fidelity & Plate Glass, all of Newark, 
will tender a dinner this evening at the 
Progress Club, Newark, to Richard E. 
Kohn, counselor, and Herman A. Fen- 
ning, director of the Essex Fidelity & 
Plate Glass, who will leave the latter 
part of next week for a two months’ 
stay abroad, 














ao TE A 
June 22, 1928 ,\ ae UNDERWRITER L176 > 


























a8 

IG nea \ ’ 

- \ =A E \\ ly 

ica ) veil ~ Ss 

| “SF A HOUSE 

ne 

ed A home representing in many 
rk 

to instances the bulk of its owner’s 
the 

vd fortune. 

sii 

ing 

ing 

ain 

in 

in 

ro- 

~ 

rly s ry 3 
4 of course is carried. But why is 
res, 

cr it that the threat of loss due to 
an- 

-SiX 

the 

out 

out 

oc- 

the 

Mr. = : 

go or the complete havoc which can 
, In p 

“ be wrought by 

: RKC.- 

uf MN & 
OSA 

‘Ga re ey ——oe a) 

I at “ki + lad a 

je a 

de- P , 
¥ is so often ignored? Usually 
-Oon- 
pe because these hazards have not 
fol- 

been thought of. 

“0 

$3 When you sell a home owner 
250 

3 fire insurance tell him about these 
0 coverages and don’t forget to 
60 ’ 

‘ include Rental Value Insurance 
10 

this too. 
with 

in- 
1ere 
ores 

‘ Whe CONTINENTAL 
cm INSURANCE COMPANY 
fires EIGHTY MAIDEN, LANE, NEW YORK, X.Y. 
nae nee Se Serene Brent 
2 CASH CAPITAL: FIFTEEN MILLION DOLLARS 
al 
kept NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO 
s of 
ssex ° ” 
a “The Continental Commands Confidence 











Page 26 














June 22, 1928 








Leading Reinsurers of 
Continental Europe 


GERMANY STILL LEADS FIELD 





Switzerland Has the Next Most Impor- 
tant Group; Scandinavian and French 
Companies Important 

An exhaustive review of fire reinsur- 
ance companies on the continent of Eu- 
rope has been published in the latest is- 
sue of the “Post Magazine and Insurance 
Monitor” of England, a special reinsur- 
ance number. This article does not cov- 
er the reinsurance market as it exists in 
England, but describes the various im- 
portant companies doing business in Eu- 
rope across the Channel. As the United 
States uses the European reinsurance mar- 
ket and ‘as a picture of its facilities ts 
of great value in this country, those parts 
of the article dealing with the nations 
domiciling the leading reinsurers are pub- 
lished herewith: 

The first reference to fire reinsurance 
is quoted in the “History of Reinsur- 
ance,” recently issued by the Sterling 
Offices, and concerns a royal concession 
granted in 1778 to the Royal Chartered 
Fire Insurance Company, of Copenhagen, 
to reinsure its fire risks. 

From the second decade of the 19th 
century, owing no doubt to the expand- 
ing international trade, necessitating in- 
creased shipping facilities, larger and 
more costly consignments, and larger 
, storage warehouses and factories, it be- 
came necessary for the original insurers 
to find coverage for a portion of their 
liabilities, and this seems to have been 
conducted chiefly on a reciprocal basis 
between companies. In 1821 La Nation- 
ale, of Paris, (then known as Compagnie 
Royale), exchanged business with the 
Cie. des Proprietaires, of Brussels. 

This method was also practiced in Nor- 
way toa certain extent, cases having 
been recorded in 1850 to 1854. 

The earliest mention of a treaty of 
reinsurance is that of the Vaterlandische, 
of Elberfield, which concluded a treaty 
with a French company in 1830 for the 
reinsurance of its surpluses. 

It was owing to this treaty that the 
idea of forming a purely reinsurance 
company was conceived, and the efforts 
of the committee which sat to consider 
the project crystallized a few years later 
in the Kolnische Ruckversicherungs Ge- 
sellschaft, which was established in Co- 
logne in 1846. 

German Companies 


The total number of German reinsur- 
ance companies in operation today is 
thirtv-four, the oldest of which is the 
Kolnische (Cologne Reinsurance Com- 
pany), as stated above. From the point 
of view of size and magnitude of its 
operations, however, the Munich stands 
high above all other German reinsurance 
companies. Founded in 1880 by Carl 
Thieme, it developed under his able man- 
agement until at the outbreak of war it 
was the largest reinsurance company in 
the world. Indeed, so rapidly did the 
business expand that within ten years 
it was found necessary to establish a 
London branch to deal with its foreign 
business. From the outset it was appar- 
ent to the controlling minds of the com- 
pany that, although they were not with- 
out competition, there was an ample 
supply of business to be obtained. With 
this knowledge they took large lines, 
even up to two-thirds or three-fourths 
of a company’s excesses, reinsuring the 
surplus above their limit for own ac- 
count under Retrocession treaties with 
groups spread all over the Continent. In 
this manner it will be seen that an excel- 
lent spread of business was obtained. 

The Munich in all its operations show- 
ed courage, but a courage allied with 
caution, insofar as it was ready to un- 
dertake a new and untried proposition 
and give it a fair trial. 

Passing to the other of the important 
German companies, mention must be 
made of the Aachener Reinsurance Com- 
pany (established 1853) and the Magde- 
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burger Reinsurance Company (estab- 
lished 1862) by parent companies bear- 
ing the same initial names. In 1886 the 
Badische Riick & Mitversicherungs Ge- 
sellschaft was established at Mannheim, 
changing its name in 1907 to the Fran- 
kona Riick & Mitversicherungs Gesell- 
schaft, the registered office being sub- 
sequently transferred to Berlin. This 
company is the third largest of the Ger- 
man group. 

Other companies of which mention 
should be made are the Sud-Deutsche 
Rick (established 1892). Bayerische 
Ruckversicherungs-Gesellschaft (estab- 
lished 1911) and the Gerling Konzern 
Riick. 

In 1920 Carl Britt, general manager 
of the Vaterlandische & Rhenania Ver- 
einigte Versicherungs-Gesellschaften A. 
G., conceived the idea of a pool. It had 
been apparent to him that the upkeep 
of a reinsurance department was an ex- 
pense that could be reduced, and with 
this idea in mind the Unitas Rickver- 
sicherungs-Gesellschaft was established. 
The member companies of this concern 
hand over all their excesses in bulk to 
the Unitas, which is responsible for the 





writer than any other. 


especially if he is married? 


Ten per cent? 


looking into the future. 


during her lifetime. 


self and his family. 


to leave for his family. 


income and his family. 








JOHN HANCOCK SERIES 


WHAT PRICE INCOME! 
How Much Should I Lay Aside for Life Insurance? 


HIS is a question more frequently asked the life under- 
What proportion of his income 
can a young man put into life insurance premiums, 


Concrete facts speak louder than words. 
actual program ofa young man, 28, married, with two children. 
His income is $5,000 a year. 
a fair proportion of this income to spend for life insurance? 


Actually in this case the annual premiums amount to about 
$600, leaving a balance of $4,400 of the income for the support 
of the family, an easy proposition for ambitious young parents 


What do they get for their $600? 

Total life insurance of $30,000,—$5,000 to be paid in cash 
in case of the husband’s death, the rest so arranged in a trust 
settlement as to produce $100 a month income for the wife 


Do you not think this young man has done well for him- 


Surely he has laid out his life very successfully, with a fair 
income for present living expenses and an estate of $30,000 


He might struggle for years to obtain such a result in other 
ways, and then fail of his goal, in the meantime missing the 
best there is in life, including the contented enjoyment of his 


LiFe INSURANCE COMPANY 


ar BOSTON. MASSACHUSETTS 


SIXTY-FIVE YEARS IN BUSINESS7—— 


reinsurance thereof. It may be men- 
tioned at this juncture that the idea of 
a reinsurance pool was mooted on the 
London reinsurance market a year or 
two before the war, but did not come 
to fruition. 
Effect of the War 

With the outbreak of war and the 
consequent cancellation of treaties ob- 
tained from companies in Great Britain, 
France, Italy, America, and other allied 
countries, the major portion of profitable 
business which had hitherto been re- 
ceived direct from these sources natur- 
ally ceased, although a_ considerable 
amount of such business went into Ger- 
many via the neutral countries by way 
of retrocession. After some time it be- 
came apparent that information, impor- 
tant to the Germans, was by this means 
leaking through to them, and the French 
Government passed a bill in February, 
1917, known as the Reinsurance Law of 
1917, which forbade the reinsurance with 
companies of any enemy country, of 
risks written in France and Algiers. The 
change in the situation had the effect 
amongst other things of causing the Ger- 
man companies to establish credits in 
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the banks of these neutral countrics 
through which their transactions passed, 
and in which profits were in many cases 
allowed to accumulate thereby creating 
funds which, during the difficult period 
which followed, must have been of im- 
mense value in preserving their connec- 
tions and maintaining their status in the 
international market. As the mark rap- 
idly fell in value, it became necessary 
for insurances to be increased, and ever 
increased until the facilities for handling 
the business were insufficient. A great 
number of new companies were formed 
in 1921, 1922 and 1923, but were short- 
lived. The advent of the gold mark 
balance sheet, instituted in 1924, changed 
the entire situation, values became stable, 
and the new companies with large paper 
mark capitals had no standing. They 
were not required, and it is a significant 
fact that during the past two years no 
less than fifteen of the formations of 
these three years have either been liqui- 
dated or have been absorbed by their 
stronger competitors, and a further five 
of the earlier established companies have 
also ceased business. 


German Business Now Better 

An examination of the present posi- 
tion of reinsurance in Germany from 
such information as is to hand discloses 
the fact that the business in most 
branches is improving. Comparatively 
few of the 1927 balance sheets are avail- 
able, but from those before us we glean 
the following information: 

The Munich .Reinsurance Company 
records a small decrease in their net pre- 
miums in the fire department owing to 
the cancellation of unprofitable business, 
but the business has, on the whole, run 
better and has shown a good profit. The 
hail business has shown a heavy loss, 
and no hopes are entertained of an im- 
mediate improvement. A special reserve 
of M.1,000,000 has been set aside to meet 
claims arising in the forthcoming year. 
Transport business is also very unsatis- 
factory and will be cut down to the low- 
est possible limits. The burglary section 
has shown excellent results, whilst credit 
insurance has been very unprofitable, 
owing to the very difficult economic sit- 
uation which has existed in Germany 
since the autumn of 1925, which has 
caused an enormous number of bankupt- 
cies and liquidations. The outlook for 
the immediate future, however, is very 
much brighter. Accident and_ liability 
business has been very bad, whilst the 
motor business, owing to a thorough 
pruning of undesirable business, has now 
shown a profit. 

The Hamburg reports excellent results 
in the fire branch, whilst the transport 
section is still bad, but shows an im- 
provement on the 1925 position. Acci- 
dent and liability business shows a loss, 
attributable to the high rate of commis- 
sion charged by the ceding companies, 
also to the increase in the fatal risk and 


-losses incurred in the motor-car section. 


An examination of the accounts of 
four other companies of standing, whose 
figures are shown in varying manner, 
produces in the aggregate results which 
tally in the main with those of the two 
companies above-mentioned. 

Swiss Companies 

Next in importance to the German 
group is that of Switzerland, which at 
the present time has eight purely rein- 
surance companies, one of which, the 
Reinsurance Association of Swiss Can- 
tonal Fire Societies, is a mutual con- 
cern operating only amongst the said 
societies. There are two other compa- 
nies, the Swiss General of Zurich (es- 
tablished 1869), which underwrites ma- 
rine business, about one-third of its busi- 
ness only being reinsurance, and a more 
recent formation known as the New In- 
surance & Reinsurance Company, estab- 
lished in Zurich in 1926. Of the eight 
purely reinsurance companies, three only 
were in existence before the war, the 
oldest being the Swiss Reinsurance Com- 
pany. This company has now the dis- 
tinction of being the largest reinsurance 
company in the world, having supplante< 
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the Munich Reinsurance Company in 
that sphere. In 1875 it formed the Pru- 
dentia, and in 1918 the General Rein- 
surance Company (Allgemeine Ruck), 
the registered offices and management in 
all three being identical. The Balser 
Ruck (Baloise) was established in 1869 
as a subsidiary of the Marine Company 
bearing the same initial name. [wo 
companies were formed in 1923 by Ger- 
man concerns, the Union of Zurich, 
which is controlled by the Munich, and 
the Rhenische Ruck, one of the compa- 
nies belonging to the Gerling Konzern 
of Cologne. 

There is only one report available at 
the moment of writing, so that anything 
like an accurate survey of the past year’s 
results cannot be attempted. It would 
appear, however, that the fire business 
has been excellent. Accident and liabil- 
ity has been unsatisfactory, whilst ma- 
rine business has proved disastrous. 

Danish Companies 

This group of companies is interesting 
from the fact that of the nine existing 
companies doing a purely reinsurance 
business all except two were established 
between 1915 and 1919, which would in- 
(licate pretty clearly that the significance 
of the collapse of the German market 
was appreciated by the Danes. Up to 
then there had been comparatively few 
companies formed to work solely inthis 
branch of business. There® are records 
of such a company known as the Dan 
having been founded in 1874, but this 
company had a life of five years only. 
It is strange that although the Royal 
Chartered Fire, of Copenhagen, received 
a Royal concession to reinsure its fire 
risks as early as 1778, the idea of a re- 
insurance company was not conceived 
until nearly 100 years later. , 

The oldest of the existing companies 
is the Nordisk, which was established 
in 1894, and was from its incorporation 
represented in London. Another com- 
pany known as the Nye Danske Reas- 
surandorer, was formed in 1898 as a 
subsidiary of the Nye Danske Fire, from 
which it draws its main revenue. Anoth- 
er company, the Reinsurance Co. Rossia 
of Copenhagen, must be considered al- 
though a small part of its income is 
drawn from direct business. This com- 
pany and the Reinsurance Co. Salaman- 
dra were both formed in 1918 and are 
the two largest; in point of view of turn- 
over the Salamandra takes the lead. 

In addition to the offices specializing 
in reinsurance, there is a large group 
of some thirteen companies which have 
made reinsurance one of their chief 
sources of revenue. One of these, the 
Skandinavia (established 1899), -was 
formed to transact reinsurance business, 
but now operates direct in the marine 
branch. 

At present there is not very much 
available information as to how the vari- 
ous branches of business have run dur- 
ing the past year, but so far as can be 
ascertained the fire business has been 
distinctly good whilst marine business 
has shown some improvement. Accident 
business is reported as satisfactory. In 
common with companies of the other 
Scandinavian countries, the Danish com- 
panies have found business durinz the 
past few years exceedingly difficult, ow- 
ing partly to the fluctuating exchange. 
This factor has, of course, made itself 
felt in other quarters, but Denmark 
seems to have been particularly unfortu- 
nate, as there are about twenty compa- 
nies now in liquidation. 

Norway 

Reinsurance is conducted on a com- 
paratively small scale in Norway. There 
are at the present in existence six re- 
insurance companies, only one of which 
was established before the war, i. e., the 
Christiania General (1847), which pre- 
dominates the market. Although not 
strictly a reinsurance office, as it writes 
native fire business direct, it operates 
to such a large extent in reinsurance 
on the international market that for this 
purpose it must be so regarded. The 
remaining four companies were formed 
between 1916 and 1919, and, so far as 










































































Remove the 
Shadows 


NVISIBLE shadows hover over every vacation 

trip. It’s joys can be clouded at any moment by the 
annoying loss of personal belongings. The danger is 
present from the moment the vacationist steps out 
of his door. 

Our agents are getting closer to their clients and 
closer to prospective clients by concentrating now 
on the protection offered by Personal Effects Insur- 
ance. They are making a surprising summer sales 
record by removing the shadow of loss by theft, fire, 
and the hazards of transportation. 

How? By showing that Personal Effects policies 
are good all year round, anyplace away from home. 
By proving that day for day, this is the most reason- 
able, as well as one of the most essential forms of in- 
surance obtainable. 


Agents are invited to write for Selling Points 
and Outline of the Personal Effects Policy. 
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Insurance Co. 


ov AMERICA. 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Pacific Coast Dept. 
CHICAGO SAN FRANCISCO 


THE COMPANY WITH THE L. & L. & G. SERVICE 












































we can trace, deal chiefly in the natiye 
market. 


Sweden 


The Swedish group is somewhat larger 
there being ten companies in existence 
most of which are old-established offices 
The first company to be formed was the 
Astrea, which was established in 1872 
under the wing of the Svea. It would 
not be out of place to mention here that 
the Svea, a direct-writing office, was the 
first company to be represented in Lon- 
don for reinsurance purposes, having ap- 
pointed the late Mr. W. H. Spiller as 
its London agent in the same year. The 
Union was formed in 1888, the Aurora 
Hermes and Stella in 1896, 1897, and 1808 
respectively, and the Atlas in 1907. One 
company, the Amphion, came into ex- 
istence during the war (1915), whilst two 
companies, the Sverige and the Vala 
specializing in life reinsurances, were es. 
tablished in 1914 and 1919 respectively. 
A further company, the Njord, com- 
menced to operate as from the begin- 
ning of last year. 

The 1927 figures at our disposal show 
that the fire business has run in the 
aggregate rather badly, particularly so 
in the home field. Foreign business 
seems to have retrieved the position to 
some extent. Life business has been 
normal. 

France 


There are at present seventeen compa- 
nies in France who are engaged in re- 
insurance, of which four have a small 
direct business. Only six of the total 
were in existence before 1914, the oldest 
being the Societé Anonyme de Reassur- 
ances (established 1884), followed by the 
Atlantide in 1890. The Reassurances 
Nouvelles appeared in 1904, and a year 
later came the Havraise. In 1913, under 
the auspices of the well-known firm of 
Messrs. A. H. Michel & Cie., the Eu- 
ropéenne took the field, and the Parisi- 
enne was formed in 1916 by the same 
firm. Another company, the Francaise 
de Réassurances Générales, was incorpo- 
rated in the same year, and from the 
point of view of turnover this company 
takes the lead. The year 1917 saw three 
further companies established, the Seine 
et Rhone, La Polaire (both writing di- 
rect business) and the Vulcan; 1918, Le 
National Reassurances (also direct); 
1919, Les Reassurances; 1920, the Cie. 
General de Reassurances; 1924, La Na- 
tionale Credit and Reassurances, and in 
1926 the Cie. de Co-Assurances & Re- 
assurances Generales. It will be seen 
from the foregoing that there is little 
ancient history connected with French 
reinsurance, but although quite a number 
of the companies came into existence at 
a time when there was plenty of rein- 
surance cover required, it is significant 
that there was, on the whole, an ab- 
sence of plunging for the business. They 
were content to build up a business qui- 
etly on moderate lines, with the result 
that at the present time French reinsur- 
ance companies are readily received both 
here and overseas. 

The accounts to hand, although not 
many, give a good indication of the con- 
ditions, and the results for 1927 show 
that the fire business has, however, 11 
the main not been good, motor and third- 
party claims being chiefly responsible; 
the marine business most unsatisfactory, 
and hail business, on the whole, better 
than the results recorded by most coun- 
tries. Nearly every report mentions that 
unprofitable treaties are to be entirely 
cut out. 





INDEPENDENCE FIRE CAPITAL 


Stockholders of the Independence Fire 
last week approved an increase in the 
capitalization from 50,000 shares of $I0 
par value to 100,000 shares of the sam¢ 
par value. The new stock will be of- 
fered to stockholders of record June ! 
at $21 a share. The company last wee 
also declared the usual semi-annual div: 
dend of 3%. The Independence’s capital 
will be, increased by this sale of stoc 
from $500,000 to $1,000,000 and $550,000 
will be added to the surplus. 
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Reciprocal Solvency Laws 


_ The laws fixing standards of solvency 
for reciprocal exchanges were, in the 
main, prepared for the regulation of in- 
stitutions writing fire insurance. Within 
the last dozen years a great many ex- 
changes have been formed to write au- 
tomobile business, including liability cov- 
erage. In fire insurance there is never 
any great accumulation of pending 
claims, but the writing of automobile lia- 
bility insurance is a yery different mat- 
ter. The very nature of that business 
frequently forces the managements of 
companies or associations writing it to 
deny liability entirely or to refuse to pay 
claims filed for exorbitant amounts. The 
laws of the various states respecting re- 
ciprocal exchanges are utterly inadequate 
to deal with this phase of the operations 
of reciprocal exchanges writing automo- 
bile liability business, 

In discussing these laws “Best’s Insur- 
ance News” says: 

“Another weak point in such laws is 
the wide latitude allowed the manage- 
ment of such exchanges in computing 
the unearned premium liability, result- 
ing in some instances in the setting up 
of sums absurdly inadequate to cover the 
losses certain to be incurred before the 
expiration of the policies in force on 
the statement date. 

“And still another difficulty arises from 
the fact that through indifference or 
stupidity many such concerns write busi- 
ness at rates ranging as low as 50% of 
the manual rates based upon the expe- 
rience of the leading companies, a pro- 
cedure which inevitably leads to disas- 
ter and inability to meet claims. 

The Only Cure 


“From long study of this situation it 
seems to us that the only cure will be 
the modification of existing laws in such 
a way as to put all automobile recip- 
rocal exchanges on a parity as regards 
reserves for claims and unearned pre- 
miums, and this, we think, could be ac- 
complished as follows: 

“All such concerns should be compelled 
to keep their records so that their books 
of account will show not only the pre- 
miums actually collected for each class 
of coverage, but also what that premium 
would have been if manual rates had 
been charged. 

“The unearned premium liability should 
be set up not upon the basis of the 
premiums actually collected, but upon 
the basis of the manual rates for the 
risks assumed. If this were done, it 
would be conservative to permit such ex- 
changes to set up as unearned premi- 
um liability 60% of the amount now 
set up by stock companies writing similar 
kinds of business; in other words, it is 
safe to assume that losses are not likely 
to run more than 60% of the manual 
rates. The actual experience of the bet- 
ter managed automobile reciprocal ex- 
change shows a materially lower com- 
pleted loss ratio. 

“Reserves for pending claims should 
be set upon a ‘Schedule P’ basis; the 
earned premiums, however, to be calcu- 
lated upon manual rates, and not upon 
the rates actually collected. It is self- 
evident that even the ‘Schedule P’ re- 
serve, based upon premiums ranging 
trom 20% to 50% under manual would 
produce a reserve inadequate to pre- 
cisely the same degree as the premiums 
themselves, and by basing the reserves 
upon the premiums which would have 
been collected had manual rates been 
charged all exchanges would be placed 
upon a parity and the conservative in- 
stitution collecting adequate rates would 
not be placed at a disadvantage with 
the less conservative concerns collecting 
inadequate rates, so far as the published 
statements of both are concerned. 

“Schedule P’ for stock casualty com- 
panies assumes a completed loss ratio 
on liability business of 60% of the earned 
Premiums. This is much higher than the 
actual experience of well managed re- 
ciprocal exchanges, and, therefore, it 
would be conservative, if the whole cal- 


culation were based upon manual rates, 
to assume a considerably lower complet- 
ed loss ratio—probably not more than 
50%. 

These Reserves Serious 

“Such reserves, however, would be so 
serious a problem for even the better 
managed concerns, probably involving a 
large shrinkage in the surplus claimed 
upon the present basis of accounting, 
that any deficiency would be made up 
pro rata over a period of, say, three 
years. 

“If some such plan could be put into 
operation, it would be possible to give 
full credence to the statements of these 
automobile reciprocals; today this is im- 
possible. The conservative manager who 
endeavors to set up adequate reserves 
for claims and unearned premiums shows 
a correspondingly smaller surplus as 
compared with the manager who through 
ignorance or deliberate fraud claims a 
surplus which does not in fact exist.” 





KENTUCKY FIRE PREVENTION 
Officers*named by the Kentucky Fire 
Prevention Association at Lexington, 
Ky., on June 13, were as follows: Presi- 
dent, E. A. Parsons, special agent» for 
the Springfield Fire & Marine, Louis- 
ville; vice-president, A. R. Stroud, 
American Central Fire, Louisville; sec- 
retary-treasurer, E. G. Stuart, 
and Svea Companies, Louisville. 


ARTHUR DUNCKER DEAD 

Arthur Duncker, honorary president of 
the International Union of Marine Insur- 
ance, with headquarters in Berlin, died 
on June 9 at the age of 82 years. He 
was one of the most experienced marine 
men in Germany. In recent years he 
aided greatly in the work of the Marine 
Union. 








INSURANCE SOCIETY DINNER 

The annual dinner of the Insurance 
Society of New York will be held this 
year at the Hotel Astor on Tuesday eve- 
ning, October 28. In honor of President 
William D. Winter, who is also vice- 
president of the Atlantic Mutual, it is to 
be a marine party. However, eligible 
landlubbers will be admitted to this din- 
ner meeting. 


JOIN RICHMOND EXCHANGE 

A. L. Adamson and the Brandis Realty 
Company, both of South Richmond, Va., 
have just been admitted to membership 
in the Insurance Exchange of Richmond. 
Another new member is Ravnee Norris 
& Company of Richmond. 


PAVONIA FIRE COMMISSIONS 

It was erroneously stated in the issue 
of June 8, of The Eastern Underwriter, 
that the commission rates paid to agents 
of the Pavonia Fire were 15, 25 and 30% 
with a 10% contingent. It should have 
read 20, 25 and 30% with 10% contingent. 
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INSURANCE BANK CHANGE 


The Liberty Insurance Bank, Louis- 
ville, Ky., which in turn controls the 
Liberty Fire Insurance Co., which also 
kas a local agency, has announced plans 
for changing its name to the Liberty 
Bank & Trust Co. The insurance com- 
pany will continue under the old name, 
without change. At the same time the 
capital of the parent body will be in- 
creased from $1,350,000 to $2,000,000, 
stceckholders being permitted to subscribe 
for the new stock at $200 a share on the 
basis of share and share alike for their 
holdings. The value of the right to buy 
new stock was placed at $300 a share, 
the latest quotation on Liberty having 
been $800. 





N. Y. C. AREA RESULTS 


The policy liability, premiums and 
losses on fire risks in the New York city 
territory were summarized in a state- 
ment submitted last week at the meet- 
ing of the executive committee of the 
New York Fire Insurance Exchange. It 
contained the following tabulation of the 
experience of its members for the year 
1927 in exchange territory as compared 
with the figures for 1926: 

1926 1927 


Liability... .$8,011,167,702.00 $7,155,161,162.00 
Premiums . .. 47,600,031.79 45,903,086.62 
Losses Si,%:2 <3 26,370,652.12 20,503,069.63 
Loss ratio ... 55.4% 44.6% 
Average rate. -594% 641% 





JOSEPH BARONDESS DEAD 


Joseph Barondess, who had been an 
insurance: broker in New York for more 
than forty years and,was widely known 
for his humanitaridn and_ charitable 
work, died Tuesday at the Mount Sinai 
Hospital in New York, following an op- 
eration. At one time he was a commis- 
sioner of the Board of Education. 





LIBERTY BELL CAPITAL 

Stockholders of the Liberty Bell of 
Pennsylvania will meet next Monday, 
June 25, at Philadelphia to vote on a 
proposal to increase the capital of the 
company from $250,000 to $1.000.000 and 
to raise the surplus to $1,500,000. The 
Liberty Bell was formed in 1924 by 
Henry W. B. Brown & Co., which office 
now controls the company. 





PUBLIC FIRE STATE AGENT 


G. A. Chavanne of New Orleans has 
been appointed state agent of the Public 
Fire of Newark for Louisiana, Mississip- 
pi, Arkansas and southern Alabama, ef- 
fective July 1. For the last fifteen years 
he has been state agent for the Royal 
for Louisiana and Mississippi. 





PEOPLES NATIONAL FIRE 


The F. H. Ross Agency of 100 Wil- 
liam street, New York, is now writing 
atitomobile fire. theft, property dam»ge 
and collision lines for the Peoples Na- 
tional Fire. 
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From the painting by Rundle 


Coanwsy of Edison Lamp Works 


ORE than a century 
ago was discovered 
the first instance of light 
by electricity. It remained, 
however, - for Thomas 
Edison to invent and 
produce the first practical 
incandescent lamp. A 
piece of cotton thread, 
carbonized and sealed in 
a glass globe, became the 
forerunner of an object 
that is today common- 
place, yet invaluable. 
The electric lamp, made 
practical in 1879 when 
the Home was rounding 
its first quarter century, 
contributed to the com- 
fort and convenience of 
living and aided greatly 
in the reduction of fire 
hazards, though involving 
special hazards of its own. 
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AM. N. J. TO ISSUE NEW STOCK 





Will Increase Capital to $5,000,000, Add 
$2,000,000 to Surplus Through 
200,000 Shares 


At a directors’ meeting of the Amer- 
ican of Newark last week it was decided 
to issue 200,000 shares of new stock (par 
value $5 each) and offer the same for 
subscription at $15 per share to stock- 


holders of record at the close of busi- 
ness June 30, 1928, in the proportion of 
one share of new stock for each four 
shares then held, subscriptions therefor 
to be made and paid on or before Oc- 
tober 1, 1928. This is in conformity with 
the policy of the company to increase the 
capital stock from time to time to main- 
tain a capital and surplus commensurate 
with the growing business of the com- 
pany. This will increase the capital of 
your company from $4,000,000 to $5,000,- 
000 and add $2,000,000 to surplus. 

In 1924 the company purchased and 
now owns all of the capital stock of the 
Columbia Fire of Dayton, which com- 
pany’s business, under the American’s 
management has expanded to such extent 
that additional capital and surplus would 
be of decided advantage and quite nec- 
essary to the further growth of the Co- 
lumbia. It is, therefore, the purpose to 
invest $1,000,000 of the proceeds of the 
new issue of American stock in the Co- 
lumbia, strengthening that company by 
adding $500,000 to its capital and $500,000 
to its surplus. 





N. Y. AGENTS’ COMMITTEES 





Eugene A. Beach Again Heads Executive 
Body; Other Committee Chairmen 
Are Named 

Eugene A. Beach of Syracuse again 
heads the executive committee of the 
New York State Association of Loyal 
Agents, as announced by President Al- 
bert Dodge. Other members are Past 
Presidents Frank L. Gardner and J. W. 
Rose, President Dodge and Secretary- 
Treasurer Charles F. Miller, and Vice- 
Presidents Warren Gildersleeve and T 
J. Maxcy. 

The company conference committee is 
composed of the executive committee and 
the following committee chairmen: 

Laws and Legislation—Frank L. Gard- 
ner. Conference with Fire Rating Bu- 
reaus—W. H. A. Munns. Conference 
with Casualty Rating Bureaus—W. H. 
Heppell. Accident and Fire Prevention— 
R. S. Paviour. Membership—W. J. 
Richards. Co-operation with Civic Or- 
ganizations—John S. Hamilton. Agents’ 
and Brokers’ Qualifications—Past Presi- 
dent Ward H. McPherson; Organization 
Local Boards and Clubs—Eugene A. 
Beach. Compulsory Automobile Insur- 
ance—Fred G. Noxsel. Farm Under- 
writing—A,. C. Wallace. Agency Service 
—W. J. Farber. Agency Costs—G. T. 
Amsden. 





AGENTS FOR SYLVANIA FIRE 

Corroon & Reynolds, Inc., managers of 
the Sylvania of Philadelphia, announce 
the appointment of the Central Service 
Agency, Inc. ,in the Paramount Build- 
ing in Times Square, as agents in the 
metropolitan and New York suburban 
districts. In its statement as of March 
21 the Sylvania shows total assets of 
$4,554,828, capital of $1,500,000, reserve 
for contingencies and development. $1,- 
400,000 and a net surplus of $1,533,256. 





PENN. AGENTS’ MEETING 

Agents at Hazleton, Pa., are starting 
already to prepare for the annual con- 
vention of the Pennsylvania Association 
of Insurance Agents to be held there 
on August 23 and 24. Henry Dryfoos, 
Jr., president of the local board, has 
appointed the various committees the 
chairmen of which are: registration, 
Harold E. Lundy; entertainment. Robert 
D. Quinn; publicity, R. J. Wilford; fi- 
nance, Henry K. Markman. 
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BROWN SUCCEEDS SCHUMM 





Made Assistant United States Manager 
of the Caledonian; With Company 
About Twenty Years 

Robert R. Clark, United States man- 
ager of the Caledonian, has appointed 
William L. Brown as assistant manacer, 
effective July 1, succeeding Arthur H. 
F. Schumm, who retires from the service 
of the company for the purpose of as- 
suming a responsible executive position 
with another company. 

Mr. Brown has been connected with 
the Caledonian for a period approximat- 
ing twenty years in a principal under- 
writing capacity and during the past ten 
years has been a junior official with the 
title of general agent in charge of the 
Western department. In addition he has 
assisted the management in various ca- 
pacities of responsibility. 

This action is in line with the con- 
tinued custom of the Caledonian of ad- 
vancing those within its ranks, and the 
many friends of Mr. Brown throughout 
the country will no doubt be pleased at 
this recognition of his loyal and faith- 
ful services. 





$30,000,000 EARTHQUAKE LINE 


Staid old Boston is wondering today 
whether it deserves the newly-won repu- 
tation of being an unstable city. Last 
Friday the Gillette Safety Razor Co., 
located in the Boston area, was combing 
the East through its brokers, Boit, Dal- 
ton & Church of Boston, for $30,000,000 
of earthquake coverage. It has been al- 
most impossible to secure this much in- 
surance in the American market due to 
the lack of large reinsurance facilities 
for earthquake risks. The British mar- 
kets, due to bad losses on these covers, 
is not yet willing to throw open a wide 
reinsurance market. The Gillette Safety 
Razor line would cover the company’s 
plant in Boston for $18,000,000 on use 
and occupancy and $12,000,000 on prop- 
erty damage with a 90% co-insurance 
clause. Rates in New England are three 
times normal, due to tremors felt there 
a couple of years ago. 





N. Y. C. FIRE LOSSES UP 


Fire losses in the New York city ter- 
ritory during the first five months of this 
year show a slight increase as compared 
with the record for the same months of 
last year. The comparative statement of 
the incurred losses for the period as set 
forth by the loss committee of the New 
York Board of Fire Underwriters is as 
follows: 


Inc. 
1927 1928 % 
No. of claims.. 2,424 2,486 2.56 


Incur’d loss. . .$6,841,871 $6,956,981 1.68 

These losses are only those of a char- 
acter handled by the loss committee and 
are estimated to represent 66 2-3% of all 
fire losses. . 





SPECIAL AGENT 25 YEARS 

John W. Friend is celebrating the 
completion of twenty-five years of active 
continuous service as special agent for 
the Phoenix of Hartford. He covers 
Virginia and Maryland for this company 
with headquarters at Petersburg, his old 
home town. Mr. Friend gained his first 
insurance experience with the Petersburg 
Savings & Insurance. Later he joined 
the forces of the Orient of which his 
uncle, the late Archibald G. McIlwaine, 
was long president, traveling for this 
company for a time before entering the 
service of the Phoenix. Mr. Friend is 
a brother of Robert McIlwaine Friend, 
manager for the Southern Adjustment 
Bureau at Richmond. 





BARS NON-RESIDENT AGENTS 


The Missouri attorney general, in an 
opinion given to Insurance Superinten I- 
ent Ben C. Hyde, holds that Hyde can- 
not license an agent to do business !or 
a fire, lightning, hail or tornado coi- 
pany unless such agent is a resident 0! 
Missouri. 
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Report on Work of 
Insurance Society 


MEMBERSHIP ABOUT THE SAME 





Nearly 6,000 Readers Used New York 
Library in One Year; Information 


On Five Courses 





For those interested in the broadening 
trend of insurance education the annual 
report of the Insurance Society of New 
York, operating one of the best insur- 
ance libraries in this country, is always 
closely scanned. Edward R. Hardy, sec- 
retary-treasurer of the Society, also as- 
sistant manager of the New York Fire 
Insurance Exchange, and probably the 
most eager and ardent advocate of the 
development of insurance education in 
this country, has submitted the twenty- 
seventh annual report of the Society, 
covering the vear ending April 30, 1928. 
Although in this report there is an ap- 
parent small drop in membership this is 
due almost entirely to the current plan 
of dropping from membership those 
7 fees have not been paid up to 
date. 


Resident 22366505: 1,306 
Non-resident ..... 22 
"POP MAMe (3% ode kare 1,665 
New Members .... 138 
| ee eae 9 
Resignat‘ons ...... 50 
DYOPPEE  .iccsccce 92 


“It is only necessary to call attention 
to one feature in this item,” reports Mr. 
Hardy, “and that is the number of 
names that were dropped. Some _ two 
years ago the experiment was tried of 
considering every student who entered 
one of the educational courses as a mem- 
ber of the Society. Experience showed 
that when the course was over and the 
time came around for paying dues as a 
member of the Society, the person 
whose interest was primarily in the 
course, in a very large number of cases, 
did not care to continue his member- 
ship. It is deemed better, therefore, to 
clear the record; otherwise we would 
be giving a wrong impression in regard 
to our membership. The students at the 
present time are entitled to all the bene- 
fits and privileges of the Society be- 
cause they have enterd a class, but do 
not exercise any of the privileges at- 
taching to elected membership. The 
membership today, 1,665, compares with 
1719 one year ago. Making the allow- 
ance for the facts just stated, there has 
been no real loss. 

Prizes Awarded 

_. Waldemar J. Nichols Prize for 1928. 
This prize is the sum of $25, derived 
from a gift held in trust by the Society, 
to perpetuate the name of Waldemar J. 
Nichols. The first award a year ago 
under this prize received a very wide 
recognition, having been printed in at 
least one of the insurance papers abroad, 
and in several of the American insurance 
papers. The subject of the essay for this 
prize for the current year is “Insurable 
Interest.” The manuscripts are due in 
July, 1928. The award will be announced 
at the October meeting. 

For several years members of the So- 
ciety have contributed $50 each, to be 
divided into three parts, a first prize of 
$25, a second prize of $15 and a third 
prize of $10. These awards are for the 
citerent branches. Where the branch 
consists of more than one year’s work, 
there is this amount for each year. The 
branches and the donors for the current 
year are: 

Casualty—Floyd N. Dull. 

ire—Charles R. Pitcher, Robert P. 

Barbour, Clinton V. Meserole. 
\Marine—Edgerton Parsons. 
Surety—F. Wade Hughes. 

Lecture Courses 
Lectures Lecturers Students 


Casualty— 
_Intermediate ....... 24 12 128 
ire— 
i” ewteat ae 23 12 182 
Intermediate ....... 24 14 82 




















Here is a class of the Los Angeles college for firemen in session. 


Courtesy of ‘Modern Fire Chief 
This school 


has been started to give the 500 new men in the department a more rapid education 
in the proper methods of fire fighting than is possible through mere experience. 
These courses also constitute a training school for officers of the Los Angeles fire 





department. 
Pd odid erccekcs 23 12 32 
ife— 
Ere 14 14 46 
arine— 
Intermediate ....... 20 16 46 
Surety— 
WEEDS. eh duéscteen 14 14 lil 
Cn 142 94 627 


A comparison with the year previous 
shows that two more lectures weré held, 
that sixteen more lecturers took. part, 
and that 114 more students registered. 
The result of all this, as it shapes itself 
up in the examinations, cannot be known 





for some weeks, but advance informa- 
tion, as it may be termed, is to the ef- 
fect: that more students in proportion to 
the registration sat for the examinations 
this year than in any previous year. To 
the men and women who, out of their 
generosity and belief in this work, give 
without money and without price their 
time and talents, we are deeply indebted 
It is doubtful if many organizations are 
showing on the part of their members 
such a steadily maintained voluntary ef- 
fort. in strictly educational matters. 
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Once upon a time there was an indi- 
vidual who said, “God bless the man 
who invented books.”. 1 echo that state- 
ment. And if I am a bit inclined to feel 
proud of what the Society has accom- 
plished, I think I may be pardoned that 
pride in the steady growth, not merely 
in additions, but in the use which is be- 
ing made of our Library. The statistics 
for the past year are as follows: 


Number of readers using the library...... 5,749 
Number of reference questions requiring 
more than three minutes to look up.... 877 


Number of books borrowed for home use. 5,900 
ACCESS.ONS: 


Number of books and pamphlets 


MIND edeca cess ceccdaedadcedcdecscedds 1,079 
Number of books and pamphlets— 

MME a5 So 0v Gs geese ceed aadiense 353 
Dated Dessaee® 6 i.ccccccccncssas 1,432 

Number of Accessions at end of year 
ending April 30, 1927..............20,312 
TOTAL ACCESSIONS .........+.+++21,744 
Books discarded and lost during year.... 28 


Number of books and pamphlets in the 

library, April 30, 1928..............21,716 
Total expenditures of the Committee 

for the purchase of books, periodicals 

SEE cn. each ksh cde muunae es $1,676.16 

Compared with the year previous, this 
shows an increase of 250 readers using 
the library, in approximate figures. 
There is a difference of seven less in the 
number of reference questions which re- 
quire more than three minutes to look 
up. That is due, however, more to the 
fact that with increasing skill and ample 
facilities, more questions are answered 
in less than the time than was formerly 
the case. Of these no record is kept. 
The number of books borrowed for home 
use increased approximately 1,400, or 
about 25%. A mere statement of this in- 
crease is sufficient to show how healthy 
the growth has been in that regard. The 
number of books and pamphlets pur- 
chased is about the same, but there is a 
substantial increase—almost 200—in the 
number of items given. The total acces- 
sions to date, if it still shows that we 
are smaller than the British Museum, 
which has about four million, does indi- 
cate that we are growing, and growing 
steadily. 

“Another advance in the library work 
was made during the past year, and that 
was by the addition to the staff of a cat- 
aloguer. This addition has been recom- 
mended for many years by the library 
committee. Fortunately, the financial 
means to accomplish this were consid- 
ered adequate, and on October Ist Miss 
Gertrude Harrington commenced her 
labors. It is not necessary to stress the 
value of this work, as that is well known 
to all. 


Special Additions to the Library 


“From time to time we find it possible 
to purchase old documents which, if they 
do not have a present value except to the 
student, from my point of view are just 
as necessary to the library as the latest 
published work on any branch of insur- 
ance. I am not positive but what a book 
and/or pamphlet ought to be put through 
a testing period before it is added to any 
library—say, about twenty-five years. If 
that were done the growth of libraries 
would be very small indeed. We do not 
follow that plan, but we do occasionally 
pick up some rare, ancient things. This 
year five were secured. They are: 








Agreement between the master, sea- 
men and mariners of the brigantine 
Rising Sun, 1801. 


Marine insurance policy, dated 1762, 
for the schooner Tybee from 
Charleston, South Carolina, to Phil- 
adelphia. 


Table showing the rates of insuring 
houses from one year to eleven at 
the Fire-Office, kept against the 
Royal Exchange in Cornhill, and at 
the Rainbow Coffee-House, by the 
Inner-Temple-Gate in Fleet Street, 
1688. 

An additional act concerning matters 
of assurance used amongst mer- 
chants, London, 1662. 

Arguments for insuring houses from 
fire, 1680. By the Office on the 
Backside of the Royal Exchange.” 
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Successful Agent 
Offers Auto Pointers 


MAKES GOOD USE OF NOVELTIES 





On Lookout for New Concerns in City 
Has Opened Way to Good New Busi- 
ness for Baltimore Agent 





William Spehnkouch, of the insurance 
office of Felix R. Sullivan & Co. of Balti- 
more, gives some good pointers on sell- 
ing automobile insurance with a “punch” 
in the June issue of the “Accelerator,” 
the monthly publication of the Poston 
and Old Colony Insurance Companies of 


Boston. Here are some of the ways in 


which he advocates the selling of this 
line of insurance protection: 

“About five or six years ago I realized 
what a wonderful opportunity automobile 
insurance offered to me as a solicitor of 
general lines. I have since applied my- 
self diligently to this line, and am more 
than pleased at the increase in volume of 
business. 

“Tf IT were asked to tell of my method 
of soliciting this kind of insurance, 
would reply with these words—I am 
friendly, alert and persistent.’ 

“By persistence I do not mean to pes- 
ter, because pestering a prospect too 
often makes an enemy instead of a pos- 
sible policyholder. Your client becomes 
anery and often tells his friends what 
a bore that insurance agent was. 

“Systematically following up my leads 
is the kind of persistence I mean. 

“My position in life is not such as 
enables me to control any influence or 
connection. I mean by this that it is 
absolutely necessary for me to hustle 
and dig up my prospects, and I must be 
ever on the alert. 

“T never deliver a policy of any kind 
to a customer without using this expres- 
sion, ‘Don’t you think you would like me 
to look after your automobile insurance ?’ 
This is just a little feeler, and if I find 
the man really owns a car, by popping a 
few more questions I learn when the 
car was purchased, and if already in- 
sured, I get the expiration date and so 
have another lead—and in most in- 
stances, a new policy. 

“T am also always on the lookout for 
new and large concerns that locate 
themselves in our city. I just recently 
landed thirty-five or forty new policies 
out of a large catalogue house that came 
here. 

“IT aim to be introduced to one of the 
heads of the concern, and by and 
through his influence I find material help 
in getting the proper recognition. 

“This all means work, work and more 


work. Oh, how many of our agents do 
not know the real meaning of this 
word! 


“T like to make friends of my custom- 


ers, and always give them the best that: 


is in me. Give them service, and serv- 
ice at all times, and you will find it 
pays. 

“Service, especially after an accident, 
is another way to get new prospects, and 
not only the prospects but the new pol- 
icies. It is rarely, if ever, that the agent 
is not called upon for service before the 
year ends, as a claimant or otherwise. 
I have landed many additional policies 
on other lines of protection, and other 
prospects, by giving very close and <aie- 
ful attention to the policyholder when he 
was in trouble, which is, after all, the 
only right and proper course for all of 
us solicitors to pursue. 

“Advertising? I am strongly in favor 
of it, and have had a number of diif- 
ferent novelties which often permitted 
me to enter upon the subject of automo- 
bile insurance. A cardcase, specially 
fitted for an operator’s card; a leather 
key ring, with my advertisement prom- 
inently displayed, were my best medi- 
ums.” 





The Trinity Fire of Texas has been 
admitted to Pennsylvania. 
































BY WORLO STAFF PHOTOGRASHER 


Members of the Republican Party were not the only persons interested in the pro i i 
of the national convention which nominated Herbert C. Hoover for President and Soukaar Chain york vie Pratien, 
Many leading Democrats of New York were close to their radios when the convention sessions were on at Kansas Cit 
The above photograph shows a group at Tammany Hall in New York, including two persons well known in insurance shales 
At the right, seated, is James J. Hoey, member of the well-known insurance agency in New York of Hoey & Ellison, and 
one of the leading campaign managers of Governor Alfred E. Smith of New York in the latter’s fight for the presidenc "Next 
to Mr. Hoey is seated Mrs. Franklin D. Roosevelt, wife of the vice-president in New York of the Fidelity & Deposit of 


Baltimore. 
is now one of the big men in his party. 


H. A. CLARK GIVES DINNER 





Western Manager of Firemen’s Host to 
Executives of Fire Companies and 
Metropolitan Casualty 

About seventy-five officers, executives, 
managers and general agents of the 
Firemen’s Group, of which the Metro- 
politan Casualty of New York is the 
latest member, were dinner guests re- 
cently of H. A. Clark, manager ,of* the 
Chicago office of the Firemen’s) at the 
palatial Lake Shore Athletic Club. The 
purpose of the gathering was to bring 
together representatives of the several 
companies in an informal way, so that 
they might more easily come to an un- 








Mr. Roosevelt has had a distinguished career of service in the government under Democratic administrations and 





derstanding of their relationship and get 
a preliminary idea of how best to har- 
monize their respective organizations in 
order that all might take maximum ad- 
vantage of the fire-casualty opportunity. 

President Neal Bassett of the Fire- 
men’s and Vice-President “Jim” Heyer 
of the Metropolitan were the principal 
speakers. Brief talks were also given 
by Wells T. Bassett, vice-president of 
the Firemen’s, and Wm. E. Wollaeger, 
president of the Concordia Fire, and 
others, including John Cooney, assistant 
manager of the Chicago office of the 
Firemen’s, and Edward B. Finnegan, 
manager of the Chicago branch of the 
Metropolitan. 
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agents. 








NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 
Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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Agents Wanted Where Not | 
Represented 








PHILADELPHIA-E. U. A. MEETING 





Agents and Company Representatives 
Confer for ym Hours; Conces- 
sions to Former Reported 
Further efforts to break the Philadel- 
phia deadlock were made Monday when 
members of the Philadelphia territorial 
committee of the Eastern Underwriters’ 
Association held a long conference with 
a committee of the Philadelphia Asso- 
ciation of Fire Insurance Agents. It is 
reported that considerable progress to- 
ward conciliation was made, with the 
agents gaining several of the points they 
sought. The agents’ committee has pre- 
pared a report which it will present to a 
full meeting of the Philadelphia Asso- 

ciation on Monday. 

The conference lasted for five hours 
and was attended by all the executives 
on the E. U. A. committee with the ex- 
ception of Neal Bassett, president of the 
Firemen’s which lends further color to 
the report that his company will with- 
draw this Fall from the organization 
Manager Sumner Rhoades of the E. U. 
ty attended the Philadelphia meet- 





_MAJESTIC FIRE IS LICENSED 

The Majestic Fire of New York has 
been licensed by the Insurance Depart- 
ment to commence the actual writing of 
fire insurance here. The company has 
a capital of $500,000 and a surplus of 
$250,000, with 50,000 shares of a par 
value of $10 each. F. H. Ross, Jr., is 
president of the Majestic and the other 
officers include J. Hector McNeal and 
Edward Robinson, vice-presidents ; Thom- 
as K. Ober, Jr., treasurer and James 
J Baia, secretary. The company will 
be operated through the F. H. Ross 
Agency in this part of the country and 
will become a member of the New York 
Fire Insurance Rating Organization and 
the New York Board of Fire Underwrit- 
ers but will not join the Eastern Un- 
derwriters Association. There was n0 
— offering of the Majestic’s stock 
made. 
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stock 
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Fleming On Public 
Relations Campaign 


UNIT IN FUTURE PROSPERITY 





National Board Conservation Head Also 
Stresses Fire Prevention And 
S dc 


7 








Future prosperity and the place fire 
insurance will play in it was the sub- 
iect of a well-rounded address made re- 
cently at Newcastle, Pa., before the 
Pennsylvania Insurance Days convention 
by T. Alfred Fleming, supervisor of the 
conservation department of the National 
Board of Fire Underwriters. He said 
there are three great factors having a 
determining influence on the future role 
of insurance. First is the matter of pub- 
lic relations; second, interest in the de- 
velopment of the national program of 
fire elimination, and third, the place in- 
surance must take in co-operation with 
other essential industries in fostering 
safe and sound future commercial ac- 
tivity. 

Developing this theme Mr. 
said in part: 

“As insurance men, we must learn the 
value of public relations. The success 
of any business depends very largely 
upon the knowledge which society has 
of its ultimate value. Billions of dol- 
lars have been spent through advertis- 
ing and other means in developing the 
public education along different lines of 
business. This is one phase where the 
insurance fraternity has been exceeding- 
ly lax. If you want the world to buy 
and use your goods, you must create in 
them the idea that they cannot get along 
without them. In the past, insurance has 
been confined to the writing of policies 
and collection of premiums with the least 
possible attention given to proper in- 
surance education. I believe I am safe 
in making the statement that about 50% 
of the members of the insurance fra- 
ternity today have a reasonable under- 
standing of the service insurance is pre- 
pared to render to the community, while 
the other 50% is conducting business 
simply upon a basis of premiums paid. 
How many of our assured understand 
thoroughly the necessity of auxiliary 
lines of coverage, the important condi- 
tions of the standard fire insurance pol- 
icy or the 80% co-insurance clause? 

Better Understanding Of Public 

“The insurance business of tomorrow 
must depend primarily upon a better un- 
derstanding of the general public through 
the insurance representative of the serv- 
ice of protection his company is pre- 
pared to supply. 

“Then we have the subject of fire elim- 
ination and fire prevention. The cam- 
paign of the United States Chamber of 
Commerce in recent years has proven the 
importance of community fire preven- 
tion. In such a movement the repre- 
sentatives of insurance should have a 
ve prominent part because of their first- 
hand knowledge of the hazards which 
cause an annual toll of $478,245,620. 
Many consider the work of fire pre- 
vention to be simply an added obliga- 
tion from which no visible returns result. 
I notice in the different cities I visit 
that the men who in the past have 
sponsored the work of fire prevention 
ind have given most to its success are 
now leading agents in practically every 
community. Any movement which 
tends to reduce the number of lives lost 


Fleming 


or property destroyed wins not only pub-. 


lic confidence but the business which al- 
ways results therefrom. 

“Insurance must also take a prominent 
place in co-operation with other essen- 
tial industries in the commercial develop- 
ment which must ensure future pros- 
perity. 

“Business enterprise has become com- 
plex. It depends on our interlocking 
system of associated trades to bring 
about what formerly was accomplished in 
a small way by individual effort. In other 
words, there is one word which express- 
es the major requisite, that is, co- 
operation. 

Great Burden Of Taxes 

“What is needed most in American 
business today is a better understanding 
of the principles of government, inaugu- 
rated by our forefathers, for which they 
fought and died. The system of gov- 
ernment advanced by this communist 
group is in direct defiance of the fun- 
damental principle which was established 
when the Colonists rebelled against the 
autocratic power of the King of Eng- 
land. ‘Taxation without represeniation’ 
—That was their battle cry. When vic- 
tory was won, that ideal was placed as 
a chief cornerstone of the new republic. 
How far we have drifted from our ‘first 
principles’ is shown by the odium of 
taxation rising from every hall of legis- 
lation. Direct and indirect taxes are 
piled so high upon one another that the 
poor taxpayer gives up the ghost, and 
even in his death, this same socialistic 
government ideal taxes the small amount 


‘ he is able to leave for the upkeep of 


his family. 

“The tax on any branch of fundamen- 
tal business is simply another indirect 
tax on the citizens who travel on rail- 
roads, burn gas, use electricity, manu- 
facture goods, or pay for insurance pro- 
tection. All become a part of the cost 
accounting system of the industry and 
are passed on to the final consumer. 
Government expenses have kept pace 
with the whims of the political dema- 
gogue and to meet this unprecedented 
advance, affiliated industry is taxed by 
every conceivable indirect method to 
supply salaries for the ever-increasing 
bureaus, committees and commissions 
which pay political debts. An example 
from stock fire insurance taxation will 
serve for all allied industry. 

“IT am wondering if we are not all 
more or less to blame for these un- 
wholesome conditions. The average bus- 
iness man is apparently very little in- 
terested in the line-up presented at the 
polls every year. 





BANK CASE IS IN NEW YORK 


It has been called to the attention of 
The Eastern Underwriter that the case 
of the Chatham-Phenix National Bank & 
Trust Co. vs. Crosney, is not pending 
before the Appellate Division in Brook- 
lyn. It is before the Appellate Division 
of the First Department which is sitting 
in Manhattan who have granted the mo- 
tion for leave to appeal to the Court of 
Appeals. A quick decision is antici- 
pated. 





NEW AGRICULTURAL OFFICE 

The Agricultural of Watertown has 
opened a new office in the Underwriters 
building at 123 William street where C. S. 
Trecartin, claims manager, and Miss L. 
E. Ball, assistant claims manager, are in 
charge. They handle losses in the met- 
ropolitan and suburban districts of New 
York and New Jersey. Special Agents 
James J. Garland and W. P. Phillips 
make their headquarters at these offices. 





MORE SUPPORT FOR COURSES 





Former Superintendent Stoddard and 
L. L. Saunders Back Insurance 
in Business Schools 

Two more well-known insurance per- 
sonalities have given their endorsement 
to the campaign of the General Brokers’ 
Association to induce the business schools 
of New York City and other centers to 
include courses in insurance as part of 
the training given to young people seek- 
ing to enter business offices where they 
will have some supervision over the in- 
surance matters of their employers. 
Former Insurance Superintendent Fran- 
cis R. Stoddard of New York and Leon- 
ard L. Saunders, executive secretary of 
the Insurance Federation of New York, 
recently voiced their approval of the 
idea. 

“The trouble with brokers and _ the 
public alike,” says Mr. Stoddard, “is that 
neither knows enough about insurance. 
Education is the most wonderful thing. 
It enables the broker to present insur- 
ance in its true and proper light and it 
will enable the public to understand how 
to apply it to its needs and to buy it in- 
telligently. Insurance should be bought 
—it shouldn’t be necessary to sell it.” 

“Tf the people understood the true 
function of insurance,” Mr. Saunders 
says, “they would regard the whole in- 
surance structure in a more sympathetic 
light; they would then realize that in- 
surance is neither a scheme, nor a 
gamble, nor a necessary evil, but a well- 
regulated business, and that through the 
aid.of the law of averages and scientific 
underwriting it has perfected a system 
whereby to maintain a balance of safety 
and stability in all business affairs. Any 
movement that tends to popularize the 
study of insurance will help considerably 
to give the public the right angle on the 
‘why and wherefore’ of insurance. li 
should be encouraged by every branch of 
the insurance business. I should like to 
see it introduced into the syllabus of 
high schools.” 





HOME DECLARES DIVIDEND 


Directors of the Home of New York 
last week declared a quarterly dividend 
of 5%, payable on July 2 to stockholders 
of record on June 20. From that date to 
July 2 the stock will be “ex dividend.” 
The directors of the City of New York 
adopted the same plan, declaring a quar- 
terly dividend of 4%, payable July 2 to 
stockholders of record on June 20. 





VIRGINIA F. & M. AS HOST 


Members of the Insurance Exchange 
of Richmond, Va., will be guests of the 
Virginia Fire & Marine at a _ buffet 
luncheon during their annual meeting 
and outing to be held Friday, July 13, 


at the Chickahominy Club. 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc, 
General Agents 
Metropolitan District 
99 John Street, New York 




















DETROIT BOMB LOSSES 

Explosion hazards on various types 
of property in Detroit are fast approxi- 
mating those in Chicago where bombing 
outrages assumed importance as factors 
to be reckoned with in writing this form 
of coverage. The bomb has apparently 
been greatly popularized with certain 
classes of underworld gentry in Detroit 
within the past year with the result that 
dynamite depredations have taken a con- 
siderable property toll, culminating the 
past week in a $75,000 loss when the 
Zion Baptist Church, which is occupied 
by a negro congregation, was virtually 
destroyed. The bomb was placed in the 
vestibule of the church early in the 
morning. In addition to wrecking the 
church edifice proper, several nearby 
buildings were damaged, one drug store 
sustaining a large loss when broken win- 
dows throughout the establishment per- 
mitted extensive pilfering of the stock 
by vandals. Police said no tangible clues 
as to the persons responsible for the 
bombing had been obtained. A rival con- 
gregation recently bid for the church 
property, it was said, and trustees of the 
Zion congregation had been offered a 
bonus for the contract but no threats 
were made and no hint of violence given. 





LICENSE ROCHESTER AMERICAN 

The Rochester American Insurance Co. 
of New York, organized by the Great 
American to take over the Rochester 
department of the company has been li- 
censed by the New York State Insurance 
Department. It has a paid in capital of 
$1,000,000 and a surplus of $1,000,000. 
Wm. H. Koop is president of the com- 
pany, as well as president of the Great 
American. The Rochester Department 
of the Great American has been func- 


tioning since May, 1911, when the 
Rochester German was merged with the 
Great American. 








National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1928 
SERECSER CHEE CECE KCC $ 3,000,000.00 


CAPITAL PAID IN 
NET SURPLUS 


H. A. Smith, President 
€: prod Secretary 
C. L. Miller, Secretary 


RESERVE FOR ALL LIABILITIES.........--s++cceeeeeee 


CONTINGENT RESERVE FUND..... 
ASSETS 
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a BD Lag Vice-President 
G. F. Cowee, Secretary 
C. C. Hewitt, Secretary 
Assistant Secretaries 
R. C. Alton L. C. Breed (Automobile) 
V. I. G. Petersen (Marine) 


26,549,875.91 
14,525,817.16 

1,000,000.00 
44,075,693.07 
18,525,817.16 


S. T. Maxwell, V.-Pres. & Sec’y 
R. M. Anderson, Secretary 
F. B. Seymour, Treasurer 


H. B. Collamore 
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GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 750u 





INSURANCE CO. dics 





HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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An Explanation of Practical 
Working of Co-Insurance Clause 


A clear explanation of the fundamental 
use of the co-insurance clauses in fire 
policies was given recently by Raymond 
T. Smith, vice-president in Chicago of 
the Alfred M. Best Co., in the course of 
a talk before the Chicago Association of 
Credit Men. His picture of the prac- 
tical application of this clause follows: 

“The fundamental principle of the av- 
erage clause, commonly called the co- 
insurance clause, is the establishing of a 
uniform basis of value upon which rates 
can be fixed without unfair discrimina- 
tion against the insured or the insurer. 

“The 80% co-insurance or reduced rate 
average clause means that if, at the hap- 
pening of a loss, the amount of insur- 
ance on the described property equals or 
exceeds 80% of the value and the de- 
scribed property is totally destroyed, the 
insured is entitled to collect the full 
amount of loss—not exceeding the total 
amount of insurance. 


Example (a) 


80% of Amt.of Amt.of Insurance 
Value Value Ins. Loss Collectible 
$5,000 $4,000 $4,000 $5,000 $4,000 


“If under the same conditions as to 
value and insurance, the loss or damage 
is partial, the insured is entitled to col- 
lect the full amount of loss. 


Example (b) 


80% of Amt.of Amt.of Insurance 
Value Value Ins. Loss Collectible 
$5,000 $4,000 $4,000 $2,000 $2,000 


The 80% co-insurance, or reduced rate 
average clause also means that if, at the 
happening of a loss, the amount >f in- 
surance on the described property is less 
than 80% of the value, the insure 1 !s en- 
titled to collect only 2 proportionate 
share of the loss, viz :--in the ratio that 








HAZARDS OF FURNACES 





Holland Institute of Thermology Formed 
to Teach Home-Owners How to 
Reduce Dangers 
Establishment of the Holland Institute 
of Thermology has been announced by 
A. H. Landwehr, president of the Hol- 
land Furnace Co., of Holland, Mich. Mr. 
Landwehr summed up its purposes in the 
phrase, “to teach the American home- 
owner in a practical way the science of 
healthful heating and ventilation”; and 
in the schedule of problems which the 
institute will study, he indicated that its 
activities will touch the insurance busi- 
ness at two points—-the improvement of 
public health and the reduction of fire- 

hazards in dwellings. 

Among the subjects which the institute 
will investigate are: 

The amount of heat, and consequently 
of money, lost in the average American 
home because of improper construction, 
and methods of correction. 

Means of educating the public and the 
building trades to the prevention of fires 
due to improper installations of heating 
systems. 

Effects of excessively dry interior at- 
mospheres upon rugs, furniture, musical 
instruments and other furnishings, and 
methods of prevention. 





F. L. GOETZ DEAD 

Following a long illness, Frederick L. 
Goetz, vice-president o fthe Buffalo In- 
surance Co., died June 13 in his home in 
East Aurora, N. Y. Born in Buffalo in 
1873, Mr. Goetz had been prominently 
identified with insurance and real estate 
inteersts in Western New York since his 
completion of school courses in Buffalo. 
The widow, Minnie Buehl Goetz, and 
two sons, Frederick and George, survive. 





NEW AIRCRAFT SIGN 
The American of Newark is making 
an aircraft sign which is done in five 
colors by the new oil-paint process. It 
will be used by the company’s agents in 
advertising aircraft insurance. 


the insurance bears to 80% of the value 
of the described property. 


Example (c) 


80% of Amt.of Amt.of  Iusurance 
Value Value ,_ Ins. Loss Collectible 
$5,000 $4,000 ° $2,000 $2,000 $1,000 


Note—The foregomz examples assume 
that the insurance is concurrent. 

It is the practice of rating bureaus to 
grant a reduction in rate for the attach- 
ment of the 80% co-insurance or reduced 
rate average clause. Further reductions 
are granted for the 90% or 100% clauses, 
the operation of which in case of loss is 
similar to the above on the increased 
percentage basis. 

“When an insured fails to comply with 
the conditions of the co-insurance clause, 
in case of loss, he becomes a co-insurer 
to the extent of the difference between 
the amount of insurance carried and the 
amount required under the conditions of 
th clause attached—and to that extent 
must bear his proportion of any loss 
which may occur. If the loss is greater 
than the amount of insurance required, 
under the clause, then the co-insurance 
clause becomes inoperative and his no 
bearing on the adjustment of th loss.” 





NON-BOARD COMMISSIONS 


With the Eastern Underwriters’ Asso- 
ciation companies in New Jersey paying 
fire insurance commissions of 15, 20 and 
3% it is interesting to compare them 
with the rates paid by some of the non- 


affiliated companies whose schedules 
have not appeared in these columns 
heretofore. The Bankers & Shippers, 


Merchants of New York, New Jersey, 
National Reserve, Northern of New 
York and the Pacific Fire are paying 
20, 25 and 30% with 10% contingent. The 
Great Lakes of Chicago and Netherlands 
are paying 20, 25 and 35% with 10% con- 
tingent. The Importers & Exporters is 
paying 15, 25 and 30% and the Lumber- 
men’s of Philadelphia 15, 25 and 30% 
with 10% contingent. 





NOT AT POLAND SPRINGS 


Sumner Rhoades, manager of the East- 
ern Underwriters Association, and T. Al- 
fred Fleming, supervisor of the conserva- 
tion department of the National Board 
of Fire Underwriters, were unable to 
appear as speakers this week at the con- 
vention at Poland Springs, Me., of the 
New England Association of Insurance 
Agents. Mr. Rhoades has been detained 
in New York on account of the pres- 
sure of Association business, while the 
illness of his daughter prevented Mr. 
Fleming from going. 





DECLARE QUARTERLY DIVIDEND 

The regular quarterly dividend of 5% 
on the stock of the American Surety 
was declared at the meeting of the board 
of trustees this week, payable June 30th 
to stockholders of record June 23rd. 





KENTUCKY INSURANCE DAY 

Insurance Commissioner S. M. Saufley, 
of Kentucy, feels favorable to the In- 
surance Day plan, which is one of the 
matters that will be discussed at the 
Kentucky Association of Insurance 
Agents convention in Louisville, June 28 


and 29. 





HEADS BANK AGENCY 

Henry B. Hewitt, formerly in the grain 
business in Louisville, Ky., has been 
named head of the new fire insurance 
department that is jointly conducted by 
the First National Bank and Kentucky 
Title Trust & Savings Bank, of Louis- 
ville, according to announcement by 
Embry L. Swearingen, president of the 
group of financial institutions. These 
banks entered the insurance business just 
a few months ago, through purchase of 
the South Louisville Bank, and Pope 
McAdams Insurance Agency. 


WRITES $187,150 IN PREMIUMS 





Public Fire a Litthe More Than Month 
Old Is Progressing Very Rapidly 
Says President Dargan 
In a letter sent to stockholders of the 
Public Fire of Newark, by J. T. Dargan, 
Jr., president of the company, shows 
that the company has received in net 
premiums, since the company started to 
do business the first week in May, $187,- 

150. 

The letter also states that the assets 
of the company are as follows: U. S. 
Government Bonds, market value, $1,- 
056,062; cash in bank, $4,115,794; inter- 
est accrued, $5,437; liabilities: reserve for 
equipment, $173,039; capital paid up, $1,- 
000,000; net surplus, $4,004,255. 





PUBLIC FIRE IN 11 STATES 

The Public Fire of Newark is now 
writing fire insurance in eleven states 
and the District of Columbia. These 
states include New Jersey, New York, 
Florida, Illinois, Minnesota, Kentucky, 
Delaware, Maryland, Maine, Vermont 
and West Virginia. This rapidly grow- 
ing company under the leadership of 
President J. T. Dargan, Jr., will enter 
other states in the near future. 





FIRE RESISTANCE TEST 


Washington, D. C., was treated to a 
spectacular test of the fire resistive qual- 
ities of thirty-five metal safes and 
strong boxes when the Bureau of Stand- 
ards burned two large buildings there 
this week. One structure was of five 
stories, the other of two. Both were 
being razed for new government build- 
ings. It was the first time that the bu- 
reau had been able to fire a large struc- 
ture to get data. 
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INSURANCE STOCKS 
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FRANK L. BROKAW & C0. 


Incorporated 


Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
Hanover 1176 




















CAPITAL 


RESERVE OF ALL OTHER 
LIABILITIES 


Mail. 





NATIONAL LIBERTY INSURANCE 
COMPANY OF AMERICA 
HOME OFFICE: 709-6th AVE. 

NEW YORK CITY 
SUMMARY OF 69TH ANNUAL STATEMENT 
Jan. 1st 1928 


PREMIUM RESERVE ...... 


DUST GUM EA® 2.6 oss nce. 


SURPLUS TO POLICYHOLDERS....... $16,689,493.00 


Fire, Automobile, Windstorm, Tornado, Sprinkler Leakage, Rent and Rental 
Value, Use and Occupancy, Tourist Baggage, Explosion, Property Damaged 
by Aircraft, Riot and Civil Commotion, Inland Marine, Parcel Post, Registered 


Aeiceeread $ 2,000,000.00 
Oe eeitans Val $ 9,637,599.00 


Peer. $ 1,458,105.00 
ved ene $14,689,493.00 





eA a aaa $27,785,198.00 
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O. J. PRIOR, President 





INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 




















Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 


95 Maiden Lane, New York 
et 
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S. N. Schwartz Turns 
Sleuth; Snares Rebater 


M. BLOOM’S LICENSE REVOKED 





Offered General Brokers Ass’n. Mem- 
ber 15% Discount and Membership 
In Trick Club 





Behind the revocation of the broker’s 
license held by Maximilian G. Bloom, of 
113 West 42nd street, New York, by 
Superintendent of Insurance James A. 
Beha for violating Section 65 of the New 
York insurance law by giving a rebate 
of 15% to S. N. Schwartz on a policy 
covering his Chevrolet, is a story of some 
clever detective work on the part of 
Mr. Schwartz, a prominent member of 
the General Brokers Association, in Ma- 
rine, exposing some of the methods used 
by Mr. Bloom. 

Schwartz first heard of Bloom when he 
solicited for membership in the Official 
Automobile Owners Association, also lo- 
cated at the same address as Bloom. 
At the time the latter did not know 
that Schwartz was an insurance broker 
and active in the brokers’ association. 
Later Schwartz, together with an investi- 
gator of the Insurance Department, call- 
ed at Bloom’s office, ready to all in- 
tents and purposes to sign up for mem- 
bership in the association and take out 
some insurance. 

Urged Out-of-Town Address 


In Schwartz’s testimony to Superinten- 
dent Beha he explained the interesting 
details of his visit with Bloom. It seems 
that he had just traded in his Hudson 
car for a Chevrolet and since he was 
getting the car that afternoon he want- 
ed to get the benefit of membership in 
the Official Automobile Owners Associa- 
tion at once as well as the insurance. 

Schwartz said that Bloom called for 
an auto manual, requested the name and 
model of the car a second time, and 
when Mr. Schwartz asked him whether 
he should give an out-of-town address 
instead of his New York address, he was 
told to do so as it would net a sub- 
stantial saving in his premium of $97. 
This was because out-of-town rates were 
lower than Metropolitan rates. 

When Schwartz said he didn’t want 
to chance it because he might get into 
trouble with the insurance company, 
Bloom assured him that it would be per- 
fectly safe. 

It further developed that when 
Schwartz asked Bloom to give him 15% 
discount on the insurance instead of the 
10% originally promised, this request was 
granted by Bloom. 

The subject of membership fee in the 
association came up and _ here is 
Schwartz’s testimony on the conversa- 
tion: “I asked about the membership 
fee and Bloom said it was $29.75 for 
two years. I then wanted to know 
whether I couldn’t take it for one year 
and he said the fee for this period would 
be $24. I asked if I couldn’t pay half 
of $29.75 for the one year’s membership 
now and have the privilege of paying 
the balance within a short time. He said 
I could. I then said: ‘Let me know what 
the whole thing stands and I'll pay it 
all right now.’ He asked if I would 
pay by check and I said: ‘No, I'll give 
you the cash for everything.’ 

Preferred Cash Instead of Check 


“He said: ‘That’s all right because if 
you pay by check you’d have to pay the 
Premium in full and I would give you the 
discount in cash.’ I said: ‘I have the 
cash with me and we may as well save 
the trouble of making out a check.’ 

“T asked him to tell me exactly how 
much I would have to give him and he 
figured on a sheet of paper as follows: 
$2 less 15% makes $6.30 discount, leav- 


German Comment on 
Hull Rate Increase 


STEP IS VIEWED FAVORABLY 





Walter Schues of Hamburg Says Inter- 
national Unicon Is Encouraged by 
Stabilization Move 





The decision in Great Britain to in- 
crease by 10% the rates on hull insur- 
ance is evoking favorable comment in 
Germany. Walter Schues of Hamburg, 
chairman of the International Hull Com- 
mittee, writes as follows to the head- 
quarters of the International Marine In- 
surance Union: 

“Dear Sir—The decision of British 
underwriters to increase all time rates 
by at least 10% for all flags created 
quite a sensation on this side. 

“As far as the increase is concerned, 
there have been cases of precedence in 
former years, but I think it is for the 
first time that an agreement has been 
made to apply to vessels of all flags, and 
that the local associations all over the 
world are invited to support the agree- 
ment. I heartily wish this latter appeal 
success, and I do hope that the way has 
been paved to a great extent bv the 
various efforts of the International Union 
to facilitate co-operation. 

“On the other hand, I think it may 
be as well not to forget that the smaller 
markets are, as far as the quantity of 
business offered is concerned, the greater 
are the difficulties to put through a com- 
mand. However, a German _ proverb 
runs, ‘Difficulties exist only to be over- 
come,’ and I have no doubts that the 
underwriters of all markets will feel that 
not to follow the British movement 
simply means to lose the chance of a 
lifetime. 

“Hamburg, 21 May, 1928.” 


Called an Encouraging Sign 
Commenting upon this letter as an en- 








ing a net amount for insurance of $35.70. 
To that he added $14.75 on account of 
a two-year membership and made a to- 
tal of $50.75. The balance of $15 could 
be paid in ninety days.” 

The department, in reviewing 
Schwartz’s ‘testimony and that of its own 
investigator, came to the conclusion that 
Bloom was untrustworthy and had vio- 
lated beyond all doubt the provision of 
the insurance law in that he rebated. 
Furthermore, he advised the insured to 
give an incorrect address for the pur- 
pose of obtaining coverage at a lower 
premium rate than the insured would 
have been required to pay at the ad- 
dress at which the car was actually kept. 


couraging sign, the Liverpool 
of Commerce” says: 

“As was anticipated, it is evident that 
in Germany, at any rate, the fact that 
London is endeavouring to benefit the 
world market is recognised, and Mr. 
Schues, himself an eminent underwriter, 
holds out, by his letter, something in the 
nature of a pledge that the London 
agreement will be observed in Ge srmany. 
In fact it would seem that here is a 
case in which the German market agree- 
ment to observe the agreements of 
other markets is fully applicable, and it 
is sincerely to be hoped that no irre- 
sponsible attempts to break the agree- 
ment on this side will give German un- 
derwriters the right, which they possess 
under their agreement, to cancel their 
pledge in the face of unwarranted com- 
petition from the market in which the 
original agreement was made. 

“Mr. Schues’ comment upon the diffi- 
culties of the smaller markets is, of 
course, justified, and here again it is 
surely the duty of the London market to 
see that those of less importance do not 
suffer as a result of their endeavours to 
uphold the London agreement. This can 
be done first by seeing that each na- 
tional market is able to enjoy that pro- 
portion of its own business which is its 
right, and secondly by opposing any en- 
deavours of other markets to interfere 
with that right. This is now possible 
through the participation of London un- 
derwriters in the International Hull 
Committee, of which Mr. Schues is the 
chairman, and it is gratifying to know 
that the policy of this committee, under 
his chairmanship, will be based upon the 
views expressed in his letter. 

“In conclusion it may be said that Mr. 
Schues has struck the right note when 
he says that all underwriters should feel 
that neglect to support the London 
agreement would be to lose the chance 
of a lifetime. Now, if ever, is the op- 
portunity of the marine insurance mar- 
kets of the world to prove the value of 
co-operation, and those who fail in what 
is their obvious duty will share a very 
heavy responsibility.” 


“Journal 





AUTO CROOKS SENTENCED 


Twelve of fifteen men accused of be- 
ing members of an Illinois-Kentucky au- 
tomobile theft ring have pleaded guilty 
to charges of violating the Dyer Act in 
the United States District Court of East 
St. Louis, Ill. Three men alleged to 
have been members of the ring have an- 
nounced they will stand trial on the 
charges. It is alleged the ring worked 
in this manner: A group of “salesmen” 
in Ballard County, Kentucky, solicited 
orders for various makes of cars and 
when an order was obtained the make 
and specifications were relayed to St. 
Louis. The “contact men” then pro- 
ceeded to steal a car to fit the order. 
Most of the thefts occurred between 
July, 1927, and January, 1928. Govern- 
ment operatives trace twenty-six car 
thefts to the ring. Punishment meted 
out to members of the ring ranged from 
$200 fine to five years in prison. 





APPLETON & COX, Inc. 


1 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 
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CALKINS ON FLORIDA RISKS 





Automobile Business Still Presents Big 
Risks But Quality Of Offerings 
Has Improved 
Automobile insurance conditions are 
better today in Florida than a year or 
so ago according to the comment made 
by that well-known Jacksonville general 
agent, Fred C. Calkins, of Calkins & 
Tucker, Inc. In the latest issue of 
“Florida Chit Chat,” the agency publi- 
cation, Mr. Calkins pens these remarks 

about automobile insurance: 

“Conditions in this department appear 
to be settling down to a steady and in- 
creasing volume of acceptable premiums 
and the public continue to be lured by 
what some are pleased to call the Ameri- 
can credit purchasing evil—a nickel down 
and a nickel as long as you live, or 
sooner, if you run past your expectancy 
—and we appreciate that we shall have 
a Sage ending of the year. 

“So far as underwriting is concerned 
there is no stability in the automobile 
business—too many changes. We are 
still writing dealers’ open policies where 
the surroundings are morally good and 
the same might apply to fleet business. 
So far as bus covers are concerned we 
feel that prevailing rates on this class 
are too low and we are not keen for it 
for this and other reasons. Commercial 
cars used for trucking purposes are all 
right when in the hands of reputable 
dealers, but we desire to have full in- 
formation regarding independent truck 
men who may be operating on no capital 
at all and in case of an unsuccessful 
venture they are faced by an abnormal 
temptation to cash in.” 





BOSTON’S WAR AWARDS 





Boston and Old Colony Will Receive 
About $1,500,000 Net; First Pay- 
ments to Be Made Soon 
In announcing last week the increase 
in dividend in the stock of the Boston 
President William R. Hedge said this 
with respect to the funds to be received 
by the company under the settlement of 

German war claims: 

“In regard to the German war claims, 
the amount of the claim has been defi- 
nitely determined and allowed and the 
necessary act of Congress has been 
passed. It is reasonable to expect that 
the first payment of $100,000 will be 
made shortly and within eight years pay- 
ments equivalent to a total of 80%, the 
remaining 20% running over a consid- 
erable period, with payments dependent 
upon various conditions. The amounts, 
until paid, carry interest at the rate of 
5%. Awards to the Boston and Old Col- 
ony Insurance Companies combined, plus 
interest to date, amount to over $3,000,- 
000. After deducting all the amounts due 
to reinsurers, legal expenses, taxes, etc.. 
the actual net amount is estimated 
roughly at $1,500,000,” 





MANY CORPORATE AGENCIES 


For the past three or four years in- 
surance agencies generally throughout 
New York state have been incorporating 
under the corporation law of that state. 
The secretary of state is chartering on 
an average of over fifty such concerns 
each month. Two recent ones are: 

Walter A. Morris, Inc., Queens bor- 
ough, New York City, with capital of 
$1,000. Walter A. Morris, Alfred Pina 
and George D. Pratt, Long Island City, 
being the incorporators. 

John F. White, Inc. Lake Placid, Es- 
sex County. chartered with $30.000 cap- 
ital. Tohn F. White. Elsie M. L.. White 
and Robert A. Wilkins. Lake Placid, 
are directors and subscribers. 





LLOYD’S CHAIRMAN KNIGHTED 


June 3 was King George’s sixty-third 
birthday, and among the “Birthdav Hon- 
ors” appears the name of “MacKinnon, 
Percy Graham, Esq.. Chairman of 
Lloyd’s” on whom the dignity of knight- 
hood has been conferred. Plain Percy, 
as he was familiarly known, will now 
become Sir Percy Mackinnon. 
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Moray On Difficulties 
of Aircraft Coverage 


TALKS AT N. E. AVIATION MEET 





Says Companies Are Anxious to Co- 
Operate But Must First Put the 
Insurance on Solid Basis 





The New 
Conference, beginning yesterday at the 
Hotel Statler, and. continuing 
through today, demonstrated beyond all 


Second England Aviation 


3oston, 


doubt that business men of New Eng- 
land were keenly interested in the place 
that aviation is now making for itself in 
business. Not only are the subjects be- 
ing discussed of genuine interest to those 
present, but outside features such as a 
demonstration of pursuit plane flying and 
the flight of the big dirigible, the “Los 
Angeles” over the city especially for the 
occasion, are holding the close interest 
of all. A visit to the new Lowell air- 
port is another feature of the program. 

The place of insurance in aviation came 
in for attention yesterday afternoon 
when Norman R. Moray, vice-president 
and general manager of the Hartford 
Accident & Indemnity, gave a talk on 
this subject in which he pointed out 
some of the reasons why insurance com- 
panies were not keeping as close a pace 
with the other forces in making for a 
firm establishment of this new and es- 
sential enterprise—aviation. Mr. Moray 
said: 

Anxious to Solve Problem 


“One would be speaking the minds of 
the best of American insurance compa- 
nies if he stated that the companies feel 
it incumbent upon them to solve this 
problem for the aviation transportation 
industry; that they feel they owe it to 
that or any other new industry if for no 
other reason than to justify their right 
to function, unmolested by governmental 
interference and governmental competi- 
tion in the older industries which have 
so generously co-operated with insurance 
companies in the past. 

“Does someone say, ‘If that is true, 
then why this delay? Surely if we of the 
aviation industry have wrought the mira- 
cles you perceive, the insurance frater- 
nity should be able to solve its lesser 
problems more promptly.’ 

“There are several causes for this de- 
lay. For instance, when a manufacturer 
is asked to quote prices on an aeroplane 
or any of its component parts, before he 
makes that quotation he definitely knows 
the cost; he knows the cost of raw ma- 
terial, of labor, and all the other things 
which go to make up his product. If he 
was asked to quote his price first and 
then manufacture and determine his cost 
by experience, would he not think that 
a strange request? 

“Vet, that is just the position in which 
insurance companies at present find 
themselves as respects the cost of avia- 
tion insurance. They are striving dili- 
gently through a veritable maze of fac- 
tors that complicate the problem of de- 
termining this cost. That it is a maze, 
I think anyone will agree who will stop 
to consider for a moment a few of the 

(Continued on Page 38) 


Unexpected Delay On 
New Bond Form No. 8 


J. E. BAUM OF A. B. A. INVOLVED 





He Approves Bond m Committee Meet- 
ings With Surety Ass’n. But Later 
Won't Ratify This Approval 





The new Form 8 bankers’ blanket bond 
has almost but not quite been approved 
by the insurance committee of the Am- 
erican Bankers Association, following 
months of conference with the blanket 


bond committee of the Surety Associa- 
tion of America and its sub-committee. 

Last Monday and Tuesday when a 
prolonged meeting was held at the Ho- 
tel Pennsylvania, New York, it looked 
as though the long-awaited form would 
be finally put through. James E. Baum, 
manager of the A. B. A. insurance de- 
partment, had given it the official stamp 
of approval of his organization and all 
difficulties had apparently been ironed 
out. 

But to the surprise of the surety men 
Mr. Baum ‘threw an unexpected obstacle 
into the way when he withdrew the ap- 
proval of the A. B. A. and told the 
blanket bond committee of the Surety 
Association that he was not quite sat- 
ised with certain features of the form 
which would have to be rectified before 
he ratified his approval of the bond. 

The decision of the surety men follow- 
ing this bit of maneuvering was that they 
would send the entire matter to the 
executive committee of the Surety Asso- 
ciation, which body would immediately 
get in touch with the executive com- 
mittee of the A. B. A. The special sub- 
committee created for the purpose of 
drafting the new form in conjunction 
with the special insurance committee of 
the A. B. A. was discharged. 

Said a prominent member of the blan- 
ket bond committee this week: “If Baum 
sees fit not to ratify his approval of 
Form 8 after he had previously adjudged 
it O. K., we will put the bond on the 
market anyway. We don’t have to wor- 
ry about the banks refusing to take the 
coverage as it is much broader than our 
previous bankers’ blanket bond form. We 
have already made several changes in 
Form 8 in accordance with Baum’s sug- 
gestions and feel that it should go 
through in its present shape.” 





NEW P. G. COMPANY ON COAST 

A new company being organized on 
the coast is the Plate Glass Insurance 
Co. of America with a capital of $250,000 
and a sole territory at first of California. 
R. A. Zeisz and associates of San Fran- 
cisco are its backers. 





ANOTHER TALK BY LOTT 


Edson S. Lott, president, United States 
Casualty, is to make another talk on 
compulsory atuomobile insurance before 
the convention of the Kentucky Associa- 
tion of Insurance Agents on June 28-29. 





ANNUAL EXCURSION DATE 
The Maryland Casualty home office 
force will hold its annual summer excur- 
sion on June 26 at Tolchester, Md. 
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Making Headway On 
Nat’l. Council Program 


STILL PENDING IN MANY STATES 





About Ten States Have Approved All 
Proposals; Others Raise Objection 
to Certain Features 





These are busy days for the executive 
staff of the National Council on Com- 
pensation as they have on their hands 
the job of getting nation-wide approval 


to the new compensation underwriting 
program which is slated to become effec- 
tive this Summer. About ten states have 
already approved all proposals contained 
in the program but a number of them 
are raising objections which demand 
prompt attention. Here’s the status of 
the various states to the several pro- 
posals, as compiled in the June issue of 
the “Uscasco Bulletin,” edited by Dr. R. 
S. Keelor, liability manager of the 
United States Casualty: 


Changes Pending In Some States 


In Alabama the amendment of the ex- 
ecutive officers rule and the revised ex- 
perience rating plan have been approved. 
The other changes are still pending. 

In Arizona they are all pending 

In California they are under consider- 
ation but have been postponed. 

In Colorado they are all pending with 
the expectation that they will be ap- 
proved to become effective August Ist. 
In Connecticut they have all been 
adopted. In Georgia the expense con- 
stant is pending; the revised minimum 
premium formula has been approved; the 
special minimum premium proposal is 
pending and the executive officers rule 
and revised experience rating plan have 
been approved. 

In Illinois all of the proposals have 
been approved. In Indiana all of the 
proposals have been approved. In Iowa 
all of the proposals have been approved. 
In Kansas all of the proposals are still 
pending. 

In Kentucky all of the proposals are 
still pending, with the expectation that 
they will be adopted to become effective 
August Ist. In Louisiana all of the pro- 
posals have been approved. In Maine 
the executive officers rule and revised 
experience rating plan have been ap- 
proved. In Maine the executive officers 
rule and revised experience rating plan 

(Continued on Page 37) 


P. G. Rates May Take A 
10% Cut Country-Wide 


DISCUSSED AT SPECIAL MEET 





Committee of Seven Named to Investi- 
gate; Also Committee to Consider 
Consolidation of Bureaus 





Plate glass insurance rates and com- 
missions loomed up on Tuesday as the 
all-engrossing topics for discussion at a 
special meeting, called by N. C. Stevens, 
Aetna Casualty & Surety, of the W. F. 
Moore bureau and the plate glass de- 


partment of the National Bureau of Cas- 
ualty & Surety Underwriters. 

Two important actions were taken, 
namely, to appoint a committee of six 
executives for the purpose of investigat- 
ing the plate glass situation as regards 
the existence of two bureaus with the 
possibility of consolidation into one bu- 
reau; secondly, the naming of a commit- 
tee of seven companies, headed by the 
New York Casualty, to view conditions 
including the contemplated nation-wide 
adjustment of rates and commissions. 
Other companies on this committee are: 
Globe Indemnity, Great American In- 
demnity, Travelers, Maryland Casualty, 
Lloyd’s Plate Glass and Massachusetts 
Bonding. 

Regarding the reduction in rates, it 
was estimated by those present that a 
country-wide decrease of approximately 
10% would be necessary in order for the 
stock casualty companies to meet the 
competition of mutuals, reciprocals and 
companies writing the 50-50 plan. 

At the meeting a good deal of atten- 
tion was given to a statistical review 
of the plate glass experience for 1926- 
1927, prepared by the National Bureau, 
and showing adjusted premiums, losses 
and percentages of increase or decrease 
for each location. 





E. M. ALLEN RETURNS 


E. M. Allen, executive vice-president, 
National Surety, returned on Wednesday 
from a trip of six weeks abroad, during 
which he visited England, France and 
Germany. Although his visit was largely 
for pleasure, Mr. Allen was a keen ob- 
server of insurance conditions abroad. 
The National Surety is now writing cre«- 
it insurance generally throughout Europe 
but has not as yet branched out in'o 
other lines. 
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N. Y. Compensation Law 
Is Given a Clean Bill 


PROFESSOR ROGERS’ REPORT OUT 





Moreland Commissioner Declares Act Is 
Honestly Administered; Removes 
All Charges of Fraud 





The workmen’s compensation law in 
New York state has come through a long 
series of important hearings with a clean 
bill of health as.a result of the investi- 
gation conducted last winter by Profes- 
sor Lindsay Rogers of Columbia Uni- 
versity, Moreland Commissioner, ap- 
pointed ‘by Governor Smith. Professor 
Rogers says emphatically in his prelim- 
inary report submitted to Governor 
Smith on June 1 and made public this 
week that the law is being honestly ad- 
ministered and by so doing buries with 
a finality all charges of fraudulent ad- 
ministration made in newspaper inter- 
views by Senator James S: Truman, 
chairman of the Industrial Survey Com- 
mission; by Assemblyman J. W. Cor- 
naire, a member of the commission, and 
by Henry D. Sayer, executive secretary 
of the commission. 

Although these newspaper interviews 
were repudiated when their authors ap- 
peared last January before Professor 
Rogers, the report makes it all the 
clearer that there was not a scintilla of 
evidence in the possession of the Indus- 
trial Survey Commission indicating that 
any employe of the Bureau of Work- 
men’s Compensation was corrupt. 

This preliminary report relates only 
to charges of fraud. The second report 
which will be published shortly will dis- 
cuss the administration of the bureau of 
workmen’s compensation and will recom- 
mend improvements and legislative ac- 
tion. 

Ten Definite Conclusions 


Professor Rogers summarizes his re- 
port and states his conclusions in ten 
paragraphs as follows: 

“1. The charges of fraud and corrup- 
tion in the department of labor which 
had been made in newspaper statements 
by Senator James S. Truman, Assemblv- 
man Jasper W. Cornaire, and Henry D. 
Sayer, were withdrawn as soon as my 
investigation began. 

“2. The evidence before the Industrial 

Survey Commission in respect of fraud- 
ulent compensation claims did not war- 
rant charges that the workmen’s com- 
pensation law had been corruptly ad- 
ministered. 
3. The testimony of insurance car- 
riers at my hearings was to the effect 
that there is a smaller percentage of 
fraud in workmen’s compensation claims 
than in other forms of insurance. 
_ “4. No evidence was presented to me 
indicating the dishonesty or improper 
conduct of any employe of the Depart- 
ment of Labor. 

“35. My investigation was as exhaus- 
tive as I could make it and failed to un- 
cover any evidence indicating that the 
compensation law is corruptly admin- 
istered. I availed myself of every sug- 
gestion made to me. No one with a 
Story to tell was denied a_ hearing. 
Charges of fraud against the department 
have not been sustained. The Work- 
men’s Compensation Bureau, so far as its 
honesty is concerned, comes out of my 
vestigation with a clean bill of health. 
It is for this reason that I have deemed 
It necessary to describe in such detail 
the unsuccessful attempts which I made 
to probe and find if there were any em- 
Ploves who were unfaithful to their trust, 
and to discuss so minutely the procedure 
of my investigation. 

Possibilities of Fraud 


5. Possibilities of successful fraud 
are greater in respect of the relations 
etween carriers and the department 
than in respect of the relations between 
the department and claimants. 


“rs 


/. The department should keep more 


“ 


constantly in mind the possibility of the 
successful prosecution of fraudulent com- 
pensation claims and should attempt to 
reduce the number of such claims 
through devices such as those described 
above. 

“8. The legislative inquiry into fraud- 


-ulent compensation claims would prob- 


ably not have been undertaken if the 


Industrial Commissioner had not held 

: ; &y 
the insurance companies at arms 
length. 


“9 The fact that Henry D. Sayer, the 
executive secretary of the Industrial 
Survey Commission, is an ex-industrial 
commissioner, and president of the Wolff 
Industrial Service, Inc., and thus was in- 
vestigating the department out of whose 
activities his company derived its income, 
determined the nature and scope of the 
inquiry by the Industrial Survey Com- 
mission. 

“10. The possibility of successful fraud 
in compensation claims is increased, 
rather than lessened, by certain admin- 
istrative conditions in the department of 
labor. These conditions go to larger 
questions of efficiencv. They are com- 
plained of with justification by carriers 
and claimants. The issues raised are ex- 
ceedingly complex. They have been 
hinted at in this report. A full discus- 
sion is reserved for my second report.” 

The report of the Moreland Commis- 
sioner is a document of forty closely 
printed pages. Its conclusions are 
based on 1200 pages of stenographic 
testimony, evidence presented by repre- 
sentatives of insurance carriers writing 
98% of the workmen’s compensation in- 
surance in the state, hundreds of letters 
received by the Commissioner, and three 
months of investigation in the claims 
division of the department of labor. 


Scores ‘Mr. Sayer’s Activities 


Professor Rogers deals at some length 
with the the activities of Mr. Sayer as 
president of the Wolff Industrial Serv- 
ice, Inc., an organization which provides 
medical care for injured workmen and 
has an income of nearly half a million 
dollars a year from insurance carriers 
and employers. Mr. Saver. the report 
points out, was an official of the depart- 
ment of labor from 1915 to 1923 and 
served for two years of this time as the 
industrial commissioner. He _ then be- 
came connected with the Wolff Indus- 
trial Service, Inc. 

“Through it,” the report declares. 
“Mr. Sayer kept in constant touch with 
the Workmen’s Compensation Bureau 
and the insurance carriers. His leav- 
ing public life caused no hiatus in his 
connection with the administration of 
the statute. As president of the Wolff 


Industrial Service, Inc., Mr. Sayer has 
business relations with most of the car- 
riers who provide the medical care 
which the statute prescribes that em- 
ployers must give to their injured em- 
ployes. To the Industrial Survey Com- 
mission, therefore, Mr. Sayer brought a 
rather unique experience of compensa- 
tion cases and procedure and a long and 
uninterrupted acquaintance with the em- 
ployes of the department of labor and 
with the officials of insurance companies 
Some employes of the Wolff Industrial 
Service are ex-employes of the depart- 
ment. 

“He, as president of a service which 
furnished the medical care required by 
the workmen’s compensation law and its 
administration by the department of la- 
bor, provided a liaison between the in- 
surance carriers by whom his service is 
employed and the Industrial Survey 
Commission of which he was executive 
secretary. It is highly improbable, 
therefore, that if the Industrial Commis- 
sioner had not isolated himself from the 
insurance companies, and if Mr. Sayer, 
with his insurance connections, had not 
been executive secretary of the Indus- 
trial Survey Commission, charges of 
fraudulent workmen’s compensation 
cases would ever have been made.” 


Discuss Brooklyn “Fake” Claims 


An elaborate analysis was presented of 
the ten cases which were made public by 
the Industrial Survey Commission. This 
evidence, Professor Rogers points out, 
only shows that insurance companies 
had been victimized in some workman’s 
compensation cases as they are victim- 
ized in every other form of insurance. 
There was no indication that any em- 
ploye of the department was interested 
in any one of these claims. In five of 
the ten cases the insurance companies 
detected the fraud before any money 
was paid. In the other five cases the 
total payments amounted to $14,469 dur- 
ing a period when the total compensa- 
tion payments by all carriers had been 
$77,000,000. “I will leave it,” the report 
remarks, “to those who are skilled in the 
use of decimals to calculate the percent- 
age of total payments by insurance car- 
riers represented by these five fraudu- 
lent cases.” 

The report contains some criticism of 
the attitude of insurance carriers toward 
the administration of the statute. “Cer- 
tain carriers,” the report declares, 
“stated that it was frequently cheaper 
for them to pay a small claim for com- 
pensation than to make the investiga- 
tion which might be necessary to show 
collusion between the claimant and his 
doctor or to establish the fact of the 
claimant’s perjury. 








INANCIAL strength and years of 

experience—both necessary for the 
successful writing of casualty insur- 
ance and surety bonds. 
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No Selection As Yet 
Of a General Counsel 


EXECUTIVES DEFER ACTION 





A. D. Reid Agaim Chairman and J. A. 
Nelson Vice-Chairman of Association 
of Casualty & Surety Executives 





Although there was lots of talk for 
several weeks before the annual meet- 
ing of the Association of Casualty & 
Surety Executives last week in New York 
City that a selection would be made at 
that time as to a general counsel, the 
meeting passed into history without any 
action being taken on this important 
problem. That a general counsel (or 
perhaps two) will be appointed in the 
very near future is a foregone conclu- 
sion but the Association is inclined to 
be thorough and discerning in its search 
for the right man before taking definite 
action. 

The outcome of last week’s meeting, 
which was attended by twenty-six out 
of the thirty-seven members of the As- 
sociation, indicated the re-election for 
another year of four members of the 
executive committee whose terms had 
expired. These men are: A. Duncan 
Reid, president, Globe Indemnity; J. Ar- 
thur Nelson, president, New Amsterdam 
Casualty; William Brosmith, vice-presi- 
dent and general counsel, the Travelers, 
and R. R. Brown, president, American 
Surety. 

Mr. Reid will again serve as chair- 
man of the executive committee together 
with Mr. Nelson as vice-chairman, both 
having been re-elected to these posts. 
Other members of the committee whose 
terms expire at the semi-annual meeting 
in December are: Jesse S. Phillips, presi- 
dent, Great American Indemnity; C. F. 
Frizzell, vice-president and general man- 
ager, Indemnity Insurance Co. of North 
America, and R. Howard Bland, presi- 
dent, United States F. & G. 


9 . 
Nat’l Council Program 
(Continued from Page 36) 
have been approved, but the other pro- 
posals are still pending. 

In Maryland the revised minimum pre- 
mium formula and the revised experience 
rating plan have been approved, but the 
cther proposals are still pending. In 
Massachusetts the executive officers rule 
has been adopted, but the remaining pro- 
posals are still pending. In Michigan all 
of the proposals have been approved, ex- 
cepting the expense constant which is in 
suspense. In Minnesota the revised ex- 
perience- rating plan has been approved 
to become effective July Ist, but the 
other proposals are still pending with the 
expectation that they will be adopted to 
become effective August Ist. 

In Missouri the revised executive offi- 
cers rule has been approved to become 
effective July Ist, but the other proposals 
are still pending, although likely to be 
adopted and to become effective July 1st. 
In Nebraska all of the proposals have 
been adopted. In New Jersey the re- 
vised experience rating plan has been 
disapproved, the executive officers rule 
has been approved to become effective 
July Ist, and the remaining proposals 
have been postponed. 

In New Hampshire the executive offi- 
cers rule has been approved, but the 
remaining proposals are still pending. In 
New York manual changes differing 
more or less from those here under con- 
sideration have been approved and are 
now in effect. In Rhode Island all of 
the proposals have been approved. In 
Tennessee the revised minimum premium 
formula. the eexcutive officers rule and 
the revised experience rating plan have 
been approved; the other proposals are, 
however, still pending. 

In Texas all of the proposals are pend- 
ing. In Vermont the expense constant, 
the revised minimum premium formula, 
the executive officers rule and the re- 
vised experience rating plan have been 
approved. 
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Moray On Aviation 


(Continued from Page 36) 


contingencies that confront the insurance 
company in rating the various hazards 
involved. 

Responsibility for Aviator’s Death 

“First, take one of the lesser items— 
the aviation company’s financial respon- 
sibility for the death of the aviator or 
other employes in the machine. Of this 
problem there are several subdivisions. 

“Certain states have enacted compen- 
sation laws definitely fixing the amount 
of money due the dependents of a work- 
man in case he is killed or injured in his 
occupation. The laws of some states ap- 
ply to employes whether they are killed 
within that state or outside of it, termed 
‘extra territorial. The laws of other 
states apply only to accidents which oc- 
cur within the borders of that state— 
termed ‘not extraterritorial.’ 

“Then we have the so-called common 
law states in which there have been no 
compensation laws enacted and wherein 
the dependents. of an employe, in case of 
his death, are not legally entitled to any 
money unless they sue at common law 
and prove negligence on the part of the 
employer. 

“There is a fourth subdivision which 
probably would apply to aviation trans- 
portation companies operated in con- 
junction with railroads. The employes of 
such a company would probably come 
under the present federal employers lia- 
bility act or some similar law which 
Congress in its wisdom may enact.” 

Mr. Moray then aked: “Now, what 
do these subdivisions mean so far as 
aviation insurance is concerned?” 

He felt that for the purpose of uni- 
formity, it should be assumed, when re- 
ferring to a crash, that the employe is 
killed and that he leaves as dependents 


a wife, under thirty, and three children, 
ages approximately six, four and two 
years.” 


Continuing his explanation, he said: “If 
an aviation transportation company sends 
a plane from Boston to Florida and em- 
ploys the aviator in Massachusetts, what- 
ever the crash, his dependents will be 
entitled to $6,550. If employed in Con- 
necticut, they will be entitled to about 
the same. If employed in New York, 
they will be entitled to $29,000; in New 
Jersey to $12,000. If in Pennsylvania— 
a state with no extra-territorial provi- 
sion in its law—and the crash is in Penn- 
sylvania, the dependents will be entitled 
to $8,000. 

“If, however, the crash is in any of 
the beforementioned states, the depend- 
ents of the aviator will be entitled either 
to the compensation award of that state, 
or they will have to sue at common law 
and prove negligence. Which of these 
two conditions will prevail is dependent 
upon several contingencies among which 
is the nature of the contract made with 
the aviator.” 


Must Know Where Deaths Will Occur 

Mr. Moray took up the situation in a 
number of other states telling just how 
compensation awards would differ. He 
then said: “It, therefore, can be seen 
that insurance companies must not only 
endeavor to foresee the number of people 
to be killed per a million flying miles, 
but they must endeavor to foresee where 
they will be killed, if they are to even 
approximate this cost.” 

Another problem which needed solu- 
tion by the companies, in Mr. Moray’s 
opinion, was the limitation to the amount 
at risk on any one contingency. Rein- 
surance, of course, is necessary and in 
case of large amounts Mr. Moray said 
that the writing company needs to be 
not only a banker but a super-banker. 
He added: “It must not only be sure 
that the company with whom it reinsures 
is financially responsible at the present 
moment, but that it will be financially re- 
sponsible five, ten, or perhaps thirty 
years hence. It is almost a certainty that 


claims for damage will have to be liti- 
gated, not necessarily over the question 
of liability for the accident but over the 


amount of damages to which the heirs of 
the deceased are entitled. 

“In some states damage suits can be 
finally adjudicated in one or two years. 
In other states it takes much longer. But 
in a case involving children, under some 
circumstances, the suit might not be 
finally adjudicated for twenty or thirty 
years. Therefore, while the writing 
company is asking much of its reinsur- 
ance companies when it demands the 
privilege of controlling a partnership in 
which it has only perhaps a 5% interest, 
the reinsurance companies are asking 
something of the writing company when 
they request that it shall foresee their 
financial standing a quarter ofa century 
hence.” 





P. G. CLIFF’S NEW CONNECTION 





To Handle New England States For De- 
troit Fidelity & Surety; Formerly 
With Metropolitan Casualty 


Percy G. Cliff has been appointed by 
the Detroit Fidelity & Surety as its res- 
ident vice-president, in charge of the 
Boston branch office, for the entire New 
England states. 


Mr. Cliff is widely known in surety 
circles, and has been one of the largest 
and most successful producers in the 
New England field. He is the son of 
former Mayor Z. E. Cliff of Somerville, 
Mass., and is a graduate of Brown Uni- 
versity. He immediately entered the 
3oston office of the U. S. Fidelity & 
Guaranty, and after serving several years 
as special agent, joined the Globe In- 
demnity at Boston, having charge of the 
development of all fidelity and surety 
business in the New England states. For 
the last four and a half years, Mr. Cliff 
has been manager of surety lines for the 





Metropolitan Casualty at its Boston 
branch. 
W. G. MACKEY MONTH IN JULY 





N. Y. Office of Maryland Casualty Sends 
Out Clever Announcement Resembling 
Political Broadcast 

In announcing another W. G. Mackey 
Month in July for the special cultivation 
of new business, the New York office 
of the Maryland Casualty has made use 
of a publicity circular which very much 
resembles a political campaign broadcast. 
The attractive heading reads: “Announc- 
ing the Candidacy of William G. Mack- 
ey for Your Favorable Consideration” 
and the letter is signed by J. Ives Bar- 
ton as campaign manager with campaign 
headquarters at the 105 William street 
offices of the company. 

“When Mr. Mackey makes known his 
platform shortly,” the circular reads, “you 
will find that it is not made up of at- 
tractive words and phrases to secure 
your favor, but that it is the concrete 
expression of the service that he has 
given and will continue to give his 
friends in the business in the future.” 





MORRISSEY WINS 1ST PRIZE 


William H. Morrissey, of South Deer- 
field, Mass., was the winner of the first 
prize of $100 in the spring prize con- 
test conducted by the Massachusetts Ac- 
cident. Frank J. Feighery, of Springfield, 
Mass., winner of the two contests imme- 
diately preceding, won second prize. 





WORKING ON TWO NEW FORMS 


The Surety Association of America is 
now working on two more new bond 
forms. One is known as the bankers’ 
securities bond while the other, as yet 
unnamed, will guarantee the genuineness 
of signatures on stock certificates. 





OAKLEY GOING TO EUROPE 
Alonzo G. Oakley, vice-president of 
the United States F. & G., in New York, 
is planning a month’s trip to Europe in 
August. Mr. Oakley will spend quite 
a bit of time in Spain. 


Big Bill 
(Continued from Page 19) 


Babe Ruth and who can knock a base- 
ball higher and better than the blue 
sky law—and when it comes to running 
—say, they went down the path like it 
was dinner time at the old boarding 
house. 

* ok x 


I have always wondered what that owl 
on the Employers insignia meant. 
knew that the “wise old owl” never flies 
unless it’s necessary, but it took Tom 
J. Quinlan to explain it. 

You see, Tom Braniff was bringing two 
carloads of Oklahomans, Texans, Arkan- 
sasers and Kansans up to see “the proph- 
ets of the East” and Tommy Quinlan— 
who, on the side is assistant super- 
intendent of agents of the Employers 
Group—was supposed to meet them in 
St. Louis. His train from:Chicago missed 
the train from Oklahoma and Tommy, 
who had never before tried the air for 
anything but breathing, chartered an air- 
plane and lived up to the motto of the 
wise old owl “to fly when necessary.” 
Taking the air, he headed East and 
caught the “Southwestern Limited” at In- 
dianapolis with about fifteen minutes to 
spare, and on boarding the train insisted 
that his white face was caused by a 
brand of shaving lotion. 

* * x 


Boston is a great place. They got golf 
courses where some men go round in 
circles and some go round in prayer and 
the course record is held by a man who, 
it was later found out, ate tin cans and 
washlines. 

Boston is a very chummy city. If you 
have lived in a house 200 years, you are 
a citizen—but anything less than that 


makes you a stranger in town, sure 
enough. 
Down in Oklahoma, where I caper 


around in chaps and spurs, any self-re- 
specting house blows away every ten 
years and gives the guy in the next 
county a chance. 

+ ook 


One of the things in early history 
that always fascinated me was the story 
of the Boston Tea Party where they 
threw out the tea—but gosh, so did I 
when I tasted it. Their tea is weaker 
than after the walk home. To my mind 
the right way to make tea is to put 
tea in it, then have a good old-fashioned 
Boston tea party. 

* * * 


There were several interesting and ed- 
ucational meetings at this Employers’ 
Group party. “Ed” Stone, who it is gen- 
erally supposed has something to do with 
Employers’ affairs throughout these 
United States, made speeches. If I 
could explain like he can, I could sure 
get out every night. 

One of the things he explained—and 
let me tell you he made it plain—was 
that the Employers’ wants business—not 
just business, but good business, with 
little “profits sticking out all over it” 
and it is my hunch Ed will get it, too, 
for the agents who attended that party 
went home with a firm determination to 
send him plenty of it. 

+ 


I like to hear Ed Stone talk and I 
believe everything he says—but—if he 
ever introduces me to another Scotsman 
I am going to take him snipe-hunting. 
He introduced a Scot from Glasgow to 
that party in Boston who made a speech 
with more Scotch accent than a cork- 
screw, and after listening to him for an 
hour, I'll be darned if he didn’t—but say, 
that would be giving the whole thing 
away! 

* * * 

Boss Stone’s closing speech had a “R. 
S. U. P. P.” on it which meant: “Re- 
turn, sending us profitable premiums.” 

a tee 


It was a great party. 
other—if invited. 
Phil 


I'll go to an- 


“Tebco” Braniff. 
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Is the Home Office 
Alive to Your 
Problems? 


T IS DIFFICULT for 
the man in the Home 
Office to appreciate your 
problems in the field un- 
less he can get them from 
your standpoint. Close 
contact with agents, plus 
a readiness to be sympa- 
thetic to agents’ prob 
lems, has created in the 
U. S. F. and G. field 
force a spirit that is prop- 
erly reflected in increas 
ing premium volume. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 
Home Office: 


BALTIMORE MARYLAND 





$175,000,000 Paid in Claims in 31 Years 
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Travelers Analyzes 
Industrial Accidents 


ARE PREVENTABLE 


Real Need Is To Tabulate Actual Acci- 
dent Causes So That Remedy Can 
Be Quickly Applied 


SAYS 98% 








The Travelers Insurance Co., always 
helpful with its statistical information 
bearing on accidents, has completed an 
analysis of 12,000 cases taken at random 
from its closed-claim files and 63,000 oth- 
er cases taken from the records of plant 
owners, in which it has been found that 
98% of the industrial accidents occur- 
ring today in this country may be pre- 
vented by the recognition of basic acci- 
dent principles. Furthermore, through 
an investigation of actuarial records, of 
engineers’ reports and with the co-op- 
eration of employers it has been ascer- 
tained that 88% of all industrial acci- 
dents can be prevented through the en- 
forcement of proper safety rules and 
that only 10% result from improper phys- 
ical conditions in plants. 

Unpreventable accidents constitute 
only 2% of the total number which are 
taking the lives of more than 20,000 
people a year, and costing people in this 
country an additional ten billions annu- 
ally in the price they pay for the neces- 
sities of life. 

Need Knowledge of Basic Causes 

In determining the basic accident caus- 
es of industrial mishaps the analysis sep- 
arates the factors according to super- 
visory or physical conditions. Under the 
heading of “supervisory” the seven basic 
causes are enumerated as faulty instruc- 
tion, inability of employe, poor discipline, 
lack of concentration, unsafe practices, 
mentally unfit and physically unfit. Like- 
wise, under the heading of “physical con- 
ditions” the seven major factors are list- 
ed as including physical hazards, poor 
housekeeping, defective equipment, un- 
safe building conditions, improper work- 
ing conditions, improper planning and 
improper dress or apparel. The point 
is emphasized that reduction of accidents 
can come only through knowledge of 
basic accident causes, and that such pre- 
vention work i is a science. 

In reviewing the thousands of annual 
reports of accidents covering the ex- 
perience of individual manufacturing 
plants classified within industrial groups, 
cities, states and the country as a whole, 
the inspection and engineering division of 
the Travelers found almost invariably that 
accidents are assigned to so-called causes 
such as slips and falls, falling objects, 
burns, eye injuries, flying objects and hit 
by or against. These are in no sense of 
the word causes of accidents, the analysis 
explains, as for example, “falls of per- 
sons” constitute obviously a cause of in- 
jury but not the cause of an accident. 
It is pointed out that it is rare indeed 
that actual accident causes are tabulated 
in such a manner that the remedy can 
leadily be located and applied. 

As an example of the type of accident 
ordinarily misclassified as one caused by 
physical or mechanical hazards reference 
is made to the case of an employe who 
was caught in the gears of a machine, 
the cause of which accident was de- 
scribed as “caught in gears.” The basic 
analysis showed that the employe re- 
moved the guard contrary to orders and 
that the accident should be charged to 
“disobeying of instructions,” which is in- 
cluded under the supervisory group of 
basic causes. Many other illustrations 
are cited in the analysis, showing that 
the usual cause quoted has been incor- 
rect and that if the basic cause were 
Properly determined steps could be taken 
to remedy the situation. 

Reduce Minor Accident Frequency First 


It is not only possible to prevent the 
steater majority of accidents but also 
to do it by the exercise of the very meth- 
ods that make for economy, efficiency, 
greater production and greater profits. 
he experience of the Travelers engi- 
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Infringements or claims of infringements of Patents and 
Trade Marks come when least expected. 


Brokers and Agents may now increase their incomes and 
render this most valuable protection with the broad 
forms of contracts now offered. 


Communicate at once with 
AMERICAN PATENT PROTECTION CORPORATION 
Charles H. Remington, President 
Suites 1801-1805 and 1811-13, 551 Fifth Ave., New York, N. Y. 
Telephones: Vanderbilt 10381-10382-10383 








neers proves that by concentrating upon 
the reduction of minor accident frequen- 
cy there automatically will result a re- 
duction of major or severe accidents. 
Both supervisory and physical causes, it 
is explained, are ‘primarily within the 
control of the employe or the employer. 
A careful employe can perform his work 
safely even under hazardous operative 
conditions, and the employer can pro- 
duce safety since it lies within his pow- 
er to employ careful and experienced 
help, train, instruct and supervise his 
employes properly and guard his ma- 
chines and correct unsafe methods or 
practices. 

The analysis concludes with the 
thought that recognition of basic accident 
principles within a period of a few years 
will make possible a reduction of 50% 
in the industrial-accident frequency in 
the United States, and incidentally will 
result in an estimated saving of five 
billion dollars annually in accident costs 
which at present are borne by the em- 
ployer and finally by the public, which 
must absorb all industrial economic loss. 





ROOSEVELT BOOMED FOR GOV. 


The daily newspapers this week report- 
ed that Governor Smith’s advisers are 
understood to be considering Franklin D. 
Roosevelt, New York vice-president of 
the Fidelity & Depcsit, as the outstand- 
ing man for Governor of New York. 
Mr. Roosevelt nominated Al Smith in 
1924 during the convention in Madison 


_ Square Garden, and is scheduled to again 


place him in nomination at the Demo- 
cratic Convention at Houston next week. 





BOOKLET BY L. S. SENIOR 


The Insurance Society of New York 
has devoted its eighth booklet of Howe 
readings in insurance to a “History of 
Rate Making Organizations and Theory 
of Schedule and Experience Rating,” by 
Leon S. Senior, manager and secretary, 
Compensation Inspection Rating Board. 





APPROVE CAPITAL INCREASE 

Stockholders of the Independence In- 
demnity have voted to increase the cap- 
ital stock from $1,500,000 to $2,500,000, 
although no action has been taken on 
the disposition of this increase. 


OBSERVING C. M. BERGER MONTH 





June Accident Drive of London Guaran- 
tee Honors His 5th Year As U. S. 
Manager and Company’s 35th 
Year Here 
The London Guarantee &.Accident is 
now conducting a country-wide accident 
insurance drive which has a_ two-fold 
significance. In the first place, 1928 is 
the thirty-fifth anniversary of the year 
that the company started to write busi- 
ness in this country. Then, too, it is 
the fifth anniversary of C. M. Berger’s 
appointment as manager of the United 
States branch although the twenty-sixth 
year of his connection with the company. 
The company has felt that such an oc- 
casion deserves a special celebration and 
as Mr. Berger is particularly anxious 
of increasing the company’s accident 
business, this month has been selected 
during which all agents will undertake 
to write at least one new accident policy. 
Each policy will bear the sticker saying 
“Congratulations, Mr. Berger, on your 
fifth anniversary as United States man- 
ager of the London Guarantee & Acci- 
dent,” and on the last day of the month 

they will all be placed on his desk. 





MEE HAS OLD SURETY BOND 


Vice-president John L. Mee of the Na- 
tional Surety has in his office an old 
bond dating back to Revolutionary times, 
showing that personal suretyship was an 
evil to be reckoned with even in those 
days. The bond which requires surety 
amounting to exactly twice the sum in- 
volved, is clear and distinct, despite the 
fact that it is more than 150 years old. 





F. & D. MAN HONORED 


W. M. Wolff, resident vice-president 
of the Fidelity & Deposit in Milwaukee, 
is to be chairman of the finance commit- 
tee for Wisconsin’s third annual Insur- 
ance Day which will be held in Milwau- 
kee on October 24. 





17 IN ROCHESTER SCHOOL 


Seventeen successful members of the 
insurance class conducted by the Roch- 
ester Underwriters Board and Casualty 
Club during the past year were awarded 
certificates last week. This class was the 
first to be inaugurated in Rochester. 












BUSINESS-BUILDERS 


Fidelity and Surety Bonds, 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 
Massachusetts Bonding and Insurance Company 


BOSTON T. J. FALVEY, President 
Capital Policyholders Surplus Assets 
$4,000,000 $8,900,376.30 $17,503,865.43 


Write For Territory 


DEVELOPING 
Liability Workmen’s 








QUICK PAYMENT OF $62,500 
London “Daily Mail” Raises Its Limits 
On Coupon Insurance and Within 
Two Hours Pays A Big Claim 
Once again the London “Daily Mail,” 
which does a large business in news- 
paper coupon insurance, has raised the 
amount of its premium payable in case 
of death from a train accident. The 
sum has been raised from $50,000 to $62,- 
500, and from $100,000 to $125,000 in the 
case of married couples, only one of 
whom needs to be a registered reader of 

the paper. 

Only a few hours after this announce- 
ment one of the paper’s re gistered read- 
ers died from injuries received in a train 
wreck and $62,500 was immediately paid 
by the “Daily Mail.” This astonishing 
coincidence is a sequel to a train smash 
near Newark, Eng., which was reported 
in the “Daily Mail” in the column next 
to the announcement of the extended 
offer. 

Another strange feature of the pay- 
ment was the accident took place a few 
hours before the new offer came into 
force, and, strictly speaking, was covered 
by the then existing $50,000 premium. 
The victim, W. Leslie Thompson, an in- 
surance man, died a few hours after the 
$62,500 benefit had taken effect. It was 
decided, however, that the widow should 
benefit by the full amount of £12,500. Mr. 
Thompson, formerly an agent for the 
Sun Insurance Co., was recently appoint- 
ed a superintendent of that office. 





QUINLAN’S SOLO AIR TRIP 





Employers’ Liability Executive Misses 
Train at St. Louis But Hires Plane 
to Catch It at Indianapolis 
Thomas Quinlan, assistant superintend- 
ent of agencies of the Employers’ Liabil- 
ity, has made his solo trip in an airplane 
and he likes it. It all came about when 
Mr. Quinlan was scheduled recently to 
meet the Southwestern Limited in St. 
Louis, which train was taking the T. E. 
Braniff party of thirty agents to the an- 
nual business sessions of the Employers’ 

Group in Boston. 

Unfortunately Mr. Quinlan missed the 
train and after some moments of des- 
perate thinking he decided that the best 
thing to do was to charter an airplane 
at the St. Louis airport and fly to In- 
dianapolis, where he surely hoped to 
make the train connection. That he made 
it is now a matter of history. Mr. Quin- 
lan says: “Oh, boy, what a ride! We 
just beat the train to Indianapolis by 
fifteen minutes, giving me just enough 
time to rush to the station and join the 
Braniff party.” He had never been up 
in the air before in his life. 





DEFENDS WOMEN DRIVERS 





Travelers Survey Shows They Are Re- 
sponsible For Only 5% of All Auto- 
mobile Accidents 

Women are behind the wheel in only 
5% of the automobile accidents which 


in the course of a year run into the 
thousands, according to a survey just 
made by the Travelers. This information 
may or may not disprove some men’s 
conceptions that women drivers are to 
blame for more than their share of the 
motor mishaps. 

Apparently women drivers are having 
their greatest difficulty in avoiding hit- 
ting parked cars or in getting their auto- 
mobiles into or out of parking space, 
because the survey shows that one out of 
every five of the motor accidents in 
which they figured involved some ele- 
ment of parking. Loss of control is the 
cause in only a few cases. 





N. Y. INDEMNITY APPOINTMENT 


The New York Indemnity Company 
has named Herman N. Dosker & Co. 
as its general agents for casualty and 
surety business at Grand Rapids, Michi- 
gan. 
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Reorganization Of Southern Surety 


(Continued from Page 1) 


program contemplates a close relation- 
ship between our company and the Mis- 
souri State Life. Through interests close 
to that company we have worked out a 
plan of alliance between the two com- 
panies which should be of inestimable 
benefit to the Southern Surety Co. and 
its stockholders. There is a strong tend- 
ency in the insurance world today to- 
ward alignments of this sort. A great 
part of the success of the large insurance 
companies in Hartford is due to the fact 
that through such ‘ffiliations the com- 
panies there have been in a position to 
offer a variety of insurance coverage. 

Forms Important Working Alliance 

“Many of the people purchasing this 
new issue of stock are interested in the 
Missouri State Life, the fourth largest 
purely stock life company in the country. 
It has over $800,000,000 of insurance in 
force with total assets of approximately 
$35,000,000. It has an agency force of 
over 4,000 and a home office force of 
approximately 600. The company does 
business in practically all the states of 
the Union and we feel that through the 
arrangements we have worked out the 
Southern Surety Co. will get a tremen- 
dous business out of the additional influ- 
ence and prestige brought to the com- 
pany through this connection. 

“The operations of our company will 
be separate and distinct from the opera- 
tions of the Missouri State Life and the 
agency force of our company will operate 
separately. Hillsman Taylor, president 
of the Missouri State Life, will become 
chairman of the board of directors of 
the New York company and some of the 
directors of the Missouri State Life will 
become members of our new board of 
directors. 

“Your board of directors have ap- 
proved the contract and I recommend 
that you do likewise and exchange your 
present stock for stock in the Southern 
Surety Co. of New York which you have 
the privilege of doing, share for share.” 

Complete Copy of Contract 

A full copy of this contract between 
the Southern Surety and Caldwell & Co., 
reads as follows: 

This agreement, entered into this 24th 
day of April, 1928, by and between 
Scuthern Surety Co., an Iowa corpora- 
tion, as First Party ,and Caldwell & Co., 
a Tennessee corporation, as Second 
Party, 

Witnesseth: 

Whereas, the First Party, engaged in 
the casualty insurance business in Iowa, 
the state of its incorporation, and many 
other states of the Union, has claims and 
suits aggregating a large amount against 
other insurance companies arising out of 
their breach of contracts re-insuring 
risks, and has accumulated some assets 
upon which it is difficult to realize a 
satisfactory annual return; and 

Whereas, additional working capital is 
desirable in order that the First Party 
may continue its growth, but it is diffi- 
cult for it to raise working capital be- 
cause of the aforesaid unfortunate expe- 
tiences with re-insurance contracts with 
other companies; and 

Whereas, the First Party deems it best 
for its stockholders that it should sell its 
business as a going concern and certain 
of its assets hereinafter identified to a 
casualty insurance corporation which will 
have adequate working capital, and 
which will give stockholders of the First 
Party the right to take stock therein, 
and the Second Party is willing to organ- 
ize such a casualty insurance corporation 
tc acquire such business and assets on 
the terms hereinafter stated, 


Sale Price is $2,160,000 
Now, Therefore, it is agreed by the 
parties hereto in consideration of the mu- 
tual promises and covenants hereinafter 
contained that: 
1. The Second Party will promptly or- 
ganize a casualty insurance corporation 


under the laws of such state as it shall 
select (hereinafter referred to as the 
“new company”), which said new com- 
pany shall have a capital stock of 250,000 
shares of the par value of $10 each, and 
the Second Party will purchase, or have 
purchased, 130,000 of said shares and such 
other sharés ‘as the stockholders of the 
First Party shall not take under the op- 
tions hereinafter mentioned at $30 per 
share net to the new company. 

2. The Second Party will have said 
new company purchase from the First 
Party, and the First Party will sell to 
the said new company, all of its business 
as a going concern and all of its assets, 
except those assets listed in memoran- 
dum (which was attached) and made a 
part thereof as Exhibit A, for the sum 
of $2,160,000 in cash with the option to 
any stockholder of the First Party who 
desires to take stock in the new com- 
pany instead of the $18 per share par- 
tial liquidating dividend that will result 
from such sale to receive stock at the 
rate of three-fifths of a share of stock 
in the said new company for each share 
of such assenting stock; provided writ- 
ten notice of the exercise of such option 
is given to the new company within 
sixty days after the insurance commis- 
sioner and attorney general of the state 
of Towa approve the re-insurance plan. 
The new company will assume (which 
assumption the Second Party will have 
the new company expressly make) all 
of the liabilities and obligations of the 
First Party saving and excepting only 
capital stock liability and such obliga- 
tions and liabilities as are directly inci- 
dent to the conservation, collection and 
liquidation of the assets listed in said 
Exhibit A. 

3. As a part of said purchase and 
sale, the Second Party will have the said 
new company reinsure and assume all of 
the outstanding policies and bonds of the 
First Party in accordance with the terms 
of all such bonds-and policies as written. 
It being the intention that the said new 
company shall assume all liability of the 
First Party under and by virtue of any 
outstanding policy or bond issued or un- 
dertaken by the First Party including all 
reserve accumulations); and the Second 
Party will have the new company 
promptly file with the Department of In- 
surance or other property authority in 
each state in which the First Party is 
doing business a formal instrument of 
reinsurance and assumption, and likewise 
furnish certified copies of said reinsur- 
ance agreement or riders evidencing the 
execution thereof and the obligation of 
the new company thereunder to each and 
every holder of a policy, bond or risk 
obligation of the First Party. 

Proposal to Stockholders 

4. The First Party, except as to the 
said assets listed in said Exhibit A, will 
pay and turn over to the said new com- 
pany its entire assets, real, personal or 
mixed, consisting of all funds due, accru- 
ing or on hand, real estate, mortgages, 
bonds and any and all other assets, in- 
cluding capital stock assets and title to 
all assets and funds on deposit in the 
insurance department of the state of 
Iowa or elsewhere; all applications, 
cards, indices, records, mailing lists and 
any and all other documents or papers 
pertaining to the business of the First 
Party, or the policies, bonds and risk ob- 
ligations issued or executed by it—such 
conveyance to be evidenced by any and 
all instruments that may now or hereaf- 
ter reasonably be required by the new 
company. 

5. The Second Party will have the 
new company submit to the stockhold- 
ers of the First Party an offer to pur- 
chase their shares of stock (which will 
then represent only an interest in the 
assets listed in the said Exhibit A) at 
$12 per share cash or with stock in the 
new company at the rate of two-fifths of 
a share for each share of stock of the 
First Party, said delivery of stock of the 


new company to be made after the con- 
summation of the aforesaid conveyance; 
provided written notice of the exercise 
of the option desired, accompanied by 
stock certificate of the First Party, prop- 
erly endorsed, is given to the new com- 
pany within sixty days after the Insur- 
ance Commissioner and the Attorney 
General of the state of Iowa approve 
the reinsurance plan. So that each stock- 
holder of the First Party who elects 
under the provisions of this paragraph 
of this contract and also under the pro- 
visions of section 2 of this contract to 
take stock in the new company may re- 
ceive one share of stock in the said new 
company for each share of stock of the 
First Party held by him. 


6. No fractional share of stock of the 
new company will be issued and when- 
ever any stockholder of the First Party 
is entitled to receive under anv of the 
aforesaid options a fraction‘or fractions 
of a share of stock in the new company, 
there shall be issued to him in lieu there- 
of a certificate evidencing such right, 
which certificates the Second Party. at 
any time within six months from the date 
of the approval of the insurance plan 
by the insurance commissioner and the 
attorney general of the state of Iowa, will 
purchase at the rate of $30 per share 
cash or will have the new company issue 
shares as and when said certificates are 
presented in units of one share or mul- 
tiples thereof. 

7. The First Party, as soon as the 
aforesaid conveyance is effected, will pro- 
ceed, as rapidly as possible, to collect, 
realize upon and liquidate the assets list- 
ed in Exhibit A, and shall distribute the 
proceeds thereof as rapidly as possible 
to its stockholders in order that its dis- 
solution may be expeditiously effected, 
and it shall only continue to exist for 
the purpose of such liquidation and dis- 
solution. 

8. The Second Party will have said 
new company promptly qualify for the 
doing of casualty insurance business, not 
only in the state of its incorporation, but 
also in the state of Iowa, all other states 
in which the First Party shall then be 
doing business and the state of New 
York, and each and all of the obligations 
of this contract, anything to the contrary 
herein notwithstanding, shall be condi- 
tioned upon the obtaining of proper con- 
sents and approval of the insurance de- 
partments of Iowa, New York and such 
other states as the Second Party may 
deem necessary. 

9. All rights and obligations of the 
parties in this contract contained shall 
respectively operate in favor of and be 
binding upon the assigns, if any, of the 
respective parties. 

In witness whereof, the parties hereto 
have executed this contract in duplicate 
by their authorized officers on the date 
first above written. 

SOUTHERN SURETY COMPANY. 
(Signed by C. S. Cobb, president; 
attested by E. G. Davis, Secretary.) 

CALDWELL & COMPANY. 

(Signed by Rogers Caldwell, presi- 
dent; attested by C. J. Donovan, 
secretary.) 





JOINS UNION INDEMNITY 





Harry Leonard Is New Surety Manager 
At Home Office; Formerly With N. Y. 
Indemnity and U. S. F. & G. 


The Union Indemnity has appointed 
Harry Leonard as manager of its home 
office fidelity and surety department. 
Before coming to the Union Indemnity 
Mr. Leonard was manager of the branch 
office of the New York Indemnity for 
northern California. Previous to that he 
was for fourteen years manager of the 
branch office of the United States F. & 
G. at Salt Lake City. As a lawyer, 
branch manager and experienced field 
man, Mr. Leonard is equipped with an 
unusual comprehensive knowledge and 
understanding of the problems incident 
to the successful conduct of the surety 
and casualty business. 


—— 


O. R. Beckwith Rejoins 
Aetna Life Companies 


HEADS NEW LEGAL DIVISION 





Will Supervise Legal Relationship of the 
Organization With the Various In- 
surance Departments 





Oliver R. Beckwith, who recently re- 
signed as president of the London & 
Lancashire Indemnity, has returned to 
the Aetna Life organization as the head 
of a newly created legal division. This 
division will be common to the parent 
company and each of its affiliated com- 
panies for the purpose of supervising the 
legal relationships of the companies with 
the several states and their departments, 
directing the conduct of litigation and 
other legal matters arising out of those 
relationships. It will also determine the 
legal correctness and sufficiency of all 
the various forms of contracts of insur- 
ance, reinsurance and suretyship entered 
into by the Aetna Life & Affiliated Com- 
panies. 

Associated with Mr. Beckwith in this 
work will be Robert E. Hall, counsel of 
the Automobile Insurance Co. 

For many years Mr. Beckwith was an 
officer of the Aetna Life and when he 
left the organization six years ago it 
was a matter of considerable regret. His 
return to take up new and important 
responsibilities is a source of pleasure 
to everyone connected with the Aetna 
Life & Affiliated Companies. 





$14,898 AWARDED INSURED 





Jersey Judge Directs Judgment Against 
General Casualty & Surety; Contest- 
ed Policy After Fatality 

Judge Peter F. Daly in the Circuit 
Court last week directed the jury in 
the case of Joseph Roth and his wife, 
Minnie, against the General Casualty & 
Surety, in Elizabeth, to report a verdict 
for the full amount sued for, with in- 
terest. The jury returned a verdict for 
$14,898, which included interest amount- 
ing to $4,898.21. 

The Roths sued the surety company 
for $10,000, the amount of a liability 
policy the company issued to them in 
May, 1921, which covered a truck owned 
by the Roths. In June, 1921, Edward 
and Jacob Mendel were killed by Roth’s 
truck in Rahway. The widows of both 
men brought suit against the Roths. The 
result of the trial was a verdict of $55,- 
000 in favor of the Mendels. The Court 
of Appeals reversed the verdict and a 
new trial was ordered. At the second 
trial the Mendels were awarded a ver- 
dict of $23,000. 

The insurance*company refused to pay 
the face of the policy on the ground 
that certain provisions of the policy had 
not been complied with by the Roths. 
Judge Daly ruled otherwise and ordered 
a full verdict against the insurance com- 
pany. 





HUDSON CASUALTY DINNER 





Takes Place This Evening, Hotel Com- 
modore; Invitations Issued in 
Form of Policy 
The Hudson Casualty Agency Club, 
composed of producing agents, directors 
and officers of the Hudson Casualty, 
have made preparations for a_ get-to- 
gether dinner which will be held this 
evening in the east room of the Hotel 

Commodore, New York. 

The invitation to the dinner is the 
most unique ever issued by any insur- 
ance organization. It is in the form of @ 
policy, with the name of the guesi on 
the outside, where the name of the as- 
sured usually appears. , 

On the inside of the policy-invitation 
it states that “the guests be provided 
with food, refreshments and entertain- 
ment far the evening. It is also agree 


that the guest will not talk ‘shop’ dur- 
ing the evening.” 
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Says Insurance Means 
Industrial Progress 


FINE ADDRESS BY H. W. IVES 





Casualty Clearmg House Executive 
Urges Texas Chamber of Commerce 
to View Insurance in True Light 





Declaring that “insurance has made 
the world safe for industrial progress,” 
Henry Swift Ives, vice-president of the 
Casualty Information Clearing House of 
Chicago, entered upon a most interesting 
discussion of the institution of insurance 
in an address before the convention of 
the West Texas Chamber of Commerce, 
Fort Worth, on June 19. The address 
was sprinkled with such phrases as, “it 
reigns without commanding”; “the world 
is its empire,” and “Service, not dictator- 
ship, is the essence of its power,” giving 
it all the flavor and accent of a state 
paper. 

Mr. Ives spoke in part as follows: 

“Unfortunately the accomplishments of 
insurance are little understood by busi- 
ness men and others most dependent up- 
on this great institution. This is chiefly 
the fault of insurance which has for 
years followed a traditional policy of self- 
effacement and has been too content to 
permit its patrons and supporters to 
guess at what it is and what it does. A 
primary course in insurance economies 
is the greatest educational need today 
of the average American business man 
and it is about time that insurance sees 
that he gets it. 

Righting a Wrong Impression 

“It is true that the business man has 
a fairly definite idea of the fundamentals 
of life insurance, due chiefly to the fact 
that it is simple in its operation and per- 
sonal in its application, and also because 
areturn on the investment is as certain 
as is death itself. Insurance which pro- 
tects property values as distinguished 
from human values, however, has no such 
appeal and it is only tao often consid- 
ered a burdensome item of overhead ex- 
pense, a necessary evil which must be 
endured. The business man perhaps has 
some knowledge of the elemental me- 
chanics of casualty, fire and surety under- 
writing, but he cannot visualize what he 
is buying, cannot see any return on his 


investment unless disaster overtakes him, : 


and cannot grasp the tremendous impor- 
tance of the institution with which he 
deals in the maintenance of industrial 
stability. 

“This situation is bad for business and 
bad for insurance. It breeds misunder- 
standing between insurance buyer and 
seller. It leads to losses which might 
have been avoided. It hinders industrial 
progress. It promotes legislation and 
regulation harmful to both the insured 
and the insurance underwriter. And 
worst of all it tends towards a_ public 
estimate of insurance as an ingenious 
mechanical accessory to civilization, a 
drab, dreary statistical thing devoid of 
life, romance and human appeal.” 

Mr. Ives thought business men should 
give more thought to insurance problems 
than they are accustomed to doing. He 
said: “It seems to me that it would 
be a mighty good thing if business men 
generally would give half as much 
thought to their insurance problems as 
they do their other financial problems, 
and the institution of insurance should 
actively encourage such consideration. 
They ought to see insurance as a dyna- 
mic power in the realm of industrial 
achievement and not view it as a static 
trade device to be tolerated from neces- 
sity, 

Insurance a Unit 

“To grasp the real significance of in- 
‘irance one needs an X-ray device, not 
a magnifying glass, and it must be ex- 
amined as an entity and not as a jumble 
of separate units. The achievements of 
life insurance, casualty insurance, fire 
insurance and marine insurance consid- 
‘red independently of each other consti- 
lute a series of economic romances which 


deserve to be told and retold. We are 
today dealing, however, with insurance 
as an institution, and the achievements 
of its component parts are so intimately 
women together that it is both easy and 
logical to consider them as a unit. 

Speaking of the social side of insur- 
ance the speaker remarked: “The social 
phases of insurance have been ignored 
to a greater extent than have its other 
accomplishments. Despite the fact that 
we seem to be in the middle of an era 
marked by a great political clamor for 
so-called social legislation, I am positive 
that insurance has done more for the 
relief of human suffering and distress 
than have all the laws enacted for that 
specific purpose during the lifetime of 
two generations of social theorists and 
common reformers. Indeed, voluntary 
association for self-protection under the 
sovereignty of i insurance has made great- 
er headway in solving the social prob- 
lems of this industrial era than has been 
made by any other agency. 


No “Brass Bands” 


“It is a singular tribute to the on- 
ward progress of insurance that its epoch 
making activities have been carried on 
quietly and without ostentation while the 
turbulent industrial parade of the twen- 
tieth century has been hurrying by with 
its brass bands, its calliopes and its strut- 
ting drum majors. Insurance, like few 
other institutions, has developed without 
any general public knowledge of its proc- 
esses, without resort to the stupid trick- 
erv of the demagogue and without com- 
pulsion of law or suggestion by public 
authority. Insurance is a monument to 
individualism and its outstanding remain- 
ing landmark. 

Services Varied and Complex 


“Life insurance in its varied forms, 
workmen’s compensation insurance, 
health and accident insurance and a va- 
riety of other lines are the common and 
everyday expressions of the social serv- 
ice of the institution of. insurance, a 
service so varied, however, and so com- 
plex in its ramifications that even those 
most benefited seldom appreciate its sig- 
nificance. Business interruption insurance 
—often called ‘use and occupancy’—is 
one of the newer and more important de- 
velopments in the field of social service. 
This protects against loss of profits and 
unavoidable fixed charges through the 
temporary or total interruption of busi- 
ness through fire or some other hazard. 
Its aim is far reaching and its economic 
and social importance hardly yet can be 
visioned. 

“T have said that insurance contains 
within itself democracy’s best antiseptic 
for socialism. This antiseptic quality is 
really inherent in the nature of insur- 
ance and is a logical development of the 


natural instinct of the individual to safe- 
guard himself, his family and his personal 
possessions against the consequences of 
uncertainties. Without the private own- 
ership of property insurance would be a 
futile undertaking. Insurance has, in- 
deed, grown out of the desire of the 
members of the human family to possess 
things, the desire which has made the 
‘my own’ of the individualist dominant 
in all history over the ‘our own’ of the 
communist.” 





MAKE A. & H. APPOINTMENTS 





Massachusetts Bonding Names Barr and 
Miller As Supervisors; Sheehy As 
Sup’t. of Claims 
The Massachusetts Bonding, in keep- 
ing with its program for more intensive 
development of accident and health busi- 
ness, has made several promotions and 
one new appointment recently. Walter 
A. Barr has joined the company as agen- 
cy supervisor in its accident and health 
department, after having had more than 
ten years of experience in this field, in- 
cluding both home office work and ex- 

tensive field training. 

Within the ranks of the company C. 
FE. Miller has been promoted to agency 
supervisor and E. M. Sheehy to. super- 
intendent of accident and health claims. 
Mr. Miller has been with the Massa- 
chusetts Bonding for thirteen years, first 
as chief acceuntant of the record de- 
partment and more recently as claim ad- 
juster. He has also had several, years 
as a solicitor of insurance. 

Mr. Sheehy is particularly well fitted 
for the position of superintendent of 
claims. A graduate of the Massachusetts 
Institute of Technology, he has been a 
claim adjuster for the past two years and 
has demonstrated his fitness for this 
work. 





SPRING GOLF TOURNAMENT 

Golf enthusiasts of the Casualty & 
Surety Club of New. York are getting 
ready for the spring golf tournament of 
the club to be held at the Ridegwood 
Country Club, Ridgewood, N. J., on 
Thursday, June 21. A notice has been 
sent out by H. P. Hall, chairman of 
the golf committee, asking all those who 
are planning to attend to send in their 
acceptance slip to him at once. 





OPENS PHILA. BRANCH OFFICE 

A Philadelphia change recently was 
the retirement of W. F. Swan as general 
agent of the Ocean Accident and the es- 
tablishment of a branch ag by the 
corporation in that city. Mr. Swan, who 
has represented the Ocean for some 
twenty-five years, will, however, continue 
his connection, devoting his time to his 
already large personal business. 
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Special Fleet Service 











A story in the current “Protection,” 
house organ of the, Travelers, gives a 
number of well chosen examples of how 
branch offices of the company have been 
able to render valuable service to their 
producers in the securing and holding of 
big fleet risks. The writer says: 

“One of our Chicago representatives 
found himself in competition with a cut- 
rate stock company on a twenty-six 
truck fleet. The prospect was very much 
impressed with our plan of fleet service, 
realizing that constructive efforts along 
accident prevention lines would reduce 
the operating cost of the fleet. But the 
immediate saving that the cut-rate com- 
pany offered was a strong argument in 
their favor. 

“The member of our branch office 
staff, who was called in on this case 
asked him how much he would be willing 
co pay for our special fleet service if he 
gave our competitor the business. The 
prospect thought it would be well worth 
$150 a year to him. The case was closed 
when the prospect realized that allowing 
a $150 valuation for this service, the 
Travelers policy, although it offered him 
a much greater assurance of safety, 
would cost him no more than that of the 
competing cut-rate company. 

“On a contingent case, a real estate 
company, the employer appreciated the 
need for insurance on his salesmen’s cars, 
but thought that each salesman should 
buy his own insurance as he saw fit. 

“Our branch office representative 
pointed our that some of them would 
probably pick minimum limits in cut-rate 
companies, in order to keep down the 
cost. This, he explained, might be 
enough to protect their interests—but if 
suit were brought against the employer, 
it would be fora large sum, and such 
policies would be obviously inadequate. 
This so impressed the employer that he 
ordered the salesmen to secure policies 
for modern limits in the Travelers, and 
offered to bear 40% of the cost of such 
protection. 

“One of our Buffalo representatives 
found himself in competition with a mu- 
tual on a fleet risk. Low cost was a 
strong argument in the eyes of the pros- 
pect. The mutual was quoting its rates 
on a specified car basis. Our branch 
office man consolidated the fleet on a 
payroll and automatic basis, producing a 
lower rate than the mutual was quoting. 
The risk is now in the Travelers.” 





AN ENGLISH VIEWPOINT 





Head of Hospital Ass’n in London De- 
clares Compulsory Auto Insurance 
Impossible; Defeats Its Own Ends 

Even England is having its discussions 
as to the advisability of compulsory 
automobile insurance. The subject was 
introduced at the recent annual dinner 
of the Incorporated Association of Hos- 
pital Officers in London and here’s what 
the president of this organization had to 
say about insurance by compulsion: 

“T personally look upon compulsory in- 
surance as quite impossible for the rea- 
son that if a man or woman is told that 
he or she must insure, it is quite obvious 
that the insurance companies would also 
be advised that they must take such in- 
surance. And if the companies were 
obliged to take every and any risk, 
whether they liked it or not, they would 
find that the premiums for motoring in- 
surance would go up very largely. The 
whole thing defeats its own ends.” 





CLEVER ADVERTISING 

“New Ways of Selling Old Protection 
With a New Policy” is one of the catch- 
lines in the Standard Accident’s adver- 
tising copy for its special auto accident 
policy. Seven leaflets and specially pre- 
pared newspaper copy may be used by 
the agent in boosting this policy. From 
all indications the campaign this month 
is going over big. 
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Suestions and Answers 
IN SURETYSHIP 


No. 7. PRODUCTION OF PUBLIC OFFICIAL BONDS 


Conducted by George E. Hayes, Vice-President, Union Indemnity 











1. Q. What two factors are mainly 
responsible for volume production in 
public official bonds, 

A. Public official bonds are manda- 
tory, being required of practically every 
elected or appointed official. The pre- 
mium charge is generally paid by the 
community served, thus enabling officials 
to purchase bonds without expense to 
themselves. 

. Q.. Name some of the public offices 
in New York State requiring bonds, di- 
viding your list according to (a) county 
offices, and (b) township offices. 

A. County: Surrogate, sheriff, county 
clerk, district attorney, superintendent of 
poor, county superintendent of highways, 
clerk of the county court, deputy sheriff, 
county auditor or comptroller, commis- 
sioner of elections. Township: Supervi- 
sor, town clerk, constables, justice of 
peace, overseer of poor, town superin- 
tendent of highways, tax collector. 

3. Q. To what sources may reference 
be made for information regarding the 
officers requiring public official bonds ? 


A. State, county, village and town 
laws and ordinances; rate manual, state 
legislative manual, village, town, city or 
county clerk. 

4. Q. Outline briefly the advantages 
of corporate surety bonds over those ex- 
ecuted by personal sureties, from the 
viewpoint of the official to be bonded. 

A. Corporate surety bonds are imme- 
diately acceptable to any governing body 


or official, being drawn in accordance 
with the statutes or ordinance and the 
qualifying requirements. They offer re- 
lief from all obligations to personal 
bondsmen; offer the minimum require- 
ments in qualifying for surety; offer 
complete satisfaction at a nominal pre- 
mium which is generally a public charge. 

5. Q. Summarize briefly the steps in 
a public official campaign. 

A. Pre-primary period—watch for 
names of candidates. See candidates or 
write them. Obtain promise of bond as 
at an early date as possible. 

Primary day—or primary period—A 
chance to follow up earlier soliciting ef- 
fort, or solicit candidates not reached be- 
fore. 

Election day or election period—An- 
other chance to follow up. Obtain signa- 
tures on the application. 

6. Q. To what outside sources may 
the public official bond producer turn for 
help in soliciting this class of business, 
and why? 

A. To political leaders of the commu- 
nity because of their friendship with you 
or your company. To friendly attorneys 
who have contact with local officials. To 
bankers whose institutions may serve as 
a depository of public funds. 

Z. Should you find local public 
opinion opposed to corporate surety, un- 
der the mistaken idea that the commu- 
nity can save money through using per- 
sonal bonds, what could you suggest? 

A. A reindemnifying bond to those 


acting as personal surety. 


8. Q. A special bond issue is sold to 
investment bankers by a school district 
in New York state for building a school. 
What surety bonds may be solicited ? 

A. The treasurer of the school district 
should be bonded covering proceeds of 
special bond issue. As he is personally 
responsible for safekeeping of funds, a 
depository bond should be given to him 
by the bank. All those awarded con- 
tracts for the building of the school 
should give contract bonds in support of 
their contracts, 

9. From what sources may leads 
for federal official bonds be obtained? 

A. United States senators and con- 
gressmen; newspapers, political leaders, 
postmasters and other federal officials. 

10. Q. Give three reasons why a per- 
son should refuse to act as surety on the 
bond of a public or federal official. 

A. He may be called upon to pay 
losses sustained not only through dishon- 
esty, but through carelessness, negli- 
gence, failure of banks, theft by depu- 
ties, clerks or other persons. The loss 
may come to light years after the death 
of the bondsman, thereby possibly in- 
volving his estate. A personal bonds- 
man creates a contingent liability which 
may impair his credit. 





Rudolph M. Koepke, connected with 
the Travelers in its Greater New York 
territory, celebrated his thirty-fifth an- 
niversary in the service of the company 
last week. Mr. Koepke is a field assist- 
ant in the Travelers’ 42nd street branch 
office. He first became connected with 
the company when its office was located 
at 140 Broadway, and when there were 
only six emloyes and only two large 
rooms devoted to the New York office. 
In recalling some of his experiences dur- 
ing his service of thirty-five years. Mr. 
Koepke says in the early days of his 
association with the company there were 
no telephones, stenographers or typists 
in the New York office and that all the 


‘introduced. 


letters were written in hand and copies 
made by a crude copy press. There 
were no card records and all the office’s 
data were kept in a book. Accident 
policies were written by long hand and 
double indemnity and elected benefits 
had not yet been made a part of the 
policy. Brokers and agents did not have 
to obtain licenses to write accident, in- 
demnity and health insurance and auto- 
mobile liability insurance was yet to be 
During his early connection 
with the Travelers in New York, Mr. 
Koepke says there were only eight all- 
time agents, almost all of whom were 
more than fifty years of age. 
i Sane 


Thomas H. Christmas, senior member 
of the firm of T. H. Christmas & Sons, 
general agents for the Aetna Life at 
Montreal, Canada, this month observed 
the completion of his sixty-second year 
as an “Aetna-izer.” In commemoration 
of his anniversary, office associates of 
Mr. Christmas on June 3 presented him 
a basket of roses. At the same time, he 
received hundreds of congratulatory mes- 
sages and calls from insurance leaders 
throughout Canada and the United 
States. Mr. Christmas is dean of all Aet- 
na general agents and is the oldest in 
point of service of all Canadian insurance 
man. He was born in Montreal, August 4, 
1852, attended McGill Normal School and 
subsequently a Montreal College. On 
June 3, 1866, he entered the service of 
the Aetna Life at Montreal, in the em- 
ploy of S. Pedlar & Co., managers for 
the Dominion of Canada. In 1878, he as- 
sumed management of the company’s 
eastern Canada agency, v ih headquar- 
ters at Montreal. The firs was Orr & 
Christmas, Mr. Orr later removing to 
Toronto to take charge o. the Aetna’s 
western Canada business. In 1883, Mr. 
Christmas became sole manager at Mon- 
treal and in 1907 formed partnership 
with his two sons, Henry A. and Ernest 
J. Christmas. This firm stil continues 
as T. H. Christmas & Son: 
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